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A Corner in the Exhibit of the British Wholesale Jewelry Trade at the British Empire Exhibition, at Wembley 


(Sce Text on Page 55) 
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THE MASTER CRAFTISMAN'’S 
NEXT APPEARANCE 
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COLFAX — By the Master Craftsmen 
t| + Edward Pendergast WITH its simple outline and fine pearl and bead 
; ite Bunker, for 35 jeats a 
i} @ Gorham Master Crafts- borders, COLFAX stands out as a truly represent- | 
i ig man, drawing decora fi ; é | 
iH] oe on a Colfax ative pattern of pure Colonial design. Your 
4 com pote 
AY jeweler will be proud to show you COLFAX and: 


other equally distinguished Gorham patterns. 


COLPAX PATTERN 
Tea Sprons 6 for $ 9.50 
Dessert knives 6 for 19.00 
Dessert forks 6 for 21.50 
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cAMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 


In the November issues of 
ARTS AND DECORATION HOUSE BEAUTIFUL TOWN & COUNTRY 


ASIA LIFE VOGUE 
COUNTRY LIFE TIME HOUSE & GARDEN 


GOOD HOUSEKEEPING WORLD TRAVELER VANITY FAIR 
—and in forty leading newspapers 
November 15 
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The British Empire Exhibition 








End of October Sees Closing of the Exhibition at Wembley—Jewelry and 
Pottery Exhibits May Be Seen Later at the Sesqui-Centennial Cele- 
bration at Philadelphia Next Year 














Lonpon, Sept. 28.—With the closing of 
the British Empire Exhibition at Wembley 
at the end of October the very comprehensive 
jewelry, gold and silverware display will 
come to an end there and visitors who have 
found the attractive, colorful jewelry and 
pottery sections a magnet for repeated visits 
will henceforth have to rely upon their 
local jewelry shops for a line on new de- 
signs in utility and decorative jewelry and 
the attractive seasonal novelties that have 
been prominently featured at the Empire ex- 
position. America, of course, is going to 
have a chance of viewing much of the high- 
class goods displayed in the jewelry and 
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pottery sections since Official Organizer 
Vandersteen is going to stage his live-wire 
show at the Philadelphia International Ex- 
hibition next Summer. 

Your correspondent understands that con- 
siderable business has resulted abroad from 
the Wembley jewelry and allied displays, the 
Palace of Industry sections having been 
visited by large numbers of world buyers 
who have been much impressed by the 
beautiful work of the Birmingham crafts- 
men. Novelty jewelry has had a place in 
the limelight at Wembley and to mention 
only one line—the butterfly jewelry utility 
and decorative section—it is reported that 





this very attractive medium of combining 
silver and gold with the gorgeous coloring 
of the tropical butterfly is becoming quite 
popular abroad. 

The orthodox jewelry and silverware sec- 
tions have been confined strictly to whole- 
sale and shipping and have occupied a cor- 
ner of the Falace of Industry quite apart 
from gem displays contributed by the 
various units of the Empire. Ceylon had 
its own separate display of wonderful 
pearls made up into every conceivable de- 
sign, South Africa had its own section de- 
voted to diamonds, and diamond mining, and 
so on right through the individual pavilions. 
Considering the vast amount of almost price- 
less gems, jewelry and silverware congre- 
gated at the Wembley exposition the losses 
by theft have been remarkably small. Only 
in a few isolated cases have jewel and gem 
thieves been enabled to pull off a coup and 
then in only a very small way. The jewelry 
and gem pavilions have been too well 
guarded—by day and by night—to allow 
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of any valuable haul being made by thieves. 

The strictly jewelry and silverware sec- 
tions this year were on a much improved 
gale to that of the opening year—1924— 
when the horological section was easily the 
most interesting feature of the sectional dis- 
play. This year, however, the horological 
section has been overshadowed somewhat, 
not because it has been less interesting or 
representative, but because the jewelers and 
silversmiths have put up a better show of 
their own goods. And this, probably, is 
due to the enterprise of J. Vandersteen, 
oficial organizer for the ceramic and 
jewelry people. 

The two photographs reproduced in this 
issue (one on the front cover and one on 
gage 55) give a slight idea of the representa- 
tive displays made by London and Birming- 
ham jewelry and silverware manufacturers. 
Some novel ideas thought out by Mr. 
Vandersteen and his staff and incorporated 
in the structural design of the pavilion 
housing the displays added considerable life 
and color to the stage setting. The frieze of 





silk-shaded lights in various colors to repre- . 


sent all the precious stones, from the dia- 
mond to the opal, was certainly an inspira- 
tion, while the walls, built to represent 
great sheets of gold, greatly heightened the 
general effect of color art and beauty. 








Silver Jugs and Pitchers 





RITING of silver jugs and pitchers in 
“Old Silver and Sheffield Plate,” W. 
A. Young says: 

“A few collectors regard the jug with 
more favor than the coffee pot, to which it 
is akin, and indeed it is sometimes a matter 
for speculation as to which purpose a speci- 
men may have been put originally. A choc- 
olate jug of the Queen Anne period may 
have been converted to more convival pur- 
poses by the fine gentlemen of whom Charles 
Surface and Captain Absolute are the pro- 
totypes. The wine jug of George the Third’s 
time may serve the hostess of his great- 
great-grandson’s day as a vessel for hot 
water, for your jug is a long-lasting piece 
with a gift of accommodation. In shape, 
style and decoration it is like some of the 
coffee pots of contemporary date, and one 
authority warns collectors against a practice 
—not a very common one, we think—of con- 
verting coffee pots into jugs by the ex- 
pedient of removing the spout and substi- 
tuting therefor a long lip. 

“Jugs were freely made in Old Sheffield 
Plate, and in some of the old catalogues are 
listed as pitchers, though strictly that term 
ought perhaps to be applied only to jugs 
which have no cover. The Sheffield makers 
made a special feature of vase shapes and 
produced many beautiful examples in the 
Adam and other classical styles.” 








Burglars forced their way through three 
locked doors at the F. F, Buren jewelry 
store, 231 Fifth Ave., Clinton, Ia., recently, 
and stole $2,500 worth of women’s diamond 
rings from a front window display. Other 
Valuable items, including diamond _ set 


Watches and high priced stock in the dis- 
Play cases were not touched by the burglars, 


a did not bother with the items of smaller 
value, 
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Jewelry Seen at the Geneva Assembly 





Indian Potentates Dazzle 








Visitors with Wealth of Fine Gems—Hair 
Ornaments, Bracelets, Earrings, and Other Fine Pieces Being 
Worn by the Ladies 














EWELRY and the annual assembly of the 

League of Nations seem many long 
leagues apart, but one of thé most pictur- 
esque figures at the gathering has a fine 
selection of jewelry. An Indian delegate, 
His Highness Bhupindra Singh, the Ma- 
harajah of Paliala, comes to the meetings in 
ordinary clothes, but wears a turban. He 
changes it every day. One day it is in pale 
blue muslin, the next in yellow, then in pink. 
He wears a small wrist watch, in platinum, 
set with brilliants, the latest thing in 
watches. On the other arm, he wears a 
bracelet, evidently a family heirloom, as 
nothing of the kind has ever been seen in 
Europe. An odd lot of priceless stones are 
strung together on a string that looks like 
elephant’s hair. Great pearls (no one in the 
hall ever saw anything so large outside an 
exhibition), rubies and other gems are just 
carelessly threaded together, not set. In his 
ears, the delegate wears earrings of peculiar 
shape. There is a central pearl surrounded 
by brilliants in tiny leaf shape, below which 
hangs a pearl-shaped drop, of brilliants set 
in platinum. The earrings are the hand- 
somest thing in Geneva today. The Mahara- 
jah has a large number of trunks, many 
containing costumes and boxes of jewelry. 
When he travels he insists on seeing every- 
thing properly unpacked and stored before 
he will sit dcwn to a meal. 

x *k * 

The atmosphere of Geneva, the home of 
the Reformation and the headquarters of 
French protestantism, is very strict. The 
League of Nations also carries with it an 
atmosphere of severity. Thus, although there 
are dances, balls and banquets every night, 
and very magnificent jewelry is seen, every- 
thing is kept in a subdued tone. Much richer 
than in Paris itself, it is very costly and 
magnificent, for potentates from all over the 
world are here, with their ladies. Hair or- 
naments, for instance, are seen in great quan- 
tities, for the bobbed head is naturally not 
the fashion in League circles, Indians, Chi- 
nese and other ladies from the East not 
having followed European fashions. FEuro- 
pean League ladies are sober, but richly 
dressed, too. Tortoise-shell combs or pins, 
set in diamonds are very fashionable for 
hair-dressing. The combs have only two or 
three prongs, and are set among the hair, 
the pin-point diamond design visible among 
the locks, others in black enamel are studded 
with emeralds and diamonds. A new idea is 
the hair-pin in imitation tortoise shell, 
studded in “diamonds,” over the whole of 
the visible surface, threaded in and out the 
hair, to show the jewels. On the whole, 
hair ornaments are kept very quiet and un- 
ostentatious here, and in these cosmopolitan 
assemblies this represents world fashions. 

x k * 


The most popular earring is undoubtedly 
the very large Creole ornament with one 
hoop made with a single kind of gem, say 
rubies, set in platinum. The pin-point gems 


are protected by the rims of the setting. It 
is either set in the ear, or it hangs from a 
slender, almost invisible chain, held to, the 
ear by a single stone, or very often a pearl, 
resting on the lobe of the ear. In the latter 
case, the hoop is larger than it could be for 
the Creole earring. There seems to be no 
limit to the size of these rings that almost 
border on the absurd, sometimes. A circle 
or brooch, in the same kind of stone, set in 
the same manner, the stones not showing 
beyond the edges of the setting, and a watch 
worn on the breast, with a fancy pin also 
set in stones, to match, the watch very thin, 
almost too thin to take the works, is large. 
The side is also set in rubies. An all-round 
gem ring and three or four bracelets, the 
bracelets, however, varying, as regards 
stones, only one being in rubies, completes 
the parure. 
*x* * * 

For girls or young women, the half bril- 
liant and half opaque stone sautoir is the’ 
general wear, whether for evening or in the 
daytime, excepting that fine jewelry is worn 
for the evening and pebbles or half-precious 
stones for the day. Some combinations of 
crystal, jet and ivory are very unhappy. 
Others are made of a variety of pebbles, 
green, with handsome marking and scarlet 
imitation, going very well together. The 
mauve or violet bead sautoir is very popu- 
lar, giving a quiet tone to the costume. Very 
little scarlet or other vivid hues are seen in 
Geneva, whether in the shops or for wear. 
The one exception is the clocks that are in 
very pretty pinks and blues, in enamel. But 
then they are not for wear, and the colors, 
too, are pale and subdued, although very 
pretty and delicate. For boudoir use, they 
are oblong, square and rectangular, with 
domed tops as a rule. 

*x* * x* 


The most striking change in the tiny clock 
is the addition of brass work feet, not seen 
hitherto. These feet, in beautifully chased 
metal, stand out on either side, and help to 
steady the clock, that stands on its own 
base, all the same. The feet or other deco- 
ration of the tiny clock take the form of 
highly conventionalized leaves or flowers. 
Just a tiny, delicate spray, recalled by repe- 
tition at the top, or around the dial, it is the 
introduction of a new mode. Other small 
clocks, very flat, are surrounded by brass 
or bronze work frames, showing the intro- 
duction of metal work here, too. A panel, 
in a brass frame, has a porcelain dial, sur- 
rounded by pink enamel. The dial pale blue, 
to contrast with the pink, is oval in shape, 
the ends so tailed off that it seems difficult 
for the hands to move to show the time 
correctly. 

* * * 

Dials are made in all kinds of fancy ways. 
Sometimes they lie in the corner of the 
panel, the remainder of the space being taken 





(Continued on page 59) 
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graduation, with sterling silver rhine- 
stone ornament and two pearl drops. 
Fastens with a white gold safety clasp. 





Styte 199.—Eighteen-inch necklace of 
rose-tinted ReceENT Praris in debutante Df 


Price subject to Jewelers’ Circular Key 


ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., Inc. 
FOUNDED 1869 FOUNDED 1869 
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BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 


PaAciFIC COAST: LEE & KIERSKI DOMINION OF CANADA 
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Slight Signs of Life Seen in Russian Platinum Industry 





Ural Mines Slow in Their Recovery—Slump Began Before the War, Soviet 
Press Asserts—New Dredges to Be Ordered in America—Platinum 
Institute Formed at the Academy of Sciences— Complete 
Revival of Industry Not Due for Years 


By ALBERT PARRY* 

















Recently a delegation of German workers 
was taken by the Soviet government to the 
Ural mountains and shown the famous min- 
ing country. A correspondent of a Moscow 
daily, who accompanied the foreign guests, 
wrote in his impressions of the trip that 
the party met some natives who yet remem- 
ber the times when the Ural populace did 
not know their own riches and when plati- 
num “was made by the peasants into bullets 
to hunt the game.” 

This is almost the only allusion to the 
Ural platinum that the writer found in the 
Russian press for months. When we look 
through the pages of Soviet daily news- 
papers, weekly illustrated magazines and 
even solid technical monthlies, we find very 
little, in fact hardly anything, in regard to 
the platinum mining in Russia, and the first 
impression is that this whilom great industry, 
which before the World War supplied the 
whole world with most of its platinum, is 
now in a moribund state. The Soviet press, 
if ever it mentions the platinum situation, 
recognizes the fact of the regress but never 
fails to point out, and rightly so, that the 
output of the Ural platinum mines had 
already started to slump down with strik- 
ing rapidity in the last few years preceding 
the World War. The war could do anything 
but help the industry, while the Civil War 
of 1918-1920 chose the Ural as one of its 
leading battlefields (or shall we rather say 
“battle-mountains”?). The Red and White 
forces tramped across the mining districts 
back and forth several times, each advance 
and retreat leaving complete ruin. in its 
wake, 

And it is indeed no little surprise that 
in the end of the 1921-22 fiscal year, the 
first year of peace and reconstruction, the 
“Uralplatina” (the Soviet government trust 
in charge of platinum mining) reported 
124.587 kilograms of platinum mined. This 
figure mounted to 207.217 kilograms in the 
fiscal year of 1922-23, and to 270.568 kilo- 
grams in 1923-24. There were 4,082 regular 
workers and 5,589 free-lance prospectors 
(starateli, or “hustlers,” as they are called 
in Siberia) engaged in the platinum fields 
during 1922-23, and 4,944 workers and 5,891 
free lancers in 1923-24. The figures, both 
of output and workers, are of course in- 
significant in comparison with the pre-war 
figures, yet they show that some progress 
was reached since the cessation of hostilities. 
N. K. Visotzky, well known in Russia as 
an expert on the Ural platinum, early in 
1923 maintained before the government 

les and in his writings that “very little 
has been done till now to take stock of the 
platinum we have on hand and to explore 
the Platinum bearing districts.” Mr. 
Visotzky judged the total of the easy ac- 
cessible platinum of the Ural to be in the 


_. 


"Associated With Michael Somach, New York. 


neighborhood of 8 or 10 thousand poods.* 
At the rate of 400 poods of annual output 
it will last, he said, for a little over 20 
years. When these reserves will begin to 
give out it will be necessary to glean new 
platinum from the depths of other ores. 
The greatest potential riches of Ural plati- 
num are said to be reposing in the dunite 
massive of Lower Tagil. Mr. Visotzky 
predicted early exploitation of this —prac- 
tically untouched wealth. He also hoped 
that by the time the platinum deposits of 
Ural will be materially exhausted science 
will find ways to realize even those small 
doses of platinum which are now overlooked 
in the course of ordinary analyses of 
sundry ores. 


That Russian savants have been and are 
working on some scientific problems relat- 
ing to platinum was revealed to the lay 
world no longer than a few weeks ago. 
The 200th anniversary of the St. Petersburg 
(now Leningrad) Academy of Sciences, the 
celebration of which event is bringing to 
Russia now many scientists from all over 
the world, caused a great many special 
articles on history and work of the academy 
to be printed in the Russian magazines and 
newspapers. Among other little known 
details about the academy we learn now 
that it has a special branch for the scien- 
tific research on the question of the Ural 
platinum. The branch is known as the 
Platinum Institute of the academy. Its 
origin is quite recent and it takes start with 
1915, when a “Commission for Study of 
Natural Producing Riches” was formed at 
the academy, its purpose being to exploit the 
natural resources of Russia for the needs 
of the war. Later, with the Revolution, 
the work of the commission expanded to 
such an extent that it was divisioned into 
six separate branches or institutes.” It is 
regrettable that the Russian press does not 
give any details as to the work done by 
the Platinum Institute. 


Mr. Visotzky advocated the earliest pos- 
sible establishment of new dredges at the 
Ural platinum works, but it took quite some 
time before the Soviet government decided 
to order abroad four 13% foot dredges and 
one 7 foot dredge, “preferably of American 
make,” to be installed at the Ural platinum 
mines during the years of 1925-1927. The 
resolution closed with a hope that in the 
future dredges for the Russian mines will 
be manufactured at the Russian machine 
shops. The Moscow monthly Mining Journal 
(one of the oldest mining magazines in 
Europe) commented upon this resolution 
thus: 


“Installation of powerful electrical dredges 





1 Russian pood = 36.07 Ibs. or 16.36 kilograms. 

2 Another of these branches is known as the 
Optical Institute, and valuable work on lenses has 
been done there in the last few years. 
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at the Russian mines will place our platinum 
industry upon sound and rational founda- 
tions, will bring about an increase of the 
output and will make the exploitation 
cheaper.” 

The present sad state of the industry 
causes, it seems, considerable anxiety in the 
governing and professional circles. Though 
little (if any) platinum was exported from 
Russia since the Revolution, the prices and 
the general conditions of the world’s plati- 
num market are noted regularly in the 
Mining Journal, and from time to time in 
some other publications. News that plati- 
num had been discovered in South Africa 
met with interest and abundant comment. 
At first the Russian engineers were inclined 
to class the Transvaal find among the minor 
and (in their time) exaggerated discoveries 
in Spain and Germany of some years ago, 
but later serious attention was given to 
the Transvaal reports, and in the latest 
copies of the Mining Journal we come 
across numerous translations from English 
periodicals anent the new South African dis- 
covery. A note of concern may be de- 
tected in frequent statements by the editors 
and translators that the Transvaal platinum 
in its aspect and texture is very much like 
the Russian platinum of Ural. 

Just how the Russian platinum industry 
fared in the last 12 months we will know short- 
ly, for the official statistics of the “Uralpla- 
tina” for the fiscal 1924-25 year will be ready 
and published, we believe, before the Winter 
is here. A slow and slight, but neverthe- 
less an actual, progress was made since 
1921. The last fiscal year was a most suc- 
cessful period for Russian trade and in- 
dustries in general since the Revolution. 
There is every reason to predict good re- 
sults for the platinum output of the year. 
But they will be good only comparatively 
with the few preceding years and unques- 
tionably far below the pre-war results. The 
setback to the industry brought about by 
the War and Revolution is so great that 
many more years will pass before the 
Russian platinum will regain its former 
domineering position on the world’s market. 








Jewelry Seen at the Geneva Assembly 





(Continued from page 57) 





up by an artistic design, sometimes they 
are square, rectangular, oval, but seldom 
just plain round. One pretty watch with a 
plain white dial, set on a panel with a brass 
band surrounding it, and holding it upright 
on a stand, has the dial elongated, so as to 
occupy only half the space left for it. Plain 
figures, on a band let in, gave the number 
of the month, the date and the year, which 
of course works automatically. Other 
watches, on stands, are composed of three 
dome panels, the middle one being higher 
than the others. The dial takes only a part 
of one of the panels, the remainder of the 
space being filled by pastoral scenes, shep- 
herdesses and their sheep, in sepia, very 
faintly indicated. The panels are decorated 
with fancy brass work, which projects be- 
yond the edge of the panel. 











C. S. Grindal, Island Falls, Me., has been 
succeeded by Oakes Bryson. 
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have their place in the Antique Shop, 
but the modern jewelry industry can 
flourish only by keeping pace with the 
ever growing public taste. 
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Not only are we mindful of this con- 
dition, keeping up with new demands as 
they arise, but we look constantly ahead 
to impending changes, creating new 
colors in Hope synthetics, bringing out 
new designs, introducing new shapes in 
stones that serve as a source of inspiration 
to the designer of modern jewelry. 
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Paris Jewelry Fashion Notes 





By Robert West 
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HE “rage,” as the French call it, for 

natural objects, to be worn as jewelry— 
and the more nature-like the better—shows 
no signs of abating in France. Even the 
oid four-leaf clover is seen mounted on 
hrooches and pendants, a real leaf being 
ysed for this purpose, with a background 
of gold or platinum. Other pressed flowers, 
such as tiny violets, are also used for jewelry, 
but there is no telling whether this particular 
pattern will catch on or not. At present 
it is merely experimental. | Meanwhile 
flowers, kept in two colors for the most 
part, are painted on enamel mountings for 
all kinds of objects. Violets, just a trifle 
conventionalized, but usually in two shades 
of mauve, the flowers being deeper in color 
than the stems and leaves, are picked out 
in the daintest manner on watch-casings, for 
‘nstance, while each of the lozenges that 
makes up the bracelet to hold the watch 
in place, has a single violet to match, with 
leaves and stems, in a conventional design. 
Small, boudoir clocks are also ornamented 
with flowers, in two shades of the same 
color, the frame holding the clock and the 
stand being also so ornamented. 

* * * 


If flowers are “in,” as runs the expression, 
in the trade, animals are at the height of 
their run. They are so much worn that 
they must inevitably go out, very soon, as 
the real French lady of fashion wants some- 
thing exclusive. Meanwhile the importa- 
tion of all kinds of insects, especially beetles 
of all kinds, continues. From the Antilles, 
from Mexico and various parts of equatorial 
Africa come the tiny specimens. The method 
of dealing with these insects is very simple. 
Taken to pieces by a workgirl with very 
fine, tapering fingers, the inside of the 
beetle or other insect is filled with sealing- 
wax to give consistency to the whole. The 
wings, feet, etc., are then re-attached, but 
with wax or glue to prevent any possibility 
of their falling off. When this delicate 
operation has been carried out, the insect is 
fastened to a tie-pin, the mounting holding 
it in place. Sometimes the beetle or bee— 
bees are very popular for this type of work— 
is stuck into a frame inside a ring, to be 
worn as a pendant. In other cases it is 
attached to a gold brooch made on purpose 
to take it. Sometimes the foundation for the 
ornament is a leaf in gold or silver upon 
which the insect is placed and a brooch pin 
8 attached to keep it in place. 

* * * 

While earrings, brooches, tiepins and 
Pendants can be made of these _ insects, 
models carried out in gold or silver, can be 
worn in all kinds of unexpected places, 
which is the great idea of jewelry wearing 
just now. A tiny gold lizard can be placed 
Practically anywhere on the straight gown. 
It has no raison d’etre for being there, but 
that is of no consequence, for a “savage” 
mode of wearing gems without any excuse 
prevails just now. Derived from unculti- 
vated regions—for even the most extrava- 





gant Oriental always finding a reason for 
wearing anything, if there is no other, the 
gem is a charm and thus of very great im- 
portance—this mode is probably African in 
origin. This scattering of jewels, here, there 
and everywhere, so to speak, tallies well 
with the ostrich feather fashion, which also 
has something savage in its inception. 
Naturally, a bee, with gold wings and a 
jeweled body may have landed on the 
shoulder of a gown by accident, while a 
magnificent snake, in all the colors of the 
rainbow, appears to have dropped from a 
tree to the bare arm or waist of a woman 
in evening dress. 
* * * 

A new selection of wrist watches are now 
being shown. Some, rectangular in form, 
with beveled edges, are in various light tints 
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An entirely new note in wrist watches 
is the watch that is merely connected with 
the bracelet by a small link or a ball of 
metal, half-detaching the watch from the 
remainder of the article. These wrist 
watches are following the mode in open 
work patterns, of making everything less 
compact. 








Imports of Platinum and Allied Metals 
During July 


Wasuineton, D. C., Sept. 30.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during July, indicate that the 
value of iridium brought in during that time 
was $179,299, while osmium and osmiridium 
imported amounted to 274 troy ounces valued 
at $34,743. The rhodium and ruthenium re- 
ceived here from other countries was worth 
$4,213, while the amount of palladium 
brought into this country reached 642 troy 
ounces worth $35,491. The value of un- 
manufactured platinum brought here was 
$974,937. 

The figures showing the imports by coun- 
tries are as follows: 











Unmanufactured Osmium and Rhodium and 
Platinum Iridium Osmiridium Palladium Ruthenium 

Countries Oz. Troy Oz. Troy Oz. Troy Oz. Troy Os. Troy 
EE itis zieleaws Salar dn’ 52 35 29 32 
ES ee eT 126 sea at tas 
CME SS. veae seers ieeeeee 267 
Peg 065 Bob sinsis'esaienee 502 aver ve — pany 
United Kingdom ........... 4,963 623 171. 600 20 
MEO oc siacieitineeneseas cee 23 was rT 42 py 
I ira bioi8S.5bds cae%e 3,268 74 i 2 
FO re eenre er 
CC ree 9,201 658 274 642 52 
TON WE a io csacescewase $974,937 $179,299 $34,743 $35,491 $4,213 








of enamel. Others again mingle enamel and 
engraving, and as these watches are tiny, the 
effect is pleasing. One watch octagonal in 
shape, has a very small dial, with intensely 
black lettering, as otherwise it would be im- 
possible to see the figures at all. The hands 
too are very black. All around are black 
enamel bands, interspersed with bands of 
gold, engraved with a pattern, running from 
the dial outwards in straight lines, the bands 
naturally widening towards the edge. Some 
of the watches have a pattern in high relief, 
engraved on the gold band, while the enamel 
is quite plain, naturally the whole is so 
minute as to create an impression as a 
single design only. 
*x* x * 

Other watches, oval in form, but taper- 
ing somewhat towards the end are decorated 
with white and black enamel bands, studded 
with points or with a tiny leaf pattern. 
Sometimes the white enamel is studded with 
black points, the white with leaves, or vice 
versa. The bands make pleasing patterns 
in this case, the pattern running round the 
watch, but being very narrow at the sides, 
widening out considerably at the ends. 

Another wrist watch, oval, with pointed 
ends, is surrounded by jewels, with two 
fan-shaped patterns made up of five “sticks” 
at either end, the “sticks” being set with 
jewels. Two “ring” watches, mounted with 
black enamel, have a tiny leaf pattern 
highly conventionalized in gold. While one 
leaf pattern ran round the mount, another 
was of self-contained leaves, each making 
a tiny pattern almost circular. 





Exports of Platinum During July 


Wasuincton, D. C., Sept. 30.—Figures 
just announced by the Department of Com- 
merce show that during the month of July 
platinum yalued at $141,975 was sent out 
from this country. Of this amount $132,569 
represented platinum ingots, sheets, wire, 
alloys, and scrap, while the remainder of 
$9,406 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the amount 
and the countries to which the metal was 
sent follow: 


Ingots, Sheets, 
Wire, Alloys 


Manufactures 
of Platinum 








and Scrap Except Jewelry 

Countries Oz. Troy Value Os.Troy Value 
i rere 299 $34,200 Pr Por 
Germany ... 349 40,286 aa sea 
United Kingdom.. ... aemehe 4 $725 
COM io beens 53 7,456 26 4,021 
Argentina ....... 43 4,661 32 3,760 
British Guiana... ... reer 6 841 
British India .... ... per 1 59 
sates cates 2 134 ae tae 
i ee 399 45,832 te eis 
TOE hve oi 1,145 $132,569 69 $9,406 








Andrew H. Pond, president of the A. H. 
Pond Co., wholesale jewelers, Syracuse, 
N. Y., has purchased the beautiful home of 
Hawley H. Van Swall, 1416 James St. 
The house is a 10-room structure finished 
in tapestry brick, and $60,000 are said to 
have been involved in the purchase price. 
Mr. Pond’s present home is at 115 College 
Place. 
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ATTEMPTED HOLD-UP FAILS 








Youth Who Visited Buffalo Pawnshop 
Badly Beaten and Turned Over 
to the Police 
BurrALo, N. Y., Sept. 30.—An attempt to 
rob the store of Leo Amdur, pawnbroker, 95 
Seneca St., was frustrated yesterday morn- 
ing after a fierce hand-to-hand struggle be- 
tween the proprietor and a youthful robber 








1 JOHN CAPEREL, CLERK 
2 EDW. SMILEY (THE BANDIT) 
3 LEO AMDUR, PAWNBROKER 





Who said his name was Edward Smiley, 18 
years old, and that he lived at 385 7th St. 
New York city. 

Smiley was beaten up by Amdur and 
John Caperel, a clerk in a nearby store who 
heard the commotion in Amdur’s store. As 
Smiley fought to escape a deputy sheriff 
Who was passing the store also heard the 
Tow and the three subdued the youth, hold- 
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ing him until police arrived and took him to 
headquarters. 

Smiley attempted the holdup without a 
revolver, using a doorknob wrapped in a 
handkerchief as a weapon. He entered the 
pawnbroker’s establishment at 9,30 a. Mo. 
and purchased a package of safety razor 
blades. A few minutes later he asked to 
be shown a metal money container. As 
Amdur stooped to reach for the article in 
the showcase, Smiley struck him a blow 
on the head with the doorknob. 

Amdur saw the blow coming and ducked 
enough to lessen its force. Then he grappled 
with Smiley and began shouting for help. 


Caperel, who works directly across the 
street, heard the cries and hastened to 
Amdur’s assistance. The two men _ gave 


Smiley a bad beating before the police ar- 
rived. Amdur’s head was bruised and cut 
by the force of the blow but he is not seri- 
ously injured, according to the _ police 
surgeon. 

Smiley says he has been in Buffalo for a 
week, having begged his way here from 
tourists. In his possession police found an 
improvised gag and a home-made pair of 
handcuffs. The youth admitted intending to 
enter upon a life of crime. He was attracted 
to Amdur’s store by the glitter of diamond 
rings in the windows. If successful, he said 
he had planned to attempt the holdup of 
some larger jewelry stores. 








SENT TO PRISON 





Men Convicted on Charges Growing Out 
of Hold-Up of Milwaukee Jewelry 
Store Sentences 


MILWAUKEE, Wis., Sept. 30.—Convicted 
on charges growing out of the holdup of 
the Edward Roeder jewelry store, 1304 
North Ave, on Sept. 3, William Beck, 33, 
and Nick Sierras, 24, were sentenced to the 
State prison at Waupun by Judge George 
A. Shaughnessy last week. 

Beck, the driver of the bandit car, must 
serve from one to 20 years. Sierras who, 
it was established, had received many of the 
diamond rings taken from the woman clerk, 
was given a term of one to five years. 
Beck wept in court when the sentence was 
being passed. Between sobs he pleaded for 
leniency, but slight impression was made on 
the court. 

“You ask for mercy, but all through this 
case you have placed every difficulty in the 
way of the police,” Judge Shaughnessy said. 
“At first you refused to say anything. Then, 
reluctantly, you made some admissions. Even 
now you have not told all you know, and 
yet you have the effrontery to ask for 
leniency.” 

“But,” pleaded Beck, “I have told every- 
thing, and if there are any other questions 
I will answer them now.” 

“All right, who murdered Roman Robles ?” 
thundered Judge Shaughnessy. 

Beck cringed and sobbed, and remained 
silent. 

Robles was the gunman who took the 
gems from the Roeder establishment. The 
day following the robbery after the spoils 
had been divided, his body was found beside 
a road several miles south of Milwaukee in 
Racine county. The body was identified as 
that of the robber and it was established 
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that he was an intimate friend of Beck and 


Sierras. Police have established that soon 
after the robbery the friendship came to an 
end with a violent quarrel, but Sierras and 
Beck maintained that they knew nothing of 
the manner in which Robles met. death. 
Beck admitted that he had participated in 
the holdup. 








GETS RICH BOOTY 


Two-Gun Bandit Holds Up Omaha Jeweler 
and Escapes in an Automobile With 
Rings, Jewelry and Cash 

Omana, Nebr., Sept.- 30—A _ two-gun 
bandit entered and robbed the jewelry store 
of P. A. Petersen, 1710 Dodge St., last 
Monday morning in broad daylight. While 
one of his companions waited on the side- 
walk outside, and another sat in a high- 
powered sedan across the street. The bandit 
asked to buy an alarm clock. When Mr. 
Petersen turned to get one, the bandit 
pressed two automatic pistols against his 
back and forced him to stand with his hands 
up. 

The bandit then swept up 90 diamond 
rings valued at from $30 to $300 each, and 
took $75 from the safe. He tried to open 
a compartment in the safe containing $3,000 
worth of unmounted diamonds, but he failed 
to open this. He took several dozen wrist 
watches besides the diamonds and the cash. 

Running out he joined his “pal” on the 
sidewalk, and together they leaped into the 
sedan and dashed around the corner and 
north to be lost in the traffice at once. 

Mr. Petersen estimated the loss at $10,000, 
while he said the insurance covered only 
about $1,800 of it. 








BURGLAR RETURNS RING 


Liking for Green Bay, Wis. Jeweler 
Prompts Youthful Crook to Disclose 
Hiding Place of Gem 

GREEN Bay, Wis., Sept. 30.—As a result 
of a liking taken by a burglar to his victim, 
William J. Brice, Green Bay jeweler, is 
richer by a diamond ring, one of 12 stolen 
from his shop here last Spring. 

Thomas Gannon, Chicago, who pleaded 
guilty and is now serving time in State’s 
prison at Waupun is the burglar. Even 
before being brought to Green Bay, Gannon 
seemed to take a liking to Mr. and Mrs. 
Brice and was quite friendly with them. In 
return, the jeweler and his wife rather liked 
the young thief, believing him largely a vic- 
tim of environment. 

Before Gannon left for Waupun to begin 
an indeterminate sentence of one to 10 years, 
he told the Brices that one of the missing 
rings had been concealed by him in a wad 
of gum, which had been stuck in a crack on 
the cell wall of the Shakespeare Ave. police 
station in Chicago. 

Mr. and Mrs. Brice relayed this informa- 
tion to Officer John Finn, of the Shakespeare 
station, who promised to investigate. Last 
week Mr. Brice received a package contain- 
ing the ring with the explanation that it had 
been found in the gum as Gannon said. 











Alfred Kaplan, formerly of Rochester, 
N. Y., will open a jewelry store at 511 
Walnut St., Harrisburg, Pa., about Oct. 15. 
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JEWELRY EXPOSITION 


Much Interest Developing in Show to Be 
Held at Boston November 10-14 


Boston, Mass., Oct. 5.—Manufacturers 
of jewelry and allied products in all parts 
of the country are showing strong interest 
in the first annual New England Jewelry 
Exposition to be held in Mechanics build- 
ing from Nov. 10 to 14, inclusive, accord- 
ing to an announcement made yesterday by 
General Manager Chester I. Campbell of 
Boston. 
An examination of the applications al- 
ready received shows a liberal representa- 
tin from Massachusetts, Rhode Island and 
Connecticut with also considerable from 
New York city and some from as far wes: 
4s Detroit. The exposition has taken the 
jancy of some manufacturers and whole- 
salers of jewelry who see in it a big oppor- 
tunity to stimulate business in anticipation 
for a heavy Christmas trade. 

Plans for the two-day convention of re- 
tail jewelers that will be held in connection 
with the exposition are well advanced and 
a strong program is practically ready to 
announce. This convention will be prac- 
tical in all its phases with special emphasis 
being placed upon the major problems that 
are facing the retail jewelry trade today. 
Speakers of authority from all parts of the 
country will be engaged to address the 
meetings of the convention, and every re- 
taller who attends is assured of a great 
benefit. Benefit to the retailer means a 
corresponding gain in- business for both the 
manufacturer and the wholesaler. 

Advance reports from retailers in all 
parts of New England indicates a strong 
interest in the prospects offered by the ex- 
position, and a heavy attendance is antici- 
pated. Several new features in the matter 
of advertising are promised that alone will 
he worth the while of every retailer. 

Space, upon which no strong sales effort 
has been spent, is more than 40 per cent. 
sold to date and many of the exhibitors 
are planning displays that will be lavish in 
their beauty and complete in merchandise. 
A strong appeal for a big attendance on 
the part of the general public is promised 
in the magnificent style revue of jewelry 
that is planned. Details of this style revue 
ave not yet been worked out, but the com- 
mittee has announced that no pains will be 
spared to make it a beautiful display and 
one the like of which has never before been 
seen in New England. 

A great source of satisfaction to ]. 
Charles Stever, president of the Massachu- 
etts and Rhode Island Retail Jewelers’ 
Association, under whose auspices the ex- 
position will be held, is the fact that not a 
‘ingle derogatory comment has been heard 
‘rom anybody connected with the jewelry 
trade, Without exception everybody who 
been asked about the exposition has 
ieartily endorsed it and promised the best 
possible co-operation in making it a success. 
‘ The first allotment of space, announced 
t the 15th, had to be deferred and will be 
rg = latter part of this week. It is 
nna — that the first allotment will 
vill be a as the remainder of the spaces 
ile te te en shortly after. Jewelry firms 
blanks “ not yet signed their application 

S are urged to do so at once in order 
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All ap- 


to be assured of a good location. 
plications should be sent to General Man- 
ager Chester I. Campbell, 329 Park Square 
building, Boston, Mass. 








JEWELRY SHOW A SUCCESS 


Elaborate Affair Staged at Oakland, Cal., 
Attracts Much Public Attention 


San Francisco, Cal., Sept. 30.—What is 
generally said by the trade to have been 
the largest and best jewelry show ever held 
west of Chicago was staged by Davidson 
& Licht, Oakland jewelers in Hotel Oak- 
land, in the Trans-Bay region. The com- 
pany called it a “Million Dollar Jewelry 
Show,” and experts said the name was no 
exaggeration. It was also proclaimed: 

“An Oriental Palace, rivalling in sump- 
tuous beauty the storied pavilions of the 
Arabian Nights, bedecked with treasures 
surpassing in fabulous wealth the riches 
conjured up by the genii of Aladdin’s 
lamp.” Substantial confirmation was given 
to the rumors of wealth by the Oakland 
police department, which had 24 picked men 
on the job during the show, as well as an 
armored car, parked outside the hotel, ready 
to jump into action if any crooks should 
try to grab off some of the exhibits. The 
goods were shown, but were not for sale. 

The show was open during three days, 
Sept. 23, 24 and 25. On the evening of the 
first day, 9,000 members of the public were 
in attendance and on the 26th, over 10,000 
people were present to admire the exhibits. 

The displays included diamonds, some of 
them fine enough for crown jewels, fancy 
cut diamonds, colored diamonds, tiaras, dog 
collars, bracelets, anklets, garters, etc. 
Timepieces included many of the leading 
American and Swiss watches. 

Tishkowsky had a large line of beads and 
imported novelties. There were many Blue- 
bird pearls. A. I. Hall & Son, L. A. Jac- 
cobi and other San Francisco wholesalers 
had watch and other exhibits. Capwell’s 
department store, one of the leading estab- 
lishments of its kind in Oakland, had a 
number of beautiful young models who 
paraded in fall evening and street gowns, 
wearing appropriate jewelry to go with the 
garments. 

In silverware, the International Silver 
Co. had a big exhibit, displayed by repre- 
sentatives of the company. In the Rose 
Room Mrs. Juanita A. Penniman, of the 
International Silver Co., gave a course of 
lectures on the history of silver plate and 
the customs, ancient and modern, of using 
and handling silverware. She also broad- 
casted from the Oakland Tribune Station, 
her lectures being relayed to KLX. The 
International company also has silverware 
moving pictures. 

There were a number of other features, 
including craft displays. Watchmakers re- 
paired watches, free, while the owners 
waited. There was a Chinese jade worker, 
demonstrating his art; lapidaries, platinum 
workers and diamond setters, creating 
jewelry for the entertainment of the visit- 
ing public. The shops of William David- 
son, San Francisco, and Loeb Bros., Oak- 
land, had been transferred to the show. Re- 
pair work and polishing were done, engrav- 
ers were at work, sketch suggestions were 
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made for remodeling the jewelry submit- 
ted by visitors, and everything was done 
without cost, as nothing, not even labor, 
was for sale. 

Other exhibits included baby jewelry, a 
$50,000 jewel casket, fancy crystal and 
stone beads, birth stone jewelry, beaded 
beads, Cloisonne novelties and California 
gems. 








SWISS STAMPING ACT 





Draft of New Bill Revising Present Regu- 
lations to Be Considered 


GENEVA, Sept. 24.—The Swiss Parliament 
is about to open and among other matters 
that will occupy its attention is a draft of 
a new law, entirely revising existing en- 
actments on the control of precious metals 
and on the guarantees that must be given 
as to their intrinsic value. 

Action in this matter is being taken in 
consequence of requests coming from various 
groups and associations of jewelers and 
kindred trades. The Swiss association of 
goldsmith-jewelers, the Geneva Federation 
of Clockmakers, jewelers and goldsmith 
jewelers, the Swiss Association of Opticians, 
all request the revision of the present laws 
regulating the control of precious metals. 
They ask that objects of gold and silver- 
ware optical instruments and jewelry should 
be submitted to obligatory control, to put 
an end to irregularities that prevail in the 
trade. 

Certain laws regulating the control of 
precious metals already exist such as the 
obligatory control of platinum-made jewelry, 
introduced on February 2, 1917, while there 
is also a law controlling articles in gold, 
silver and platinum imported into Switzer- 
land, dated June 17, 1917, while still another 
law of March 13, 1916, regulates the com- 
merce in gold, silver and platinum. 

The important change effectuated by- the 
new law, if it passes the House, will be the 
obligatory official control of gold and silver 
ware and of articles of jewelry, in precious 
metals, manufactured in Switzerland. They 
will be stamped with something correspond- 
ing to the “Hall mark” used in England, 
in the case of silver. The stamping by 
State officials, which will indicate the gold 
or silver contents, will be obligatory. The 
Swiss Federal Council recommends the 
passing of a law in “the interest of the good 
name of the Swiss industries of clock and 
watch making, and of jewelry, in the 
interests of honest commerce and to protect 
the purchasing public,” to quote an official 
document, 








Death of Joseph R. Roche 


Eastport, Me., Sept. 30.—Joseph R. 
Roche, 58, for many years in the jewelry 
business and in recent years at the head of 
a large optometry business; also president 
of the State Board of Optometry, died at 
his home here after a year of failing health. 

He entered a local jewelry store after 
graduating from high school as a boy. He 
advanced rapidly and acquired a business of 
his own when a young man which grew 
until it was widely known in the eastern 
section of Maine. 

The deceased is survived by his widow 
and six children. 
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The Production of Precious Stones for the Year 1924* 





By George Frederick Kunz, Sc.D. Ph.D. A.M. 

















 geeabe the year of 1924 there have been 
a number of new and important develop- 
ments in the matter of gems and precious 
stones. The diamond demand has increased 
for the year as has also the output. This 
situation has been successfully met by the 
reapportioning of the year’s output from the 
varying districts and the continuation of the 

Syndicate, whose contract for five years ex- 
pired on Jan. 1, 1924, but who renewed for 
one year to Jan. 1, 1925. It is suggested 
that a new sydicate be formed upon entirely 
diferent lines, which will purchase the dia- 
monds from the various groups and market 
them direct. The Akim Gold Coast, Ashan- 
tee district, has developed into a diamond 
producer of small amount at present, but 
likely to increase during the coming year, and 
development in British Guiana, the Belgian 
Congo and the Portuguese Congo has shown 
marked progress. The diamond producers 
have been somewhat disturbed by the Con- 
trol Bill in the Union of South Africa Par- 
liament, by which the Government would 
virtually arrange and control the selling 
price of all of the diamonds produced in 
South Africa. Further, considerable agita- 
tion exists in South Africa on the part of 
many who are endeavoring to establish a 
diamond-cutting industry, either in Cape- 
town or Kimberley, believing that the in- 
dustry would hold the control. This, how- 
ever, is a mooted question, as the European 
cutters are men of great experience, orig- 
inality and skill, and the production of dia- 
monds is an entirely different matter from 
the delivering cf lumber, ingot copper, or 
silver. There are styles that aid in increas- 
ing the sales and diamonds must be cut in 
form, sizes and grades to meet the wants 
or to encourage their sale. So the Diamond 
Control Bill and the establishment of such 
an industry might not only work serious 
harm in the sale of the diamond, but also 
affect the output, which naturally is of the 
greatest importance to the diamond miners. 

The finding of a new mineral called “jade” 
but in reality a grossularite garnet, varying 
in color from pink to almost a dark emerald 
green, will do considerable to stimulate a 
new line of production at the Cape. 

The opening up of the peridot olivine 
mines at St. John Island, Egypt, the develop- 
ment of the Russian gem mines in the Ural, 
and the continued production of the Burma 
tuby mines and the sapphire mines in Mon- 
tana are also of interest, as well as the 
occurrence of green tourmalines in South 
Africa, and the finding of wonderful topazes 
and aquamarines in Brazil. 

Recently an exceptionally fine crystal ot 
transparent quartz came to light in Burma. 
From this was shaped a ball measuring 30 
inches in diameter and weighing 130 pounds, 
the most remarkable, perfect rock crystal 
sphere ever made. The ball was cut from 
the mass in China and the final polish added 
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from Mineral Industry, Vol. 
II, by permission of the publishers, McGraw- 
Book Co., New York.” 


in Japan. The ball has been deposited in 
the U. S. National Museum at Washington. 

The cutting of diamonds and other pre- 
cious stones in emerald cut and calibre form 
means an almost complete change in much 
of the cutting, and the use of the square-cut 
stones for rings, brooches and bracelets has 
formed one of the most important features 
of the year. 

There has been considerable increase in the 
demand for large diamonds. Those over five 
carats are especially desired, and the prices 
have advanced in the past year. This is due 
to the fashion and demands for larger stones, 
and some of the mines are being worked 
deeper; therefore, larger stones are less 
prevalent than heretofore. 

The fashion for larger stones and more 
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London and partly in Paris; and many fine 
stones and the inferior stones are cut in the 
French Jura. Inferior specimens are sold 
in parcels; many calibre stones and the very 
thin and poorer stones are cut principally 
in Switzerland, and from there distributed, 
being finally used for watch jeweling. 

Though all precious stones have a certain 
value, it is the finer gems that not only com- 
mand the greatest price at all times, but are 
generally more salable and _ transferable. 
There is no other commodity that possesses 
this value at all times, and can be as easily 
carried and transported. In times of war 
or revolution the precious stone is the only 
article of great value that can be carried 
without observation. The following tables 
give the extreme values of an ounce and a 
gram of the various precious stones. The 
first table gives the value of the extremely 
perfect gems; the second, that of stones of 
fine quality but not exceptional. 

SHIPPING, INSURANCE, DUTIES 

In the shipping of gems it is important that 
the transportation should be safe. First, if 
mailed under international postage they 
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COMPARATIVE VALUES OF NATURAL PRECIOUS STONES, FINE-QUALITY SPECIMENS 


Per 

Stone Carat 
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Per Per Per Ounce Per 
Carat Gram Avoirdupois Ounce Troy 
$6,000 $30,000 $850,500 $933,150 
4,560 22,500 637,875 699,862 
2,00€ 10,000 283,500 309,015 ' 
7,090 35,000 992,250 1,088,975 
8,500 42,500 1,204,875 1,321,965 
6,850 34,250 970,987 1,065,343 
3,500 17,500 326,025 357,707 
20,400 102,000 2,835,000 3,090,150 
2,600 13,000 283,500 311,150 
Per Per Ounce Per Per 
Gram Avoirdupois Ounce Troy Kilogram 
$5,000 $141,750 $155,525 $5,000,000 
5,000 141,750 155,525 5,000,000 
2,500 70,875 77,762 2,500,000 
3,500 99,225 108,897 3,500,000 
10,000 283,500 309,015 10,000,000 








simple jewelry, such as pearl necklaces and 
large single diamonds or beautifully matched 
diamonds for rings and bracelets, is one of 
the features of 1924. 


The Marketing of Precious Stones’ 

The output of the great diamond mines is 
now controlled by agreement. The material 
is offered by the Diamond Syndicate in Lon- 
don to cutters, in lots worth from $50,000 
to several hundred thousands dollars each. 
This is the result of legitimate mining, but 
many desultory stones from British Guiana, 
from the various river diggings in South 
America, and some from the Congo dis- 
tricts and from Australia and Borneo find 
their way to the European cutters, and are 
sold without a definite fixed standard, gen- 
erally close to or sometimes in excess of 
prices offered by the Syndicate. 

The rubies of Burma are mined by the 
Ruby Mines, Ltd., and then sent to London, 
where they are sold either in the rough or 
parcelled out to gem-cutters. These find 
their output principally through the Ruby 
Mines, Ltd., itself. 

The blue sapphires found in the Yogo Val- 
ley, Fergus County, Mont., are controlled 
by the New Mine Sapphire Co., Ltd., of 
London. The finest stones are cut partly in 





1Eng. Min. Jour.-Press, Feb. 28, 1925. 


should be insured, individually, or else cov- 
ered by a blanket insurance policy. Second, 
they should be insured from the time they 
are mined until sold to the dealer. Third, 
in the matter of duties, which are so vari- 
able, it would be well always to look up the 
rates, which sometimes are export as well 
as import. 

In shipping to a market it is very impor- 
tant that the stones should arrive in good 
condition, as the friction received on a 
journey of occasionally many thousands of 
miles will often abrade and fracture the min- 
eral. Lightly wrapping in cotton or cloth 
and then tightly packing in a proper strong 
wood or tine case will insure satisfactory 
delivery. Paper occasionally becomes brittle 
or soft if wet or damp. 

At no time in the world’s history has the 
safe and economical transportation of pre- 
cious stones been more highly developed and 
more fully realized than under British rule 
today. For a mere trifle of insurance, and 
at a maximum of speed, the shipper has an 
unexcelled service, which seems to be des- 
tined to preserve for a long time the primacy 
it owes to years of intelligent and conscien- 
tious endeavor, to aid and protect trade in 
every way from the miner to the merchant 
and to the ultimate consumer. 

In striking contrast with the caravan or 
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armed convoys that brought the diamonds 
of Brazil from the interior to the coast, the 
diamonds of the Belgian Congo, amounting 
io 250,000 carats a year, will be sent to 
the coast from Djoko-Punda, in the Kasai 
Province, by airplanes, the whole trip re- 
quiring but two days, whereas formerly it 
took from 35 to 40 days to convoy them by 
twat along the Kasai and Kinshasha rivers. 
The main insurance on jewelry and pre- 
cous stones in the world today is carried 
by Lloyds Underwriters, London, England. 
They were the pioneers in insurance of this 
kind, It has often been stated that they 
will take any risk at the proper premium. 
This is very nearly true, about the only lim- 
tation being that the risk is not against 
public policy. Lloyds Underwriters are not 
hampered by extremely long forms of con- 
tract or severe limitations as to the kind and 
character of business which they write. 
The natural market, therefore, for insurance 
on jewelry, tended to go to Lloyds Under- 
writers. 

Precious stones are subject to duties, and 
of all import duties those of the United 
States are the highest. Indeed, some ot 
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that when the Soviet Government began to 
dump “nationalized” jewels abroad, in order 
to finance its Communist propaganda, the 
London rough-diamond magnates proceeded 
to lay their hands on big parcels of Russian 
diamonds in order to remove them from the 
market and prevent a further lowering of 
prices. 

The Diamond Control Bill—The Govern- 
ment of the Union of South Africa is seek- 
ing to establish complete control over the 
diamond industry within the Union. A bill 
has been introduced, which, if enacted into 
law, will give the Government a monopoly 
in disposing and selling rough and uncut dia- 
monds, alluvial stones excepted. 

Under its terms the Governor General may 
determine in June and December of each 
year the maximum quantity in value of dia- 
monds to be disposed of in the Union dur- 
ing the succeeding six months by any and 
all producers. He may also prescribe from 
time to time the per cent. of this total that 
any one producer may dispose of, effective 
from the following Jan. 1. At any time he 
may, by written notice, set the minimum 
price at which a producer may sell any par- 








IMPORTS OF DIAMONDS AND OTHER PRECIOUS STONES INTO ‘THE UNITED STATES 
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them are so high as to be almost beyond the 
limit of safety as regards collecting them, 
for they greatly encourage the practice of 
smuggling, and the smugglers have worked 
out most ingenious methods for concealing 
the gems and also for their undervaluation. 


Diamonds 


Reports have lately been current of threat- 
ened disturbances of the diamond market, as 
a result of the arrival at Amsterdam of large 
‘tocks of diamonds from Russia. In reality, 
the Russian stocks are sold out. 

The statement is that a syndicate of six 
diamond merchants, representing Dutch, Bel- 
san and French interests recently purchased 
om the Polish Government the war in- 
eC nity, or part of it, which the Soviet 
vovernment paid to Poland in 1919. This 
indemnity was paid in jewels, and the value 
ot the jewels now taken over is put at over 
£1,175,000, 

According to the Dutch Import and Ex- 
port Trader, however, there is no serious 
danger that the market is in danger of being 
*erstocked or undersold. It is also asserted 


ticular class of stones during the period of 
the notice. 

The measure empowers the Governor Gen- 
eral to appoint a board of three members— 
the Union Diamond Board—the members to 
be selected for their knowledge of the dia- 
mond business and to give their whole time 
to the work. During the period of their 
service they may not be connected with any 
business for mining or dealing in diamonds. 
The function of the proposed board will be 
to deal in and hold stock of diamonds and 
to export the stones; also to advise the Gov- 
ernor General as to maximum quantities to 
be produced and minimum prices to be set. 
It may demand diamonds from any pro- 
ducers for export and sale on their behalf, 
the costs to be charged to them. Funds, to 
be repaid if possible, will be provided by the 
government for the Board to carry on the 
work. Producers may be directed, by proc- 
lamation, to sell their diamonds only to the 
Board, and the latter may be given the sole 
right to export them, but may delegate this 
privilege to others. 

The bill, as drawn, would permit the Gov- 
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ernor General by proclamation to invalidate 
any private agreement made by producers 
that is in effect Dec. 31, 1925. Various pen 
alties are provided for its infringement. 

Those who oppose the measure say that it 
is loosely drawn; that the government can- 
not control an industry with such interna- 
tional connections; and that the attempt will 
produce a reaction against the Union in the 
investment field. 

Electrical Prospecting.’ — Attention has 
called to the possibility of utilizing the 
Schlumberger method of electrical prospect- 
ing in the location of diamondiferous pipes. 
These basic dikes have a radically different 
electrical resistivity from the surrounding 
sediments, which should make the method 
readily applicable. 


DIAMOND CUTTING 


The well-known representative of the 
Dutch diamond workers, Henry Polak, gave 
some valuable information recently to a 
party of journalists who visited Amsterdam. 
He could not deny that the city as a center 
of the diamond industry had shown some 
signs of declining, the number of cutters hav- 
ing fallen from about 10,000 to around 6,000. 
However, he did not believe that the 4,000 
had gone in a body to Antwerp. He esti- 
mates that the number of emigrants was at 
most from 400 to 500. It must not be for- 
gotten that many of the younger workmen 
have been induced to abandon this industry 
for other and more profitable ones. There- 
fore, the deserters were mainly from among 
those who were growing old in the service. 
Still there has been quite a marked recovery 
in the Spring months in the situation in 
Amsterdam, and this promises to be main- 
tained, as more costly stones are being cut 
there.? 

The prosperity of the Antwerp diamond 
market in 1923 was not equaled in 1924, as 
the withdrawal of credit at a critical period 
during the year, disagreements between cut- 
ters and employers, and augmented costs of 
rough stones all contributed to a depression 
of the industry. The worst period came in 
February, when there were a number of 
failures and when prices declined from 10 to 
25 per cent. upon finished stones on sale at 
Antwerp. Production was greatly reduced, 
and it was estimated that 500 to 800 cutters 
were out of work during that month and 
March. 

Although conditions improved later in the 
year, the activity noticeable during the 
greater part of 1923 was not realized and 
dealers complained that the margin of profit 
had become so much reduced that the trade 
had lost much of its attraction. While there 
can be no question of the importance of the 
Antwerp diamond market, and of its ability 
to survive temporary period of depression, 
declared export statistics for 1924 are sig- 
nificant of the serious decline in sales which 
took place during the year. The United 
States is quoted as purchasing approximate- 
ly 90 per cent. of the total output of Ant- 
werp cutters, and in 1923 imported, as shown 
hy invoices, cut stones to a value of $29, 
600,000. In 1924, however, exports to the 
United States were reduced to a total value 
of only $25,048,000." 


1$0. Afr. Min. Eng. Jour., June 13, 1925. 
2De Maastode, Rotterdam, Holland, Aug. 23, 
1924, 


3 Comm. Rept., May 11, 1925. 
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There has been a marked revival in the 
German precious-stone industry in the old 
established center Hanau. During the whole 
of 1924, the Hanau diamond cutters were 
fully employed and wages were raised sev- 
eal times. The first quarter of 1924 brought 
good business in fine jewelry from the home 
market. Later in the year the shortage of 
money made itself felt and business fell off 
after September. The lack of foreign visi- 
tors in Germany was also much felt in the 
industry. Conditions in regard to export 
have changed little, for business is still re- 
¢ricted and the prices asked often had to be 
reduced.” 

Undeterred by the disastrous losing lesson 
afforded by the Brighton cutting factory, the 
South African Government shows signs of 
allowing itself to be forced by unwise ad- 
visers to support the establishment of a cut- 
ting factory there. An export duty has been 
levied upon the gross value of the diamonds 
exported. Beginning with five per cent., it 
was later increased to 10 per cent., the rea- 
gon given being to encourage the transfer 
of the diamond-cutting industry to South 
Africa. It is considered to be somewhat 
dificult to explain why the unfortunate dia- 
mond producer should have this burden 
placed upon him, for according to the advo- 
cates of cutting it would not benefit him. 
4 better plan, if the government is so much 
interested in the cutting industry, would 
seem to give those running cutting establish- 
ments a substantial bounty to be paid by the 
whole population, and at the same time to 
remove the export duty which was imposed 
to foster cutting in the Union at the ex- 
pense of the comparatively small section of 
the population that produce diamonds.’ 


1Vossige Zeitung, through Econ. Rev., Feb. 27, 
1925, 
* African World, Jan. 10, 1925. 

' (To be continued) 








South African Diamond Production Shows 


Decrease in Amount but Increase in 
Value During First Half of 1925 


A total value of £26,919,733 is given by the 
oficial returns to the mineral production of 
the Union of South Africa during the first 
six months of the calendar year 1925, Con- 
sul C. M. P. Cross, Cape Town, reports to 
the Department of Commerce. 

The production of diamonds shows a de- 
crease in quantity from 1,215,416.39 metric 
carats the first six months of 1924 to 1,193,- 
828.68 the first six months of 1925, accom- 
panied by an increase in value from £3,926,- 
066 to £3,950,095. 








Death of Walter A. Culbertson 


BurraLo, N. Y., Sept. 30.—Walter 
Augustus Culbertson, for the past six years 
employed as a watchmaker in William M. 
Hopp & Son’s jewelry store, Main St., 
Batavia, died at his home, 20 East Ave., 
Saturday evening at 7:30 o'clock. Mr. 
Culbertson had been seriously ill for the 
past five weeks. Death was caused by a 
complication of diseases. A few weeks ago 
he lost his sight as a result of this illness. 
Mr. Culbertson was born in Groveland, 
Livingston county, on Dec. 18, 1894. His 
boyhood was spent in Groveland and from 
there he went. to Rochester and later to 
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Canastota, where he spent five years. He 
moved to Batavia six years ago. He was 
married to Miss Neta Tuller of Canastota 
on April 12, 1915. He was a member of 
the First Presbyterian Church and the 
Holland Club, 

Besides his parents, Richard J. and Mabel 
Dean Culbertson, and his wife, he leaves a 
son, Walter A., Jr., a brother and two 
sisters. Private funeral services were held 
this afternoon. Interment was in Temple 
‘Hill cemetery, in Geneseo. 








STEAL DIAMONDS AND CHAINS 


Two Bandits Hold-Up Los Angeles Jeweler 
and Secure Loot valued at $5,557 


Los ANGELES, Sept. 30.—A pair of well- 
dressed bandits, one armed but the other 
empty-handed, held up the ‘Italian Jewelry 
Co., 205 N. Spring St., shortly after 8 a. M. 
recently, and escaped with $5,557 in loose 
diamonds and solid gold watch chains. 

The holdup, police say, had been carefully 
mapped. The previous afternoon the two 
fashionably-attired bandits entered the store 
and requested to see some unset diamonds. 
A wallet of the precious stones was shown 
them by A. de Caro, owner of the store. 
They haggled over the price until the arrival 
of another customer, when they left. 

Shortly after de Caro and the janitor 
opened the store the next morning, the two 
men walked in. One remained near the 
door. The other approached the counter 
and again asked to see one of the three- 
quarter-carat diamonds shown him on the 
preceding day. De Caro was about to weigh 
the stone when the bandit barked: out, 
“Never mind.” A gun was brought into 
view. The bandit, trembling, commanded 
his victim not to move, grabbed six en- 
velopes containing 36 stones from the wallet 
as his partner scooped up the watch chains 
from another tray, and then made a motion 
as if to go behind the counter. 

A slight noise made by the janitor in the 
rear room frightened them. They ran for 
the door. As they reached the entrance de 
Caro set his foot against a burglar alarm 
bell on the floor and then raced out of the 
door after them. He sighted them in one 
of the streets leading to the industrial dis- 
trict and darted after them, shouting for 
help, but they outran him and disappeared 
in the crowds. De Caro’s loss is covered by 
insurance. 











Bliss Bros. Co., Attleboro, Mass., announce 
that its product, the Surefit metal watch 
strap for men and women, is fully and ade- 
quately protected by patents of Sept. 24, 1918, 
and July 22, 1919. “For the information of 
ouf dealers and jobbers,” says the announce- 
ment, “we wish to state that our patent rights 
covering the Surefit metal watch strap will 
be insisted upon if the occasion for such in- 
sistence ever arises. It is a well-known fact 
in the jewelry trade that the buyer or seller 
of merchandise manufactured in violation of 
patents is liable as well as the maker. We 
wish to save our customers the embarrass- 
ment of any legal procedure and to warn 
them against the purchase of any merchan- 
dise in imitation of the Surefit metal watch 
strap. Our product is’ identified by the 
Bliss Brothers trade-mark.” 
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Jewelry Fashions from Geneva 





By James Brown 

T is noticeable that black ribbed ribbon 
is giving place to other means of attach- 
ing wrist watches to the arm, in Geneva. 
Leather straps are seen even for the smallest 
and daintiest- of ladies’ wrist watches, as 
almost indicating that the slender ribbon was 
not strong enough to retain the watch. This 
would certainly be the case for ladies when 
mountain climbing, and although they may 
not be among the high peaks, with a wrist 
watch on their arm, many go scrambling 
about the rocks and lesser mountains, with- 
our remembering to remove their watches. 
(Links, very long and flat, go to make up a 
band for holding the watch in place. Some 
very pretty links are seen in metal orna- 
mented with enamel to match the enamel 

pattern round the dial of the watch. 


* * Ok 


Lapis Lazuli, aqua marine, carnolian and 
rock crystal are being much used for orna- 
ments. Rock crystal, which is found in this 
country, and half-precious stones generally, 
make inexpensive jewelry that is much used 
for taking home as gifts, as the same value 
cannot be obtained for the money elsewhere. 
If the shape permits, pieces of rock crystal 
are made into pretty pendants, with slight 
chains, that are hardly visible, leaving the 
ornaments lying on the neck, apparently un- 
attached. The effect is very pretty, espe- 
cially where two pieces of crystals are worn, 
superposed. Aquamarine is used in the same 
way. Carnolian is used for necklaces which 
look very much like those made of ancient 
amber, which is of course extremely costly, 
Quite a number of varieties of pebbles, in 
dark greens, dark browns, with perhaps a 
splash of fiery red in their composition, are 
made up into sautoirs in Geneva, and have 
a much better appearance than the imitation 
sautoir. a 

* * * 

Some of the daintiest little opera glasses 
perhaps in existence are seen in Geneva 
shops. Tiny, for everything tends to become 
so tiny as to be almost microscopic as far 
as the ornamentation is concerned, they are 
in mother-of-pearl mountings, of exquisite 
workmanship. The tracings are in gold, in 
the very most minute and delicate work 
possible to be seen. 


* * * 


Pink and blue enamel is also used ' for 
opera glass mountings, with ornamentation 
in gold. Some have delicate flower patterns - 
running around the mountings, and every- 
thing is done to make them true works of 
art. In the same way great attention-is now 
being devoted to eye glassés mounted on long 
sticks, whether in tortoise shell or enameled. 
Mounted with géld; sometimes with gold 
tracery, very occasionally with a gem let 
into the handle, these sticks are the last thing 
in luxury and beauty of workmanship. | 








The Gerson Jewelry Co., which up to date 
has operated two stores in Detroit, one at 
136 Michigan Ave., and the other one at 
341 Gratiot Ave., has discontinued its 
Detroit Ave. store and has sub-leased it for 
the balance of its lease. The lessee will 
operate a jewelry and leather goods store 
and possibly a loan office. 
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LATEST CUSTOMS RULINGS 


General Appraisers Pass Upon the Tariff 
Classification of Clocks and Beads 

During the past week, the Board of United 
States General Appraisers, sitting at New 
York, handed down two rulings of rather 
more than ordinary interest. In both of 
these rulings, covering the tariff classi- 
fcation of celluloid clocks and beads on 
strings, the importers are successful in hav- 
ing the customs rates lowered. 

In the case of the celluloid clocks, im- 
ported by G. W. Sheldon & Co., Chicago, 
the Customs Board finds, in a lengthy opin- 
ion by Judge Fischer, that complete clocks, 
having celluloid cases, containing clock 
movements without jewels in the escape- 
ments and valued at not more than $1.10 
each, should be treated for tariff purposes 
as entireties and duty levied at the rate of 
45 per cent. ad valorem and 35 cents each 
under Par. 368, Tariff Act of 1922. The 
action of the collector at Chicago in treat- 
ing the cases separately and imposing duty 
thereon at the rate of 60 per cent. ad val- 
orem, under Par. 31, Act of 1922, is re- 
versed by the Board. “The proviso to para- 
graph 31 of the tariff act of 1922,” Judge 
Fischer writes, “applies only to articles 
mentioned elsewhere but shown to be com- 
posed in chief value of celluloid or other 
compound of pyroxylin.” “It does not ex- 
tend to articles made in part of such sub- 
stances but not in chief value thereof, par- 
ticularly when such articles are elsewhere 
provided for as entireties, as are the clocks 
in question,” Judge Fischer concludes. 

The clocks at issue were imported from 
Germany. The question of their correct 
dutiable classification has been the subject 
of controversy for some months, and Judge 
Fischer takes occasion in his opinion to 
point out why these cases should not be 
taxed separately. The fact that the Gen- 
eral Appraiser explicitly states that the 
claim of the importers was “well founded” 
makes the decision in the case a complete 
victory for the importers. It is likely, how- 
ever, that the Government will not be con- 
tent to abide by the Board’s findings and 
will carry the issue to the United States 
Court of Customs Appeals, in Washington. 

BEADS ON STRINGS 

In the decision on beads, imported by 
Henry Amdursky, of Pittsburgh, Judge 
Sullivan writes : 

“Certain beads on strings, temporarily 
strung, not used by the wearer until the im- 
ported strings ate removed, other strings 
inserted, and clasps attached, are not arti- 
cles in their imported condition, and there- 
fore not dutiable as articles in chief value 
of beads at 60 per cent. ad valorem under 
Paragraph 1,403, Act of 1922. They are 
Properly dutiable under the first clause of 
said paragraph at 35 per cent. ad valorem 
as beads.” 

The merchandise, the subject of this test 
case, consisted of beads on substantial 
strings. Some of the strings were double; 
in others they were stout single strings or 
cords matching the color of the beads, which 
Mm some cases was white; in others, amber 
color or light blue. Some of the strings 
were composed of graduated beads. Other 





strings were composed of beads of a uniform 
size, 
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This case also attracted more than the 
usual attention and in view of its wide ap- 
plication will undoubtedly be appealed by 
the Government to the United States Court 
of Customs Appeals in Washington. Judge 
Sullivan writes a very lengthy opinion, 
reaching the conclusion that all of the beads 
at issue should have been taxed on entry at 
35, rather than 60 per cent. ad valorem. 


HATPINS 

A ruling having to do with the proper 
tariff classification of certain hatpins with 
blue steel wire stems and imitation jet 
heads, imported by R. H. Macy & Co., Inc., 
and Veit Son & Co., has been handed down 
by Judge Sullivan. According to the rec- 
ord in this case, the hatpins were assessed 
with duty on entry at the rate of 55 per 
cent. ad valorem under Par. 218, Act of 
1922. The protestants claimed duty at only 
35 per cent. ad valorem under Par. 350 of 
the same act, and this claim is granted by 
the Customs Board. 


BEADS TEMPORARILY STRUNG 

George Borgfeldt & Co. win before the 
Customs Board in a decision lowering the 
rate on duty on certain beads invoiced as 
seed beads in bunches, or beads in bunches. 
The collector assessed the merchandise, the 
subject of this issue, with duty at the rate 
of 45 per cent. ad valorem under Par. 1403, 
Act of 1922. Judge Sullivan finds, however, 
that duty should have been taken at but 35 
per cent. ad valorem under the said Par. 
1403, as claimed by the importers. 


PASTE BACK JEWELS 

In a decision by Judge Sullivan, protests 
filed by Morris Hollander Co., P. C. Kuy- 
per & Co., Theodore L. Stern & Co., Morris 
Goldberg’s Sons, and Kantor & Montague, 
are sustained. The merchandise in question, 
consisting of rhinestones in metal settings, 
known as roses, montees, or paste back 
jewels, was returned for duty at 55 per cent. 
ad valorem under Par. 218, Act of 1922. 
The board rules that duty should have been 
assessed at but 20 per cent. ad valorem 
under Par. 1429, as imitation precious stones 
cut or faceted. 


BLACK GLASS OF PASTE BEADS 

Another decision having to do with the 
tariff treatment of beads, upholds a claim 
of Theo. L. Stern & Co. The beads in- 
volved in this case were described on the 
invoice as china beads but were, on exam- 
ination, found to be beads composed of 
black glass or paste. Duty was levied 
thereon by the collector at the rate of 55 
per cent. ad valorem under Par. 218, Act of 
1922. The importers protested this assess- 
ment, claiming duty at only 35 per cent. ad 
valorem under Par. 1403, same act, and this 
claim is granted by Judge Sullivan, who 
writes the opinion for the Board. 








The Epting Jewelry Co., 1442 Main St., 
Columbia, S. C., has been sold to D. W. 
Roof, president of the Roof Lumber Co., of 
Columbia. 
operated under the name of Roof & Aolly. 
T. E. Epting, proprietor of the store, has 
been in the jewelry business in Columbia 
for a number of years. Mr. Roof is well 
known in the Capital City. He has always 
proven himself to be a business man of abil- 
ity, and no doubt should make a success in 
the jewelry business. 


The new establishment will be - 





POLICE GET CROOKS 





Philadelphia Detective Bureau Succeeds in 
Rounding Up Gang Which Preyed 


on Jewelers 


PHILADELPHIA, Pa., Oct. 3.—Persistent 
work by Detective Bureau has at last 
rounded up practically all the gang which 
terrorized retail jewelers and other mer- 
chants in the southern and northeastern 
sections of the city last February. The 
latest member of the gang to be captured is 
Hyman Weiss, who was arrested in De- 
troit, Mich. under the alias of “Harry 
Weinert.” Police all over the country had 
been asked to watch for him as a fugitive 
from justice here. 

Two of the jewelers who were victims 
of the bandit gang last February in a series 
of raids that caused Director Butler to as- 
sign every member of the city’s detective 
force to the work of catching them, were 
Jacob Simon, whose store at 935 S. 4th St. 
was robbed of jewelry valued at $3,000 in. 
a daylight hold-up, and John Hylton, from 
whose store at 2230 Frankford Ave., the 
robbers obtained $2,315 in loot. Seven hold- 
ups in the stores of merchants in other 
lines were committed by this gang during 
the month, the aggregate of the loot being 
well over $30,000. 

The first arrest of members of the gang 
was made by Detective Gomborrow, who 
caught Abe Cohen. To save himself Cohen 
confessed he had driven the auto used by 
the gang in every hold-up, and gave the 
names of his accomplices. As a result of 
this information “Sailor” Harry Cohen has 
been convicted and sentenced to not less 
than 18 nor more than 30 years in the East- 
ern Penitentiary; Philip Kaplan received 15 
years in the same institution, and Abe 
Cohen is awaiting sentence, having pleaded 
guilty. Weiss was also arrested and held 
in $2,000 bail for a further hearing. He 
fled the city last April, and the detectives 
have been after him since then. When word 
of the arrest of “Weinert” was received 
here, Detective Gomborrow was certain the 
prisoner was Weiss, but to make: certain 
wired for his finger prints and found they 
corresponded exactly with those of Weiss. 
Extradition papers were prepared and Weiss - 
brought back here. 

Another alleged member of the gang, im- 
plicated by Abe Cohen, is “Chippy” Cy- 
prass, under arrest at Atlantic City as a 
suspicious character. He will be extra- 
dited here. 








A most unusual occurrence has taken place 
with relation to the “Peter Pan” necklaces 
of Deltah pearls which fhe makers have 
created this year. These necklaces of 
tiniest lustreful artificial pearls made up in 
unusual combinations and exquisite designs 
have taken the country by storm and so 
unusual are these creations, and so new, 
that even Paris is copying them—a rare 
event indeed in the field of fashion. Many 
fine jewelry shops along Rue de la Paix 
kave attempted to duplicate these unique 
styles and are showing imitations in their 
windows. The name and design of these 
“Peter Pan” necklaces have been copyrighted 
and patented by L. Heller & Son and are 
used exclusively with Deltah pearls. 
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The News from England 





Diamonds and Pearls Maintain Their Popularity Despite Changing Styles— 
The Vogue in Jewelry—Jewelers Called as Witnesses in Case Involving 
Theft of Heirlooms—New Cross Word Puzzle Charms Popular— 
Brighton Jewelry Store Robbed 














_ 








Lonvon, Sept. 26.—Fashions in dress and 
jewelry for the street and the ballroom 
change so rapidly here now that what is 
correct today is suffering eclipse tomorrow. 
Through all these changing styles, however, 
diamonds and pearls maintain their supe- 
riority and popularity over other gems, and 
such items of personal decoration as pearl 
necklets of new design and diamond brace- 
lets worn in triplicate will continue to be 
favored with the new season’s sleeveless 
gowns. As usual, Paris is responsible for 
some of the more revolutionary ideas in per- 
sonal decoration for the society woman. The 
new fan, to be used in the ballroom this 
Winter, is of delicately tinted ostrich feath- 
ers, fitted into elongated holders of fine crys- 
tal reminiscent of the old-fashioned bouquet 
holder of Victorian days, while the up-to- 
date street bag is diamond-shaped with edges 
bordered with diamanté. The craze for 
jeweled initiais appears to be spreading. 
Some of the latest jumpers and dresses con- 
tain a single initial letter in diamanté, real 
diamonds or colored enamels and gold just 
below the throat. Monograms, crests, coro- 
nets and initials are now being printed on 
the silk stocking, either at the instep or 
over the ankle bone. In Paris, returning 
visitors say, a small photograph of the 
wearer is set medallion fashion on each in- 
step. In some cases the photograph is 
printed on the gossamer thread of the stock- 
ing, the fashionable color of which is now 
copper or gun-metal. Cubist patterns or 
floral designs also are hand-painted on the 
silk. The Weekly Dispatch says that dia- 
mond braces cut on masculine lines are now 
a part of the masculine modes that are. be- 
ing extended to women’s dress. Diamond 
braces are worn with the low cut sleeveless 
gown and the waistcoats of rich crocade now 
being adopted by smartly dressed women. 
A new effect is bemg obtained with arti- 
ficial pearls. They give out a wonderfully 
iridescent effect, being made of fish scales. 
They are utilized in various ways for per- 
sonal wear and set in real gems, as well as 
in such semi-precious material as coral and 
cornelian, 

x * * 

Londoners who have spent their holidays 
in Scotland have returned to the metropolis 
to introduce a new item in headwear, name- 
ly, the Scotch velvet tammie. These are in 
various colors and are adorned with cairn- 
gorm brooches. Mittens are being intro- 
duced for evening wear here, too. They are 
of pearl-embroidered lace. Muffs2 are in 
gold and silver net, flower trimmed, and are 
reminiscent of the wonderful creations seen 
on the stage. The fashionable medium in 
decoration for the feminine hat is any sort 
of material representing flowers and ani- 
mals. Small fur rabbits, for instance, hav- 
ing jeweled eyes, white velvet arum lilies, 
aby crocodiles with jeweled eyes, clematis 
oom, and so on, are now fashionable as 





trimmings. Wherever it is possible to work 
in precious and semi-precious stones with 
this flower and animal decoration this same 
is done. Rabbits, crocodiles, kangaroos and 
lizards are rather popular creatures with the 
jewelers now. Even writing tables for the 
boudoir are now covered with the skins of 
these creatures and all accessories are made 
to match, rims and corners being finished in 
solid silver. Blotters have a round silver 
disc in the center on which the initials of 
the owner are engraved. 
* *k Ox 


There are indications here now that the 
great interest shown by the public in plati- 
num shares due to the recent Transvaal 
platinum boom is subsiding. Prices are now 
well below the boom level of a few months 
ago. 

x *k * 

Jewelers and jewelry salesmen have been 
drawn into a rather remarkable court case 
here in which it is alleged a butler and his 
wife bound and gagged a colonel’s wife and 
got away with a quantity of jeweled heir- 
looms of considerable value. The stolen 
gems include a gold watch, a diamond and 
pearl necklace, an Indian pearl necklace, 
gold bracelets and pendants, diamond ear- 
rings and a silver teapot. A jeweler’s sales- 
man, subpoenaed as a witness, said the de- 
fendants exhibited to him at one of the Lon- 
don shops of Bravingtons, the chain-store 
jewelers here, two screw ear-tops, a dia- 
mond oval brooch and a diamond necklace, 
and suggested that he buy them. Some of 
the diamonds from the necklace were 
missing. Later these were produced and 
Bravingtons purchased them for $125. The 
butler then said he wished to buy his wife 
something and selected a pearl ring and an 
opal and pearl necklace, the price of which 
was $315. The butler’s wife removed a 
Scotch diamond and pearl necklace from her 
throat and on this the jewelers allowed $200 
in part payment. A Canterbury jeweler and 
dealer in antiques said he purchased the sil- 
ver teapot at. an auction and paid $22 for it. 
Another jeweler gave evidence of purchasing 
at another auction a silver sugar bowl and 
silver sugar tongs. Scotland Yard detec- 
tives stated they arrested the couple on an- 
other charge and found the butler in pos- 
session of a gold watch and a representation 
of the Royal Russian coat-of-arms in dia- 
monds and pearls, as well as an amber neck- 
lace, pearls and other gems. Practically all 
the jewelry has been identified. The gold 
watch, it is said, was presented to Colonel 
E. H. Richardson (whose wife is alleged 
to have been bound and gagged) by the late 
Czar of Russia in recognition of services 
rendered during the Russo-Japanese War. 
The diamond and pearl coat-of-arms was 
fixed to the back of the watch. The Scotch 
diamond and pearl necklace, Mrs. Richard- 
son says, was wrenched from her neck by 
her butler and his wife and, as she sat bound 
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and gagged in her. chair, she could see the 
couple clearing out the silverware from the 
pantry. Both are committed for trial. The 
local police say Mrs. Richardson’s wrists 
are swollen and her arms bruised as a result 
of her forcible detention in a chair in her 
own house. Her husband is the well-known 
breeder of police and war dogs and did some 
valuable work during the World War with 
his animals, 
* * * 

Suburban jewelers who do a large trade 
in novelty jewelry of medium quality and 
reasonable prices say they find the new cross- 
word puzzle charms a quick-moving line. 
These are done in small squares, subdivided 
into smaller squares, of blue or black and 
white enamel on a silver or nine-karat gold 
background and having a projecting eyelet 
hole, one corner for the slender chain or 
silk cord from which they are worn pendant 
fashion. The words on these cross-word 
charms vary, a popular variety being those 
with the letters and spaces: Good luck, 
long life, much love, dear. They can be 
bought for around a dollar or two each. 

* * * 

The smaller jewelry stores outside Lon- 
don and in the old-fashioned towns and vil- 
lages are stocking a lot of jewelry novelties 
made up in imitation of the precious metals. 
Quaint-looking earrings, pendants and 
brooches that are priced cheaply and which 
sell readily among working girls are marked 
“Platina,” “Platinin,’ and so on. All are 
of a whitish-gray metal and represent plati- 
num rather closely. Artificial pearls of a 
wonderful luster are used as earrings in 
this class of goods. A slender “platina” or 
“platinin” chain an inch long connects the 
small ear-lobe pearl with one suspended 
twice as large. 

* * * 

During the midday lunch hour two men 
jumped from an automobile this week, 
smashed the window in the store of Lawson 
& Sons, jewelers of Brighton-on-Sea, and 
got away with $7,500 worth of rings. There 
were a lot of holiday makers on the spot at 
the time, and a taxi-cab rank with several 
chauffeurs is in the street opposite the jewel- 
ry store. All were too astonished at the 
quickness of the coup to try to stop the 
thieves. Motor lorries containing Scotland 
Yard detectives and police cars equipped 
with wireless are scouring the metropolis, 
the abandoned car used by the thieves being 
found at Chelsea, southwest London, 50 
miles from Brighton. A mallet was used 
to smash the jewelry shop window, 30 rings 
being missing. 

x * * 

Some remarkable jewels marked the oc- 
casion of the wedding of Princess Mafalda. 
second daughter of the King and Queen of 
Italy, to Prince Philip of Hesse, according 
to the special correspondent of the Daily 
Mail who attended the function this week. 
The bride wore her rope of 300 pearls, a 
present from her brother. 


A. H. Broughton, Canton, and William 
M. Dennison, of Kewanee, IIl., have formed 
a partnership and will open a jewelry store 
in the remodeled Johnson building on W. 
3rd St. Mr. Dennison has been employed 
in the Darson Bros. jewelry store several 
years. 
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JEWELRY TRUNK STOLEN 





switching of Baggage Checks at Chicago 
Causes Loss of $75,000 to New York 
Jewelry Concern 

cuicaco, Ill, Oct. 3—By the switching 
of baggage checks on two trunks, leaving 
the Sherman Hotel yesterday afternoon, 
Morse Bros. Manufacturing Co., platinum 
jewelry, 11 John St., New York city, lost 
approximately $75,000 worth of diamonds 
and jewelry. 

Edward L. Morse, of this company, had 
gnished calling on the trade here and checked 
his trunk to the Monon depot. A few 
hours later when he called at the baggage 
room to check his trunk to his destination 
he found that his check called for a ward- 
robe trunk which was later identified as 
having been checked from the hotel by a 
man who registered as Irving Hart. This 
trunk when opened was found to contain 
only bags of salt. 

The baggage man stated that only a short 
time before a trunk answering the descrip- 
tion of the Morse trunk had been called 
for and was taken away in a taxi cab. 
Through the taxi company the driver was 
located and stated that he had taken his 
passenger and trunk to the Atlantic Hotel. 
It was found that a man answering the 
description had registered there and the 
trunk had been sent up to his room. When 
by means of a pass key the police gained 
entrance to this room they found the Morse 
trunk in the room. It had been. “jimmied” 
open and all the jewelry and diamonds re- 
moved, only the clothing and personal be- 
longings of Mr. Morse being left. 

Further investigation by the police de- 
veloped the fact that different porters at the 
hotel had brought the trunks to the hotel 
baggage room, and also, that one of these 
porters who had been living at the 
Y. M. C. A., had checked out last night 
and received a refund on the advance pay- 
ment he had made for the room. 

The police are working on what appear 
to be very good clews in this case, and de- 
yelopments are expected in a very few days. 





Morse Bros., manufacturing jewelers, 11 
John St. New York, are busy taking an in- 
ventory to determine the exact value of the 
stock stolen from Edward Morse, a mem- 
her of the firm who lost a trunkful of valu- 
ables in Chicago last Friday through the old 
trick of switching baggage checks. As near 
as can be estimated at the present time, the 
loss will probably amount to about $75,000, 
and not $150,000 as first reported in the Chi- 
cago and New York papers. This loss is 
fully covered by insurance. 

The information received from Chicago 
‘tates that on Friday, Mr. Morse, who was 
stopping at the Sherman Hotel, instructed 
the porter to check his trunk, which con- 
tained jewelry and loose diamonds, at the 
railroad depot, where he was to claim it a 
short time later and place it on the train on 
which he was to leave the city. The trunk 
was removed, and later Mr. Morse received 
a haggage check from one of the porters. 
When he called at the baggage room for 
is trunk, he was given a wardrobe trunk 
unlike in every respect to the one which he 
had sent to the depot containing the jewelry. 
€ police were immediately called and Mr. 
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Morse’s trunk was traced to another hotel 
in the city, where it was found broken open 
and looted. The trunk which Mr. Morse 
received contained nothing but bags of salt. 

It is the opinion of detectives in New 
York that Mr. Morse was the victim of cir- 
cumstances and that the gang which is op- 
erating in Chicago was out to steal a jewel- 
ry salesman’s trunk. Unfortunately for Mr. 
Morse, he happened to be the first jewelry 
salesman to check-out from the Sherman 
Hotel and, consequently, was the victim. 
The New York authorities are on the look- 
out for any of the loot, as it is possible that 
some of it may reach the pawnshops. 

It is understood that a man described as 
an old school chum of Mr. Morse’s and 
whom he had not seen in 17 years is under 
arrest im Chicago as a suspect. No details 
as to this arrest have been received in New 
York. 








TENANTS ORGANIZE 





Jewelry Firms in Heyworth Building, 
Chicago, Form Protective Association 
to Lessen Crime 

Cuicaco, Oct. 1—Members of the Hey- 
worth Building Protective Association held 
a meeting on the 11th floor of this building 
this afternoon, at which representatives of 
all the jewelry houses were present. This 
meeting was held for the purpose of effecting 
a permonent organization, to take the place 
of the temporary organization formed a few 
weeks ago. 

The business of the association will be con- 
ducted by a board of governors which was 
elected today. J. H. Malone, of May & 
Malone, was elected chairman, and Arthur 
J. Oppenheim, of Block-Weinfeld Co., was 
elected treasurer, and Louis M. Heyman, of 
H. M. Heyman & Son, was elected secretary. 
Other members of the board are: T. W. 
Stanek, Harry J. Baby, J. M. Braude, Wal- 
ter M. Scott, A. Paulson. 

Mr. Oppenheim reported the subscrip- 
tion of funds has progressed very satisfac- 
torily, and announcement was also made that 
the alarm system throughout the building 
has been completed and detectives employed 
by the organization are regularly patrolling 
the lobby and floors of the building, in addi- 
tion to the regular building detective. 

The manager of the building was present 
at the meeting and assured the organization 
that the building management would co-oper- 
ate in every way possible even to the extent 
of leasing no space for jewelry purposes in 
the building to anyone applying for space 
until the applicant has been approved by the 
board of governors or the Protective Asso- 
ciation. 








Dueber-Hampden Watch Concern at Can- 
ton, O., Purchased by Cleveland 
Company 
Canton, O., Oct. 1.—The Hampden watch 
works and the Dueber watch case manufac- 
turing company have been purchased outright 
by a company composed largely of Cleveland 
men and headed by Walter Vretman, promi- 
nent Cleveland manufacturer. The purchase 
price was not made known but the new 
company has assets of approximately 
$5,000,000, according to Vretman, who an- 
nounced the sale today. The plant will be 
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operated under its old name and plans for 
the future will include the immediate manu- 
facture of two new automotive accessories, 
as well as the retention of all the old lines. 

The board of directors of the new com- 
pany in addition to Mr, Vretman includes: 
Fred. K. Gatch, of the Grasselli Chemical 
Co., Cleveland and Canton; J. B. Root, vice- 
president of the Midland Bank, Cleveland; 
L. W. Wickham, of the firm of Orgill, 
Matschke & Wickham, Cleveland, and A. 
M. Dueber, of Canton, former owner of the 
plant, and D. M. Vretman and C. B. 
Williams, of Cleveland. 

Automobile dashboard clocks and vanity 
cases are the two new products, which will 
be manufactured by the company in the 
immediate future, according to Mr. Vretman. 
The various models of watches which have 
been made in the past will be continued. 

An intensive national sales and advertis- 
ing campaign will be conducted in an effort 
to re-establish the former prestige of the 
Dueber-Hampden Co. The sales force will 
be revamped and the working force of the 
plant and office increased as soon as adver- 
tising and sales campaigns show results. 

The Dueber Hampden Watch Co, is one 
of the oldest manufacturing concerns in 
Canton. It was brought to this city in the 
early 80’s after it had been organized in 
Newport, Ky., 66 years ago, by John C, 
IDueber, father of A. M. Dueber, the re- 
tired head of the company. The ownership 
of the company has remained in the hands 
of the Dueber family until this time. 

A steady and rapid growth was the record 
of the company after its removal to Canton 
and the plant soon became one of the lead- 
ing industries of the city and one of the 
foremost watch manufacturing concerns’ in 
the world. The company was composed of 
two divisions, one plant made the cases for 
the watch movements produced in the other 
departments. . 

In recent years several corporations have 
tried to purchase the Dueber-Hampden 
plant, notably among these being the General 
Motors Corporation. It was rumored at 
various times that the General Motors Cor- 
poration had secured control of the com- 
pany but each time has been refuted by 
officials of the Dueber-Hampden company. 

While the only new lines to be added to 
the present output will be automobile vanity 
cases and clocks, the officials are working 
on future developments of a complete auto- 
mobile dashboard. “I feel certain of the 
benefits of adding these lines,” said Vretman, 
because of the fact that the field has ‘been 
barely scratched. The plant is equipped 
for the manufacture of clocks and vanity 
cases. Workmen will be added as soon as 
the sales force develops a market for the 
new products. 

“We hope to place the Dueber-Hampden 
Watch Co. among the leading watch con- 
cerns of the world and give it again the 
name it once held in the business world,” 
said Vretman. “I believe within a short 
time the plant will be operating at capacity. 
lor months only some departments of the 
factory have been in operation and produe- 
tion has been at a minimum,” he added. 

Walter Vretman, the new president of the 
Dueber-Hampden Co., has been connected 
with several of the leading industries of 
Cleveland and is the holder of much real 
estate in the fifth city. 
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| If it's CALIBRE, SAPPHIRES, EMERALDS or RUBIES we have what : 
<| you want, and we are ready to give it to you PROMPTLY and at the. § 
¢ RIGHT PRICE. 5 
"e We are constantly adding new and desirable shapes in precious and semi-precious stones. : 
&| IT IS TO YOUR INTEREST TO CONSULT US. yi 
S Don’t forget our staff of 22 expert setters and lapidaries, which we maintain for efficient : 
ie service. : 
: 
| YOKELSON -COOPER, Inc. | 
% IMPORTERS, CUTTERS and SETTERS e 
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Developing the Drive for the $2,000,000 Fund 





Field Canvassers of The National Jewelers’ Publicity Association Report 
Co-operation From Jewelers in All Sections So Far 
—St. Louis and Detroit Now Starting 

















Newark, N. J., Oct. 5—With increasing 
momentum, and with the enthusiastic sup- 
port of practically every member of the 
industry thus far visited, activity in the na- 
tion wide drive for a fund of $2,000,000 for 
advertising and publicity purposes was cen- 
tered this week in and about the cities of 
St. Louis and Detroit. 

Workers in the field, visiting members of 
the industry in Missouri and Michigan, re- 
ported the same enthusiastic support which 
marked their efforts in Indiana. Much 
credit for the great interest in these two 
States must be given to the respective State 


‘committees, which paved the way for the 


actual contact work of the collection crews. 
E. R. Sweeney, western divisional direc- 


‘tor, is being given most helpful support by 


the Missouri State committee, which is com- 
posed of Charles P. Woodbury, George G. 
Gambrill, Noble R. Fuller, Ward Lewis, 
Miss Joe Crow, George T. Hess, C. A. 
Kiger, Fred -W. Sands, W. F. Kaxwell, 
H. G. Butterfield, George M. Porth, Otto 
Burkland, Ernest B, Hall. Mr. Sweeney 
wired from St. Louis to Newark on Sept. 
30, “We will get $40,000: from St: Louis in 
the next two weeks.” 

In Detroit, N. J. Henricksen, eastern di- 
visional director, had the same fine co- 
operation from the Michigan State com- 
mittee, which is composed of Herman Hiss, 
William Arnold, H. A. Bromberg, Edmund 
Guilbault, H. H. Wright, William H. Hor- 
ton, Roy Taft, Clarence M. Bean, William 
W. Bugg, William: A: Tall, Dwight Mor- 
gan, E. H. Pudrith, A. J. Hamel, A. Kraut- 
heim, Schaefer Jewelry Co., Meyer Bros., 
William Green, W. B. and E. ‘'T. Webb. 
John K. Godfrey, Archie Hill. 

The anticipated encouragement of the 
project by Indiana and Illinois jewelers is 
being realized in the fullest, according to 
a report made to the national committee by 
Charles J. Pettinger, campaign director. 
These two States, now being covered by a 
crew of men under his personal direction, 
will rank high in point of actual cash con- 
tributed, he said, this being but an indica- 
tion of the popularity of the big project by 
the industry in general. 

“We will be ready .to enter Ohio in 
about two weeks,” the campaign director 
said, “We are confident that the same firm 
support will be forthcoming from the Buck- 
eye jewelers.” 

John Drake, secretary of the National 
Jewelers’ Publicity Association, offered fur- 
ther details in regard to the system of col- 
lection which has been adopted by the na- 
tional committee. 

“Men with quota cards will call personally 
"pon every jeweler in the United States,” 
Pointed out Mr. Drake. “It will simplify 
matters and cut down overhead materially 
for everybody to pay in cash his first year’s 
subscription, and to give the accredited rep- 
resentative who will call upon him his 
signed acceptances for each of the following 


‘three years. One month prior to the due 
day of each acceptance, the signer will be 
notified by the association. 

“This system was adopted because of its 
economy and efficiency. Wholehearted co- 
operation in its working out will benefit the 
industry as a whole.” 

P. J. Coffey, |chairman of the national 
committee, said :' “By all means give the 
accredited representative of this committee 
your check for the first year. We want,tg 
place the first advertising for publication 
not later than St. Valentine’s Day, Feb. ‘14, 
1926. And when it is remembered that much 
magazine space must be paid for within five 
weeks to three months prior to publication 
date, it can be readily seen the importance 
of this counsel.”! 

Letters from live wire jewelers all over 
the country continue to pour in to national 
headquarters. 

“I am glad to know that a drive for 
funds is being launched in real man fashion,” 
writes O. S. Seatles, Newport, Vt. “I shall 
be glad td come in or it and do what I 
can.” ' 

“The jewelers in this city are heartily in 
favor of this movement,” is the report of 
A. F. Boyson, of the Boyson Jewelry Co., 
Cedar Rapids, Ia. “Wishing you the best 
of success.” 

“T am heartily in favor of it,” is the 
brief but to-the-point expression of F. A. 
Hannis, York, Nebr. 

T. E. Hitchcock, of the W. P. Hitchcock 
Co., Syracuse, N. Y., writes: “I will only 
be too glad to do anything within my power 
to further the interests of the publicity as- 
sociation. I think that having a trained or- 
ganization raising the’ money will make it 
a success.” 

It is letters such as these, and there are 
scores of them every day, that convince the 
national committee that the most shining suc- 
cess will crown its efforts in this great pub- 
licity drive. 

Those whose names have been added to 
the honor roll in the last week are: 


Subscribers to the Fund Reported Up to 
October 5 


Oscar Dickinson, Sam S. Vigran, H. Clyde St. 
Tohn, Jay the Jeweler, Rohes Jewelry Shoppe, 
Edward E. Wendling, C. E. Keever, Lawall Jewelry 
Co. all of Richmond, Ind. 

Coffin Jewelry Store, Don B. Arnold, Carl F. 
I'fleger, all of New Castle, Ind. 

A. Streng, Jackson Jewelry Co., Alfred S. Rowe, 
Walter F. Stahlhut, Claude Miller, Don T. Hoover, 
Ed. J. Kappeler, Clarence Pollins, Chas. C. Feek, 
Kluger & Geyler, A. E. Kiewitt, Deckert, Bell 
& Reis Co., J. C. Sipe, The Evard Store, Maxwell 
C, Lang, H. H. Mayer, Walter H. Schaefer, John 
M. Williams, Goodman & Co., all of Indianapolis, 
Ind, 

Eugene O. Collins, Walter C. Simmons, all of 
Franklin, Ind. Chas. W. Creasy, Edward Hicks 
and Edward O., Little, all of Auburn, Ind. 

Greyer Jewelry Store of Anderson, Ind. John 
H. Benton, Alexandria, Ind.; Mrs. Cora Foster, 
Yipton, Ind.; Ed. P. Fasnacht of Peru, Ind.; 
Kennard Jewelry Store, Rushville, Ind.; H. A. 
McDaniel, Whitaker & Sterling, Lebanon, Ind.; 
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Thurman Jewelry Co., Frankfort, Ind.; Wehrly’s, 
Garrett, Ind. ‘ | 

Conrad R. Bcemle, J. M. Anslinger & CO 
National Jewelry Co., Charles F. Artes, Kru 
meyer & Cohn, Meyer & Forster, Jenkins & Co., 
August H. Krohn, Herbert Dieckman, J. M. Joner 
Jly. Co., Esslinger & Salm Co., all of Evansvi 
Jad. H 
Mrs. Lars O. Bodell, Greencastle, Ind.; aE 






cutt’s Jewelry Store, Rockville, Ind,; Harold 
Ratliff, Knightstown, Ind.; James McCloskey, 
Smelser’s Jewelry Shop, Shelbyville, Ind. — 

C. L. Dotson, L. W. Otto Co., all of Crawfo: 
ville, Ind. and R. J. Litschert & Son, Samy 
McCollum, both of Winchester, Ind. J. F. Kis 
Co., and Harry D. Pazol, all of Muncie, Ind. 

Fisher & McKee, Webber & Turnell, all of Deb 
ville, 111. Wm. Elson, Jasonville, Ind.; Clarence 
C. Hawkins, Mitchell, Ind.; Ed. Williams, H. P. 
Turner and H. C. Shaffer, all of Bloomington, Ind. 

Walter E. Cooper, and Charles R. Hall, both ‘of 
Bedford, Ind.; Edw. W. Kelly (Est.) Sullivan, 
Ind.; William F. Kessler, all of Clinton, Ind.; 
Russel C. Wooley and Wm. G. Todd, both ‘of 
Madison, Ind.; E. Theodore Andrew, North Vernon, 
Ind. 


Thomas R. Haley, J. P. Hagel Jewelry Co., Gep. 
F. Kamman, all of Seymour, Ind. Ralph 
Roessler and M. Meyer, all of Marion, Ind, and 
I. A, Westfall, Hartford City, Ind. i 

Elmer Sidwell, Ivan C. Dunlap Co., Elwo< 
Ind.; Edward Welp, Huntingburg, Ind.; Merkl 
& Son, Jasper, Ind.; Earl F. McConnell, Oaklal 
City, Ind. 

W. Laurant MacDonald, David W. Malloch 
L. A. Peabody, all of Wabash, Ind. and Hafri 

poha 









“axe 









all of Huntington, Ind. 
Columbia City, Ind, + 
Isaac Pelzweig, Carr & Beeme if. 
Lehman, The Jewelry Shop, ;sigpss i 

Wayne Littlefield, H. V. | 
A 






Pil 
Baber Jly. Co., Carl W. Rose, ¢ * 


“ 4 Th 
i a 
Ind. Austin Brooks, Leo A. Sijffc oatJohn 


Wagner & Son, all of Vincennes, Ind. we 

Pumphrey Jewelry Store of Decatur, Ind:;, iA. 
Cottingham, Charleston, Ill.; Frank J.’Turnell aad 
A.’ S. White, of Danville, Ill. ; W. H. Ak 
Homer, Ill.; Harold L, Luse, Marshall, Ill. 





Jewelry Store, all of Paris, Ill.; Alonzo Stur 
Tuscola, Ill. and Chas, L, Miller, Chas. A. Fappe, 
Burklund’s, Inc., Clyde V. Noble, all of Blaomitig- 
ton, Ill, ne 

A. C. Kirmse and Crescent Loan Bank, Chin. 
paign, Ill.; John H. Schmidt & Son, Clinton, II, 

Lee W. McKey, Three Rivers, Mich.; Clair; 
Moore, John K. Godfrey, E. P. Maye, Hicks 
Scattergood and Carl M. Gault of Battle Cre 
Mich.; Krziza & Biek, Dowagiac, Mich.; A. ;! 
Hamblin, Buchanan, Mich.; Knauf Bros., Niles, 
Mich. i! 
G. Casselmann, Palestine, Ill.; H. P. Lollar, 
Newton, Ill.; S. B. House & Sons and Albert 
Brown, Lincoln, III. ‘) 

Frank I. Post, Coldwater, Mich.; Holt’s, Sturgis, 
Mich.; Cook & May, of Allegan, Mich. 

Walter H. Voss, Vernon M. Huff, Eisenstadt 
Mfg. Co., Hess & Culbertson, John L. Jones, Sartar- 
Kroeger Jly. Co., Heffern-Neuhoff Jly. Co., S. Ruby 
Jewelry Co., McCoy-Weber Jewelry Co., Rosen 
Jewelry Mfg. Co., Erber-Crompton Mfg. Co., Ed- 
ward A. Horstmeyer, Kenneth Pollak, Bell & Bell, 
Friton Bros., Wm. Kranke Loan Co., E. H. Kort- 
kamp Jly. Co., J. L. Freund, Brooks Jly. & Opt, 
Co.,. Aubrey C. Lindsley, E. F.. Dunker Silver Co., 
Roman J. Kroner, Todd Jewelry Co., all of St. 
Louis, Mo. ‘ 

W. E. Day, Vandalia, Ill.; Chas. J. Farthing, 
Effingham, Ill.; Oberman Jewelry Co., Chrisman 
Jewelry Co., Peoria Jewelry Co., Singer’s Jewelry 
Co., Wm. A_ Faber, Chas. L. Crawford, H. E, 
Kirchhoff, all of Peoria, Ilt.; Arthur W, Deach, 
A. R. Tallman, Shelbyville, II. 

A. Thema & Sons and E. E. Kah, Sidney, O.: 
Ira L. Spenny, Versailles, O.; A. Thoma & Sons, 
Piqua, O.; R. O. Wieland, Greenville, O. 

W. H. Foster & Co., Albion, Mich.; 
Strong, of Otsego, Mich. 

Henry Clay Thew, Jesse L. Rose, Puetz & Son, 
Lester B. Pratt, Hughes & Son, Arthur C. Gersten- 
lauer, Basinger’s Jewelry Stere, Elvin J. Field Co. 
all of Lima, Ohio. 

Siegel Jewelry Co., Preusser Jewelry Co., Bert 
Vanderberg, John J. Thomson, (est.) Joseph W. 
Pike all of Grand Rapids, Mich. : 

Wilton Taylot, Wm. W. Bugg, Earl D. Lewis 
Peter E. Tetens, all of Jackson, Mich. 

Harry J. Holderness and J. Raubert (estate), 






Clyde 











THE JEWELERS’ CIRCULAR October 7, 1925 











STAR SAPPHIRES 


Gems of Fascination 








0 Pain 


- 


Rings, Scarf Pins and Cuff Links 


LoulIs N. MARX 


36. .W. 47th St. New York 
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EMERALDS 


SAPPHIRES RUBIES 


NEW SOUTH WALES SAPPHIRES 
THE ORIENTAL COLOR 
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ALL SIZES IN CALIBRE 


SPECIAL ORDER CUTTING 


PROMPT SERVICE 


J. L.WARNER CO,, Inc. 


36 W. 47th ST. NEW YORK 
Phone Bryant 7548 
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I Wish I Could Set 


How many of us have made this wish, knowing we could 
have filled an order or a good paying position. 


My Friend, Don’t Waste Time Wishing 


Take this opportunity to prepare yourself, ‘‘NOW’’ and the future 
will reward you generously. ‘‘It has been proven,’’ setting can be 
accomplished in a very short time with 


PRACTICAL DIAMOND SETTING 
ty ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, etc., all cleverly 
illustrated. . 

It’s all there from start to finish 


Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


AN OPTICAL 
PRIMER 


By C. H. Pixley and collaborators 





A primer invaluable to all beginners 
in their early studies and contains a 
vast amount of material of value to 
every practicing refractionist. 


Three hundred pages; cloth; illus- 
trated. 





Price, $1.50 





THE OPTICAL PUBLISHING CO. 
11 John Street 33 :: ot: New York 
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Ligonier, Ind.; Louis Beckman & Son, Kendallville, 
Ind.; Dale & Son, Martinsville, Ind. 

C, A. Schifferdecker, Centralia, Ill.; Samuel O. 
Kell, Salem, Ill.; Roy G. Rutherford, Simon Jewelry 
(Co. and W. Roy Price, of Mount Vernon, Ill.; F. 
H. Courvoisier, Mascoutah, Ill.; E. R. Carroll, 
Virden, Ill. 

James T. Gourley, Chas. Neuner, Robt. Maisen- 
tacher, Earl F. Corbett, J. C. Klaholt Co. and John 
H. Lee all of Springfield, Ill. 

Leon D. Kidwell, J. Ralph Tobin and W. C. 
Hall, all of Springfield, Ill. 

G. Anderson, H. E. Creaker and Clarence W. 
Slaybaugh, all of Taylorville, Ill. 

William E. Gray, R. M. Martin, Jesse E. Yohe, 
Herman Post & Son, Frank Curtis Co., William 
Burnett and Edgar E. Barber, all of Decatur, IIl. 

Carl W. Dossel, Jr., Whitehall, Ill; O. D. 
Hedrick, Assumption, Ill; Homer W. Baker, 
Greenville, Ill.; J. H. Seitz, Highland, Ill.; H. 
Mehmert & Sons, Olney, Ill.; Henry Birkenbusch, 
Pekin, Ill; D. C. Williams, Albion, Ill.; G. A 
Tromly & Son, Fairfield, Ill.; C. H. Roberts, Mount 


Carmel, Ill. 

Leslie K. Hunter, Detroit, Mich.; J. Frank 
Davis, Fenton, Mich.; Schlanderer & Seyfried and 
John B. Eibler, Ann Arbor, Mich. 

C. C. Jenks, Charles Challis and Warren J. Cook 
& Co. Ypsilanti, Mich. 

Chas. J. Van Reenen, Ionia, Mich.; Geo. W. 
Green, Ithaca, Mich.; Leo P. Ball, H. F. Steck 
and D. H. Wren Co., Owosso, Mich. 

Chas. I. Stephenson, Morenci, Mich.; E. J. 
Patterson, Selkirks Jly. & Art Shop, Charlotte, 
Mich. 

Robert P. Noviss, V. T. Burroughs and Ed. R. 
Britten, Eaton Rapids, Mich.; O. A. Mattison, 
Lansing, Mich. 

Schottdorf-Linhardt Jewelry Co., Defiance, O.; 
F. G. Getroat. Hicksville, O.; W. L. Bode & Son, 
Montpelier, O.; Geo. F. Garns, Bryan, O. 

Richard T. Hudson, Louis Brandenberger, J. H. 
Booth, E. McClintock and E. H. Goulding’s 
Sons Co., Alton, Il. 

Feraund Bros., Granite City, Ill.; John Schneider, 
O’Fallen, Ill.; Otto Rink, Carlyle, Ill.; Daumueller’s 
Music & Gift Shop, Lebanon, IIl.; Paul W. 
Becherer, Belleville, Ill.; Joe Rickenbach, Carmi, 
Ill. 

Oliver P. M. Squires, Bazler Jewelry Co., 
Logansport, Ind.; Fred S. Ward, Milton Burden, 
Warsaw, Ind.; P. W. Clarke, Rensselaer, Ind.: 
Keith Spencer, Goodland, Ind.; Fred Mead, 
McLeansboro, III. 








ALLEGED BANKRUPT MISSING 





New York Wholesale Jeweler Disappears 
After Receiving Telephone Messages 
Threatening Him with Injury If 

He Testified Against Bandits 


David Baier, wholesale dealer in diamonds 
and jewelry, 71 Nassau St., New York, was 
petitioned into bankruptcy in the United 
States District Court, last Thursday. Fol- 
lowing the filing of the petition, Judge Wins- 
low appointed Edward W. Stelt as receiver 
under a bond of $500. The bankruptcy 
action was instituted by I. Levinson & Co., 
Inc, with a claim for $1,486, Ruth Levy, 
$218, and Adolph Turner, $225. The order 
appointing the receiver claims that the al- 
leged bankrupt has assets of only $1,000, 
while the liabilities are approximately 
_An echo of the attempt to hold up Wil- 
liam Baumstein, diamond dealer, 71 Nassau 
St, several weeks ago, is heard in the in- 
stituting of this action. Mr. Baier, upon 
hearing the cries for help coming from 
Baumstein’s office, rushed out into the hall 
and grabbed one of the bandits and held him 
until the arrival of the police. Several 


days after the arrest of two of the robbers, 
who have since been sent to jail for 10 years 
each, Baier, it is said, told the police he re- 
ceived messages over the telephone threat- 
‘ning him if he testified at the trial of the 
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two men. At the time the two men came 
on for trial Baier, it is said, could not be 
found and according to the petition, his 
whereabouts are still unknown. At the pres- 
ent time, a young lady is in charge of the 
office. 








Court Authorizes Sale of Assets of the 
George L. Paine Co., North 
Attleboro, Mass. 


Provipence, R. I., Oct. 3—Judge Hugh 
B. Baker, in Superior Court here, on Tues- 
day last, authorized the sale of the assets 
of the George L, Paine Co., of North Attle- 
boro for $10,600 to the Elderbron Jewelry 
Co., of 1034 Westminster St., this city, the 
receiver, Donald LeStage, having asked the 
court for said permission. It is understood 
that the new owners, which was chartered 
under the laws of Rhode Island about a 
week ago, do not intend to continue the 
Paine Co. business, but have purchased it to 
make use of such machinery and other 
equipment they desire and dispose of the 
remainder. 

George H. Huddy, Jr., attorney for the 
receiver, stated to the court that since the 
appointment of Mr. LeStage as receiver, 
he had received two offers for the property. 
One manufacturing jeweler of this city made 
a bid of $10,000 depositing a check of 
$1,000. He said the total indebtedness of 
the firm was approximately $179,000, of 
which $50,000 was due to C. E. Riley, who 
had been the petitioner for the appointment 
of the receiver. Since taking over the busi- 
ness, the attorney said, Mr. LeStage as re- 
ceiver had received $6,000 for findings that 
he had disposed of and that there is now 
a balance of about $10,000 in the bank. Book 
accounts, which are not included in the 
property offered for sale by the receiver, 
are estimated as being worth from $18,000 
to $20,000, although carried on the books 
at $100,000. 

Everett I. Rogers, Jr., of Parks Bros. & 
Rogers, Inc., who is a director of the In- 
dustrial Trust Co., of this city, having a 
$120,000 claim against the Paine company, 
was commissioned by the bank to investi- 
gate the receiver’s report as to assets and 
liabilities and also as to the offers for the 
business. George F. Sawyer, of the Im- 
proved Seamless Wire Co., of this city, and 
of the Electric Chain Co., Attleboro, was 
commissioned by Mr. Rogers to make an 
appraisal of the property, who reported that 
he considered the offer made.to the receiver 
a fair one under the circumstances. 

After listening to the statements of 
Messrs, LeStage, Huddy, Rogers and 
Sawyer, Judge Baker asked Mr. LeStage 
concerning the offer of the Elderbron Co. 
The receiver stated that it was made just 
previous to the opening of the hearing and 
was accompanied by a certified check. Being 
assured that the offer was a bona fide one, 
Judge Baker said the estate might as well 
have the benefit of the additional $600 and 
so authorized the sale. 








The Sallen Jewelry Co., a credit jewelry 
concern at Erie, Pa., expects to open its 
doors to the public within a few days, on 
the corner of 12th and State Sts. The firm, 
of which M. B. Sallan is president, has its 
European office in Belgium. 
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Burglars Use Electric Drill and 
Opener” to Open Baltimore, Md,, 
Jeweler’s Safe 


Battimore, Md., Oct. 4.—Professional 
burglars using an electric drill, crowbar and 
jimmy, broke open a safe of the U. S. 
Jewelry Co., 38 W. Lexington St., early 
today and escaped with loose diamonds and 
other jewelry estimated in value at $10,000. 
Watches and other articles valued at nearly 
$3,500 were scattered on the floor of the 
room where the burglary happened. The 
police are convinced that the robbery was 
the work of “can-opener” burglars who have 
operated in mid-western cities during recent 
months. 

The U. S. Jewelry Co., occupying the 
third floor of the Lexington St. store, has 
been engaged in the wholesale business for 
a number of years. The principal partners 
are A. Louis Kaplan, 3817 Norfolk Ave., 
and Harry E. Baumohl, 817 Lake Drive. 
The burglary was discovered at 7 a. M. by 
Max Sugar, 1727 Thomas Ave., diamond 
expert employed by the firm. Mr. Sugar 
came to the building and when he opened 
the front door leading to a stairway he dis- 
covered that the door had been broken from 
the inside. A jimmy was on the stairs. 

Mr. Sugar called the police. A few min- 
utes later Police Captain John H. Mintiens, 
Central district, and Detective Captain 
Charles H. Burns arrived on the scene, fol- 
lowed by Detective Lieutenants Charles A. 
Kahler, Anthony S. Parr, B. H. Busky and 
J. J. Fitzgerald. Not for 10 years had such 
a sight met the eyes of the detectives. It 
was almost exactly a decade ago when the 
jewelry safe of Steman & Norwig, Howard 
St. jewelers, was ripped open in similar 
fashion and jewelry valued at $15,000 stolen. 
Two men were convicted for this crime, 
sentenced to the Maryland Penitentiary for 
10 years and released less than a year ago. 

The U. S. Jewelry Co. occupies the en- 
tire third floor of the building and to reach 
the floor it is necessary to use a stairway 
which runs to the street. Detectives be- 
lieve that the burglars secreted themselves 
in a loft on the fourth floor of the building 
directly beneath the roof, going to their 
hiding place sometime Saturday afternoon. 
The jewelry store was closed by the firm at 
5 p. M. Saturday, the doors leading to the 
hall and stairway being securely locked. 
Saturday night and Sunday morning the 
burglars worked. First they pried open a 
door leading to the rooms occupied by the 
jewelry company. Other doors were broken 
open and the room where two large safes 
reposed was réached. 

Drills and “jimmys” were used to rip off 
the steel plate on the front of the safe. 
Cement and fireproof material were removed 
and the inner steel covering torn away. 

Before they fled from the premises the 
burglars left behind a five-foot “can-opener” 
crowbar, braces, drilling bits, gloves and a 
copy of a Philadelphia newspaper which had 
been used to wrap the steel bar and “jim- 
mys.” Detectives believe that the jewelry 
store was thoroughly “mapped” and that for 
days the burglars watched the going and 
coming of members of the firm and their 
employes so that they would be acquainted 
with their movements. 
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E From Mines 
MERALDS to. Market 
RUBIES 

SAPPHIRES 

AQUAMARINES SAPPHIRES 
CHINESE JADE Gashmere. «+ The color of this 


and other variety is generally known as corn- 
PRECIOUS and flower blue and is noted for its vivid 


color and velvety appearance, shading 
SEMI-PRECIOUS from light to fairly dark blue without 
STONES 


the slightest trace of black or green. 


Burma... or Oriental Sapphire 
is the trade name for the darker vari- 
ety of blue corundum which is sup- 
posed to come from Burma, but most 
of which aétually comes from the 
neighboring country of Siam. 


Geylon. » + The Island of Ceylon 





Beek ee eee eee e esting om the. delice 





AMERICAN GEM & 
PEARL COMPANY 








C$ om 


pale gray blue to purplish blue and 
occurring in larger sizes than those 
Sapphires that are generally found in 
other localities. (No. 3 of a Series) 
6 West 48th Street 








“Jewelers Block” 


ee 
Policies 
We have specialized since 1907 in 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger Josiah Berger 
President Secretary 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3027 








Members, National Jewelers Board of Trade 

















Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 


wns OO” > 
EAR WIRES 


for unpierced ears. 











NEW YORK 














THE WASHBURN 


SECURITY MAGIC NUT 


etc. 








SAFETY CATCH 


for Brooches, etc. 


are used. 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y. 


for ear studs, scarf-pins, 


Can be applied to any 
work where pin tongues 


= 


Open. Closed. Open. Closed. 








EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


The Buyers’ Directory 





Price, $1.00 





DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 





Opals and Tourmalines 


for 


October 


The Jewelers’ Circular Publishing Co. 
11 John St. cor. Broadway, New York 











Indestructible Pearls 


Chokers in the Latest Pastel 
Highest Quality. Lowest Price. 
Made in Brooklyn. 


Aurora Pearl Co, srociim, w. ¥. 


158 Harman St. 











Attention — Manufacturers 


ONYX RING STONES 





ALL SIZES and SHAPES 


71-73 NASSAU STREET, NEW YORK, N. Y. 























Furnished for Any Sis 
Diamond 


EARRING STONES 
ONYX and AMBER 


THE DOUBRAVA CO. 
=| 61 Beekman St. Now Yer’ 
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DEATH OF BENJAMIN BEEKMAN 











Head of Well Known New York Install- 
ment Jewelry Concern Succumbs to 
Operation for Carbuncle 


The recent death of Benjamin Beekman, 
president of the firm of L. W. Sweet & 
Co, 170 Broadway, caused a distinct shock 
to his many friends throughout the jewelry 
district, most of whom had not even under- 
stood that he was ill. Mr. Beekman passed 
away at the Misericordia Hospital, 537 E. 
eth St. Sept. 23, following an operation 
for a carbuncle from which he had suffered 























THE LATE 


BENJAMIN BEEKMAN 


for 11 days. The funeral was held the fol- 
lowing Friday and the remains were in- 
terred at Bay Side. 

Though comparatively a young man, Mr. 
Beekman had spent about 42 years in the 
jewelry business in New York city and was 
widely known to the denizens of Maiden 
Lane and vicinity. Born in New York 58 
years age, he received his education in the 
public schools and entered the jewelry trade 
when about 16 years old. At this time he 
went with the old firm of Sweet & Ells- 
worth, as a boy at $4 per week, and re- 
mained with the concern and its successors 
until he became the proprietor of the busi- 
ness and head of the company which suc- 
ceeded, 

At the time Mr. Beekman came to Maiden 
Lane the house he worked for did a whole- 
sale business in watches and jewelry, and he 
grew up in the business, becoming the lead- 
Ing spirit of the organization of the late 
L. W. Sweet, who succeeded the old firm. 
When the firm of L. W. Sweet & Co. was 
formed, Mr. Beekman and Benjamin Raives 
were taken into the concern and became di- 
rectors in the corporation which succeeded 
the business. When the late L. W. Sweet 
died in February, 1909, Mr. Beekman and 
Mr. Raives continued the business under the 
old name until about 12 years ago, when 
Mr. Raives retired and Mr. Beekman took 
over his interests, becoming sole proprietor 
of the business, 

, “"€ concern started in the instalment 
Jewelry business about 27 years ago and Mr. 
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Beekman was one of the pioneers in de- 
veloping the jewelry instalment business on 
high class lines. With this ‘the concern 
conducted a mail order business which was 
sold out about five years ago to a concern 
known as L. W. Sweet, Inc., continuing the 
instalment jewelry business in this city. De- 
ceased was a man of quiet, simple habits 
whose entire time was devoted to his busi- 
ness on one hand, and his family on the 
other. A lover of nature, particularly of 
flowers, this, with the exception of golf, 
were his only pastimes outside his business. 
He was a member of no clubs, fraternities 
or associations of any kind. 

Mr. Beekman was married in November, 
1893, to Miss Leah Van Prag of New York 
city, and his widow and two children, a son 
and a daughter, as well as a grandchild, 
survive. Mr. Beekman’s son, Sidney Beek- 
man, has been associated with his father’s 
business for a number of years and more re- 
cently as treasurer of the concern, and re- 
mains in that ‘capacity. The business will 
be continued by the family without change. 

Deceased at the time of his death was a 
resident of Hotel Standish Hall, 45 W. 8lst 
St., where his widow and daughter, Saretta, 
still reside. 








Death of Mrs. Bartley J. Doyle 

-Puiaverpuia, Pa., Oct. 5.—Friends of 
Bartley J. Doyle, president of the Philadel- 
phia Jewelers’ Club and also head of the 
Keystone Publishing Co, were deeply 
grieved to learn today that his wife, Louise 
Lee Doyle, had passed away on Sunday. 
Her death, which was due to a stroke, was 
entirely unexpected. 

Funeral services will be held Tuesday af- 
ternoon at her late residence, 600 E. Phil- 
Ellena St., Germantown, and the remains 
will then be taken to Covington, Ky., the 
home of her family, where the interment will 
take place. 

Mr. Doyle has the sympathy of his 
friends throughout the jewelry trade in his 
bereavement. 








Death of Benjamin Ginsburg 

CLEVELAND, O., Oct. 2.—Benjamin Gins- 
burg, aged 53, and former head of the 
Ginsberg Jewelry Mfg. Co., E. Fourth St., 
near Prospect Ave., died Sunday, Sept. 27. 

Mr. Ginsburg had retired from the 
jewelry business some time prior to his 
death and had gone into the real estate busi- 
ness. He was an officer of the Euclid-Y 
Real Estate Co., which has done consider- 
able development work in East Cleveland. 
He had been in the jewelry business for 
many years, and in the early days was em- 
ployed by the Sigler Bros. Co. as a diamond 
setter. 

The funeral was held from Deutch’s 
chapel on Wade Park Ave. and many of 
the trade attended. He is survived by his 
widow, Mrs. Ragina Ginsberg; two daugh- 
ters, Mrs. David Warner and Miss Anna 
Ginsburg and his three brothers. 








S. R. Jaques, of the firm of Cook & 
Jaques, Trenton, N. J., on Sept. 1, cele- 
brated his 55th anniversary as a member 
of the firm of Cook & Jaques. Mr. Jaques 


is still active in business and is at work 
every day. 
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DEATH OF LOUIS WEIGEL 


New York Diamond and Jewelry Dealer 
Fails to Recover From an Operation 





Louis Weigel, well known member of the 
trade and for many years in the diamond 
and jewelry business at 3 Maiden Lane, 
New York, died last Sunday morning in 
St. Peter’s Hospital, New Brunswick, N. J. 
Mr. Weigel had undergone a number of op- 
erations and shortly after he entered the 
hospital on Sept. 16 he was again operated 
on but failed to recover and passed away at 
1 o'clock last Sunday morning. Funeral ser- 
vices held yesterday. afternoon in Christ 
Church, New Brunswick. The body was 
buried from the home of Mr. Weigel’s 
brother, Frederick Weigel, 109 Livingston 
Ave., New Brunswick. 

Mr. Weigel was a native son of New 
Brunswick and was born there on July 29, 
1868. At the time of his death he lived 
with his family in Roselle, N. J. Mr. 
Weigel was educated in the public schools 
of New Brunswick and had been in the 
jewelry business practically all his life. He 
was for many years buyer for the old firm 
of J. T. Scott, well known wholesaler, who 
was for years located on Maiden Lane. 
When this firm ceased to exist Mr. Weigel 
went into business on his own .account and 
maintained an office at 21 Maiden Lane. 
He later took quarters at 3 Maiden Lane, 
where his business was located at the time 
of his death. Mr. Weigel was a dealer in 
jewelry and diamonds and was one of the 
best known men on the Lane. 

He was an active member of the New 
Brunswick Lodge, B. P. O. E. He has a 
brother who is a General in the United 
States Army and who is now stationed at 
Manila. 

Deceased is survived by his widow, one 
daughter and one son. 








Death of Oscar M. Lowrie 


ALLENTOWN, Pa., Oct. 3.—Oscar M. Low- 
rie, a resident and jeweler of Allentown for 
21 years, passed away at his home, 616 N. 
12th St., Thursday, Oct. 1, in his 54th year. 
The funeral services will be held Monday 
afternoon at 1:30 o’clock at his late home. 
Deceased was born in Columbia, Lancaster 
county, the son of Emaline (nee Sauber) 
and the late Harry Lowrie, and settled in 
Allentown when he started in the jewelry 
business 21 years ago. For the past 10 years 
he conducted a jewelry and engraving estab- 
lishment at 726 Linden St., where he en- 
joyed a flourishing patronage. 

Mr. Lowrie was a devoted member of St. 
Andrew’s Reformed Church for many years. 
He is survived by his mother, of this city, 
and his wife, Mabel (nee Moyer) and one 
daughter, Anna, at home. 








John D. Enright, retailer of note in the 
northwest section of Philadelphia, Pa., opens 
his new store at 3020 Kensington Ave., this 
week with music, souvenirs and the compli- 
ments of many customers. Mr. Enright some 
time ago purchased a corner property not far 
from his old store and transformed it into 
one of the handsomest jewelry establishments 
in the city with the most modern equipment 
and furnishings, 
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What better sign of assent from Fashion than that pre- 
dominating choice among smart hostesses and society brides for 
the Mary II and William and Mary patterns ? 


Made to meet the demands of the most exclusive trade, they 
are strikingly advertised in those magazines that cover your 
bon ton population. 


The season’s early sales of these Treasure patterns are 
decidedly flattering, and point the advisability of substantial 
stocks for the Fall season. 


ROGERS, LUNT & BOWLEN CO. 
“en. Silversmiths ~, Creators of Distinctive Tableware 
BE GREENFIELD \, MASSACHUSETTS 
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Bandits Escape With Diamonds Valued at $122,000 





New York Gem Merchant is Held Up in St. Paul Jewelry Store by Three 
Gunmen Who Disappear in Passing Crowd 




















——— 


Sr. Paut, Minn., Oct. 3.—While J. Drey- 
fus, a member of the firm of R. & J. 
Dreyfus, diamond importers, 20 W. 47th St., 
New York, was calling at the jewelry store 
of J. A. Gerber & Co., 478 Wabasha St., 
this city, this morning, three unmasked ban- 
dits walked into the place and relieved the 
New York diamond dealer of gems worth 
almost $122,000. The hold-up was one of 
the most daring robberies which has oc- 
curred in this city in many years and was 
accomplished while people were passing in 
front of the store on their way to busi- 
ness. 

Mr. Dreyfus, Mr. Gerber and four em- 
ployes of the latter were in the store when 
the three gunmen walked in and ordered 
them to go into a back room. After Mr. 
Dreyfus was relieved of his gems, the vic- 
tims were forced to lie face downward on 
the floor while the gunmen walked out of 
the place and escaped in the crowd. That 
the bandits had been following Mr. Dreyfus 
is indicated by the fact that none of the 
jewelry in the Gerber store was taken. 

Mr. Dreyfus, who is a member of the 
firm of R. & J. Dreyfus, arrived in St. Paul 
last Monday and was planning to make all 
his calls on jewelers in this city and Min- 
neapolis by the following Monday night. 
Last Thursday he made several calls at the 
Gerber store, where he spoke to the pro- 
prietor and some of the employes, and finally 
made an appointment for Saturday morning 
at 8:30 o’clock. The New York diamond 
dealer left the Radisson Hotel, Minneapolis, 
where he was stopping, shortly before 8 
c'clock this morning. Traveling by motor- 
bus, he arrived at the Gerber jewelry store 
a few minutes before the appointed time. 
He had been there only a few moments 
when the bandits walked in and covered the 
six men with revolvers. One of the trio 
kept a revolver pointed at an employe of 
the Gerber store who was holding a tray 
of diamonds. Another walked over to Mr. 
Dreyfus and snatched from his hand the 
brief case in which his diamonds were car- 
tied. He also ripped open his top coat, suit 
coat and vest and removed from an inside 
pocket a wallet containing about $60 in cash. 
In a few moments, the police arrived and 
detectives took charge of the case. 

The bandits, it is said, range from 25 to 
38 years of age and are of slightly more 
than the average height. Two of the thieves 
wore caps while the other wore a hat. 

No one was injured, although Mr. Gerber 
suffered a nervous shock. For several days 
he had been feeling ill and the robbery tem- 
Porarily unnerved him. He returned to the 
‘tore later in the day, none the worse for 
his experience. The cash register was open, 
several watches were lying on a counter, 
and one of the employes had a tray of dia- 
monds valued at $10,000 in his hands when 
the bandits entered the store, but none of 
these were touched. The Pinkerton Na- 
tional Detective Agency has assigned several 
Operatives to the case. 





At the office of R. & J. Dreyfus, diamond 
importers, 20 W. 47th St., New York, it 
was reported that very little information 
had been received from J. Dreyfus, the mem- 
ber of the firm who had been robbed in 
St. Paul, Minn., last Saturday morning. 
A reporter of THE JEWELERS’ CIRCULAR was 
told that the loss consisted entirely of loose 
diamonds and will amount to between $121,- 
000 and $122,000. This loss is covered by 
insurance. 

Mr. Dreyfus, it was learned, has been out 
on the road for seven weeks and arrived in 
St. Paul last Monday. He had been visit- 
ing jewelers in the Twin Cities up to last 
Saturday and planned to finish his calls by 
Monday evening, after which time he was 
to ge to Omaha. The information received 
at the Dreyfus office stated that the hold-up 
and robbery took place at the store of J. A. 
Gerber & Co. early Saturday morning. The 
Gerber store, according to the reports re- 
ceived in New York, lost nothing while 
Mr. Dreyfus’ entire stock was taken. 








REPORTS BEING ROBBED 


New York Diamond Broker Tells Police 
That He Was Overpowered and Gems 
Valued at $9,000 Taken from Him 

Israel Chertow, diamond broker, with an 
office at 95 Nassau St., New York, reported 
to the police last Wednesday that while in 
a hallway of the building at 132 Essex St., 
he was overpowered by someone who robbed 
him of a wallet containing loose diamonds 
worth $9,000. According to Mr. Chertow, 
between $3,700 and $3,800 worth of the dia- 
monds were his own property, while the re- 
mainder of the loot he had obtained on memo- 
randum from other concerns. 

In telling a JEWELERS’ CIRCULAR reporter 
about the hold-up, Mr. Chertow stated that 
he had gone to the office of Benjamin Kauf- 
man, a jeweler located on the first floor of 
the building at 132 Essex St., where he was 
to receive a report on a diamond which he 
had left on memorandum one day last week. 
Mr. Kaufman returned the stone to Mr. 
Chertow, and shortly after 3 o'clock the 
Nassau St. diamond broker started to leave. 
He descended the first flight of stairs and 
was just starting to walk along the hall ‘to 
the door leading to the street when somebody 
jumped on him from behind and grabbed 
him by the throat. Mr. Chertow told the 
reporter that he evidently fainted, and when 
he regained consciousness discovered that the 
wallet of diamonds which had been in his 
left hand trouser pocket was missing, and 
that another wallet containing some papers 
had been taken from his inside coat pocket. 

After a few moments he ran back into the 
office of Mr. Kaufman and told the latter 
to call up police headquarters. Shortly after- 
wards detectives were on the scene. A 
woman, it is reported, saw a man run from 
the hallway of the building just about the 
time Mr. Chertow reported he was held up. 
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The diamond broker told the reporter that 
he did not know how many men took part 
in the robbery. Mr. Chertow states that he 
is not covered by insurance, and that only a 
part of the memorandum goods was insured. 








Exhibition of Jewelry and Mesh Bags 
During Brockton, Mass., Fair 
Attracts Much Attention 


Brockton, Mass., Oct. 3.—Taking ad- 
vantage of the big annual fair of the Brock- 
ton Agricultural Society, when thousands 
of persons from all sections of eastern New 
England visit this city, Gurney Bros., retail 
jewelers, 122 Main St., staged an exhibition 
of jewelry that attracted considerable atten- 
tion during the entire week. The firm de- 
voted its largest display window to the pur- 
pose and with the assistance of the Ostby 
& Barton Co., rings and Wachenheimer 
Bros., bracelets, of Providence, and Whiting 
& Davis, mesh bags, of Plainville, the win- 
dow was arranged. In addition to this 
Wachenheimer Bros, had a large exhibit in 
the main exhibition hall on the Fair grounds 
as a part of Gurney Bros. display. 

This use of store windows for making 
comprehensive and attractive displays has 
been a part of the advertising policy of both 
Ostby & Barton Co. and the Whiting & 
Davis Co., in different parts of the country 
for some time. It was, however, the initial 
effort of Wachenheimer Bros., but the re- 
sults are reported as being very gratifying. 
The big display window having a frontage 
on the main street of about 15 feet was 
supplemented by an additional five or six 
feet on one side of the recessed entrance, 
affording excellent opportunities for arrang- 
ing the goods to the best possible advantage. 

The Ostby & Barton display was arranged 
in the center, set up by F. R. Riley from the 
Providence office. In the background was 
a framed photograph of the company’s fac- 
tory building and directly in front thereof 
were several trays of the various grades 
and types of rings manufactured by the 
firm which were relieved by a tray of cameo 
brooches, The front part of the space was 
devoted to cards neatly printed describing 
the varied processes through which a ring 
passes from the “artist’s sketch” and the 
wax model to the finished article, with the 
tools, hubs, cutters, etc., used. 

The display of Wachenheimer Bros. oc- 
cupied the corner space and was an attrac- 
tive array of the firm’s “Diamond Bar,” 
“Flexible” and “Lady Gloria” sterling sil- 
ver bracelets in great profusion of style and 
variety. 

At the opposite end of the window was 
the mesh bag display by Whiting & Davis 
Co. This consisted of silver, gold and 
combination specimens of the latest designs. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S.Gov’t New York 

Date Oficial Assay Bars Official 
Sent, 20.00 32% 73% 70% 
Sept. 30 ..... 3218 7334 71 
os ne 32} 7334 71% 
3 ey ee 32% 73% 70% 

ok Eaerere 327% 73% 70% 
8 sas 3248 73% 70% 
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Safe Burglars at Work in New York 












Band of Experts Open Three Strong Boxes in Jewelers Exchange, New York, 
and Obtain About $30,000 Worth of Loot 

















A band of expert safe crackers smashed 
their way into the Jewelers Exchange at 
70 Bowery, New York, some time last 
Sunday and by using explosives and _chisels 
opened three safes, from which they stole 
jewelry worth approximately $30,000. To 
accomplish this robbery, the burglars were 
compelled to cover one window of the Ex- 
change with a black blanket and to work 
in the constant fear of being heard by 
lodgers on the floor above. The fact that 
the Exchange is located almost directly in 
front of the approach to the Manhattan 
Bridge, where policemen are on duty 24 
hours a day regulating the steady flow of 
traffic over this bridge, made it even more 
difficult for the crooks to work undetected. 

The burglars in entering the Exchange 
smashed their way into the basement. A 
door leading from the basement to the Ex- 
change is connected by a burglar alarm, 
but they blew open a switch box and then 
threw off the alarm switch. They then 
‘“jimmied” the basement door and opened 
it without much difficulty. 

The space occupied by W. McMullan is 
located directly behind one of the big street 
windows and can be seen by people passing 
the place at all hours of the day and night. 
After blowing open a safe they took a large 
stock of watches, diamond rings, pins and 
other articles of jewelry, which Mr. Mc- 
Mullan told a JEwELErs’ CIRCULAR reporter 
were worth between $20,000 and $25,000. 
This loss is not covered by insurance. For- 
tunately for Mr. McMullan he had his dia- 
mond and platinum stock in an electrically 
protected safe in the rear of the Exchange. 

A small safe owned by Solomon Cook, 
whose stall is situated in the center of the 
Exchange, was also blown open and netted 
the burglars about $3,000 in miscellaneous 
jewelry. This safe evidently offered the 
burglars little resistance as the door was 
blown almost completely from its hinges 
without damaging a showcase standing less 
than two feet away. 

In opening the safe of David Pevney, the 
burglars did not resort to the use of ex- 
plosives but knocked off the combination 
handle and the door yielded. From _ this 
safe the crooks took a number of cheap and 
medium priced watches, two trays of rings, 
some raw gold and a few articles of jewelry. 
Mr. Pevney was unable to estimate his loss 
on Monday. The same of another occupant 
of the Exchange was drilled by the burglars, 
who were evidently frightened away before 
they could finish the job. The robbery was 
discovered by a watchman on Sunday night. 


Practically all of the safes in the Ex- | 


change, with the exception of the three at- 
tacked, are protected by electric burglar 
alarm systems. The manager of the Ex- 
change also maintains several large protected 
vaults in which the tenants store their most 
valuable merchandise at night. The fact 


that Mr. McMullan and Mr. Pevney took 
advantage of this protection and placed dia- 
monds and diamond-mounted jewelry in the 


vaults over the week-end saved them 
greater losses. The “Jewelers’ Exchange is 
probably the largest of its kind in the world 
and is the gathering place of many brokers 
and individuals doing a private business. 








RECEIVERSHIP CONFIRMED 





Supreme Court Orders Dissolution of 
Business of Acme American Diamond 
Workers, Inc. 

Justice Wasservogel, of the New York 
Supreme Court, handed down a decision on 
Thursday refusing to confirm the report of 
Lawrence N. Martin, appointed referee a 
year ago in the proceedings instituted by 
Joseph Polak and other directors and stock- 
holders of the co-operative diamond working 
business organized by him in 1922 under the 
name of the Acme American Diamond 
Workers, Inc. This is a victory for Mr. 
Polak and his associates who sought to wind 
up the business. 

Mr. Martin took hundreds of pages of 
testimony in the proceedings during the past 
year, and at the same time Edward L. 
Roehm acted as receiver of the property of 
the corporation by appointment of the court. 
At the conclusion of a lengthy opinion in 
which he criticized to some extent the man- 
ner in which Mr. Polak conducted the af- 
fairs of the corporation and his failure to 
give a complete accounting of its business 
to the workmen-stockholders, Mr. Martin 
said that the application for dissolution 
should be denied, with permission to renew 
it at the end of six months if no litigation 
was then pending against the corporation. 

Counsel for Mr. Polak and the other peti- 
tioning directors and stockholders opposed 
the confirmation of report, and in upholding 
their contention Justice Wasservogel said: 

“T cannot agree with the conclusion of the 
referee that ‘the petition for a voluntary dis- 
solution of the corporation should be denied 
without prejudice to a renewal of the ap- 
plication after the lapse of six months, pro- 
vided that there shall be no litigation then 
pending by, on behalf of, or against the 
corporation.’ It does not appear that the 
corporation is defendant in any pending liti- 
gation. A receiver of the corporation was 
appointed by the court. Such receiver pos- 
sesses whatever. rights the corporation pos- 
sessed and might have enforced against its 
officers for misfeasance in office. I have 
read the evidence taken before the referee 
and believe it to be to the best interest of 
the stockholders that the corporation be dis- 
solved. The motion to confirm the referee’s 
report is therefore denied and an order may 
he entered providing for the dissolution of 
the corporation and to make the temporary 
receivership permanent.” 

In the course of his opinion, Referee Mar- 
tin said that when the corporation was 
formed in March, 1922, there were 13 sub- 
scribers, who took 50 shares each at $100 a 
share. All were diamond workers with the 
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exception of Mr. Polak, who was in the 
business of buying, cutting, importing and 
selling diamonds. He had an office, with a 
cutting and polishing plant, at 120 Walker 
St., and the other stockholders had been em. 
ploved by him from time to time. They 
paid $1,500 each from time to time, agreed 
to give their time exclusively as employes 
of the corporation, and all the funds were 
entrusted to Mr. Polak. Under their agree. 
ment, 30 per cent. of their wages was de- 
ducted to pay for the stock. 

The referee’s report states that Mr. Polak 
conducted all the business and presided at 
the meetings of the stockholders. Shortly 
after the organization the sum of $37,097 
was accredited to Mr. Polak for diamonds 
and materials in his factory. The stock- 
holders agreed to pay him $200 a week for 
five years to manage the business, and a 
lump sum of $800 was paid him for services 
prior to the organization, 

Shortly before the dissolution proceedings 
were brought, says the referee, William 
Mesritz, one of the stockholders, objected 
to the agreement with Mr. Polak, and his 
subscription of $2,000 was returned to him 
out of the funds of the corporation, and 
later three other stockholders became dis- 
satisfied and got their money in whole or 
in part. 








HELD UP IN OFFICE BUILDING 





Salesman of Chicago Jewelry Firm Reports 
How Bandits Robbed Him of Stock 
Worth $60,000 


Cuicaco, Ill., Oct. 2—Another daring 
jewelry holdup took ‘place here just before 
noon today when two men held up Frank 
Rifas, of 3456 Roosevelt Road, while in the 
Strauss building, one of the latest sky- 
scrapers in this city, located on the corner 
of Jackson and Michigan boulevards. The 
estimated loss is $60,000. There is $50,000 
insurance on the stolen property. 

Mr. Rifas, who represents Trachtenberg 
& Pritzker, platinumsmiths, located at # 
S. State St., has been in the habit of calling 
on Lewy Bros. Co., who occupy the corner 
store of this building every day, and after 
completing his business with them this 
morning went to the wash room on the 
seventh floor. As he was leaving this wash 
room walking towards the elevators he 
states that a man put the barrel of a pistol 
to his back and commanded him to walk 
up to the ninth floor without making any 
alarm. Arriving at the ninth floor he was 
forced into a porter’s closet where another 
man was waiting with a gun in his hand. 
He states that they took his sample case 
and also some packages of diamonds from 
his pocket, after which they wound him 
with wire and left him. 

Mr. Rifas was unable to give a descrip- 
tion of the man who took him from the 
seventh floor. as the latter was behind him, 
but gives a detailed description of the man 
in the closet on the ninth floor, and the 
police are working on this together with 
other clews that have developed. 








Earl Sculler, 401 Citizens Bank building, 
Columbus, O., has recently returned from a 
trip through the northern part of Ohio, 
where he found business conditions good. 
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Charged With Conspiracy to Conceal Assets 








Failure of Pioneer Watch Co., New York, Following Report of Robbery, 
Investigated by National Jewelers’ Board of Trade and Indictments Returned 




















Qn Monday, indictments charging Israel 
Marmorstein, Dominick Luchessie, John 
Donohue and George Plummer with con- 
spiracy to conceal assets from the trustee 
in bankruptcy of the Pioneer Watch Co., 
Inc. and also conspiracy under section 37 
of the Revised Federal Statues were 
handed down in the United States District 
Court, New York, These indictments arise 
out of the failure of the Pioneer Watch 
Co. Inc., which was petitioned into bank- 
ruptcy about Dec. 14, 1924. 

It will be remembered by readers of THE 
JeweLeRs’ CIRCULAR that the Pioneer Watch 
Co. Inc., was formerly engaged in the 
watch and jewelry business at 15 John St., 
New York, and that this concern failed 
with liabilities of over $50,000 and assets 
which did not realize more than about $1,000. 
Some months prior to the failure the bank- 
rupt concern had issued a statement show- 
ing a substantial equity. The failure itself 
occurred a few days after it was reported 
that the concern had been robbed of mer- 
chandise and cash which it had in its place 
of business and that the robbers had dis- 
appeared and no trace of them could be 
found. 

The announcement in the public press as 
well as other suspicious circumstances led 
the creditors to doubt the truth of the re- 
port and shortly after the failure, applica- 
tion was made to the Board’s Fighting 
Fund for an appropriation to carefully in- 
vestigate the case from all angles. Accord- 
ingly, Greenbaum, Wolff & Ernst, general 
counsel for the National Jewelers Board 
of Trade, in conjunction with Archibald 
Palmer, as associate counsel, made a most 
careful and elaborate investigation and a 
long series of examinations were conducted 
by Joseph H. Frier, of Greenbaum, Wolff 
& Ernst, and by Archibald Palmer, with 
the result that sufficient facts were de- 
veloped to warrant the finding of the indict- 
ments, 


It will be recalled that Marmorstein and 
Luchessie were arrested on similar charges 
and have been out on $5,000 bail each pend- 
ing the action of the Federal Grand Jury. 

Before the Referee in Bankruptcy, Peter 
B. Olney, Jr., it was brought out through 


‘the testimony of John Donohue that Mar- 


morstein and Luchessie hired Donohue, 
together with one Plummer, to stage a fake 
tobbery, the “robbers” to receive the sum 
of $5,000, which was to be left in the safe 
and 25 per cent. of the money which the 
bankrupts hoped to receive from insurance. 
The “robbers” carefully laid their plans and 
it is remarkable to learn with what accuracy 
the fake robbery was staged. The robbery 
Was supposed to take place on the morning 
of Friday, Dec. 12, 1924, but Donohue testi- 
fed that the bankrupts called him up and 
visited him in New Jersey where he was 
stopping together with Plummer and_in- 
formed him that on Saturday morning, a 
Jeweler with about $20,000 worth of loose 
cut stones would visit their premises and it 





would be a good idea to “kill two birds 
with one stone,” and prevailed upon them 
to adjourn the “robbery” until Saturday 
morning. The “robbery” took place on 
Saturday morning but no diamond dealer 
appeared. When, to the disappointment of 
the “robbers,” they found instead of the 
promised $5,000, an empty cash box, they 
mmediately realized that they had been 
double crossed and proceeded to take some 
of the merchandise which they were in- 
formed consisted of diamond jewelry. After 
they had made their escape they discovered 
that the merchandise they took amounted to 
nothing but a lot of cheap gold watches 
which were not worth more than $300 at 
the most. 

Plummer has not as yet been arraigned 
and it is understood that he is out of the 
city. It is reported that Donohue will be 
one of the main witnesses for the Govern- 
ment at the trial, 

Donohue was apprehended through the 
excellent efforts of Pierce J. Fleming and 
George F. McGann, detectives connected 
with the Old Slip station in New York. 
These officers did commendable work in 
connection with his apprehension. The case 
is being handled on behalf of the Govern- 
ment by Chief Assistant United States At- 
torney David Siegel and assisted by John 
Marsh. The accounting work in connec- 
tion with this case was done by Louis P. 
Galenson, the accountant, who has accom- 
plished such excellent work in other 
jewelry bankruptcy actions. 

It is expected that within the next few 
days the defendants will plead to the indict- 
ments. 








PAWNBROKERS MEET 


oe te 


Members of Associated Pawnbrokers of 
Pennsylvania Hold Annual Meeting 
and Elect Officers 


PHILADELPHIA, Pa., Oct. 3.—With a large 
attendance and much enthusiasm the Asso- 
ciated Pawnbrokers of Pennsylvania held 
their annual meeting and dinner at the 
Progress Club last Wednesday night, the 
affair being noted as one of the most en- 
joyable in association annals. As was ex- 
pected, D. B. Solomon was re-elected presi- 
dent, this being his sixth consecutive term. 
As he puts it, this was the result of his being 
a “willing horse,” but other members insist 
it is because he has made such a good presi- 
dent. Anyway, the re-election was unani- 
mous. Other officers are: Col. William 


-Eidell, first vice-president; H. T. Bidwell, 


second vice-president; B. B. Bloch, treas- 
urer; Benjamin H. Wolf, secretary; Jule 
Rosenberg, financial secretary, and William 
Bacharach, chairman of the executive com- 
mittee. 

David Phillips, who was re-elected as at- 
torney for the association, was the principal 
speaker of the evening, bringing a message 
from the police authorities of the city com- 
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plimenting the association and its members 
for loyal aid given to the police in connec- 
tion with their work. 








FIVE BANDITS ROB JEWELER 


Jewelry Estimated to Be Valued at $75,000 
Obtained by Gang of Gunmen Who 
Hold Up New York Store 


In a day filled with crime, including mur- 
ders and robberies, the jewelry store of J. A. 
Linherr, 193 Sixth Ave., New York, was 
robbed Monday by five bandits of jewelry 
estimated to be worth about $75,000. Al- 
most daily since early last week, some 
jeweler has been the victim of robbers who 
have been operating practically unmolested 
in the metropolis. The five bandits in ac- 
complishing the Linherr robbery were com- 
pelled to subdue a number of clerks and 
several customers who came into the store, 
as well as a negro who put up a fight when 
commanded by the bandits to throw up his 
hands. 

As John A. Linherr, present owner of the 
store, assisted by three salesmen, was pre- 
paring to close the establishment a few min- 
utes before 6 o’clock Monday evening, an 
automobile drew up to the curb and five men 
stepped out of the machine. Four of the 
bandits entered the store and immediately 
pulled revolvers from their pockets and or- 
dered the clerks to throw up their hands. 
Mr. Linherr, hearing the confusion, appeared 
from the back of the store and was im- 
mediately covered. The’ jeweler and his 
salesmen were herded into a back room and 
were bound with ropes. While one of the 
five stood outside of the store, ready to give 
warning to his companions, the other men 
looted the showcases of diamonds and 
watches. 

During the robbery William Roseley, a 
negro, who has been in the service of the 
Linherr family for many years, came along 
and was about to enter the store when he 
was told to throw up his hands. Instead of 
obeying the robber’s command, the negro 
grabbed the gun. Fortunately for Roseley, 
the robber’s gun jammed, and when it seemed 
that the negro was getting the best of the 
thief, two of the other bandits came to their 
companion’s assistance. Several blows across 
the face by one of the gang rendered Rose- 
ley almost unconscious. He was then 
dragged to the back room, where one of the 
thieves stood guard. 

A few moments later two women who 
had appointments with salesmen in the Lin- 
herr store, walked in, and they were also 
ushered into the rear room, where they were 
tied with the other victims. The bandits 
then gathered up their loot and ran from 
the store. 

After a great deal of effort, two of the 
salesmen were able to struggle free of their 
bonds and ran to the street, where they 
called Patrolman John A. Lynch, of the 
Charles St. Station. He freed the other 
prisoners and immediately called an ambu- 
lance to attend to the wound’s inflicted on 
Roseley. 

The nearest estimate of the loss suffered 
by the concern which could be given at the 
time THE JEWELERS’ CiRCULAR went to press 
was $75,000, but this figure is not definite. 
The loss was partly covered by insurance. 
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The Story of the Wedding Ring 








As Told by Lawrence A. Mayers of Mears & Co., New York, Through 
WEAF on Friday Evening, Oct. 2 

















HE story of the wedding ring began 4,000 

years ago. Down through the centuries 
it has come to us in a halo of tradition and 
symbolic meaning. 

Reverence for the wedding ring and what 
it stands for is deep seated in the hearts of 
all civilized peoples. It occupies a place in 
the affections which is denied to all other 
jewelry adornments. 

Some forms of jewelry owe their origin 
solely to the human instinct for personal 
adornment. The finger ring, on the contrary, 
was first devised as an article of utility. 

Four thousand years ago the citizen of 
affairs, possessing no convenient fountain 
pen, carried a signet, or private seal, with 
which to affix his autograph when occasion 
required. The finger ring apparently had its 
beginning in these signets, which were even- 
tually made with a loop to fit the finger. 

Finger rings have not the antiquity .of 
certain other articles of jewelry, although 
their age is not definitely known. No evi- 
dence has been unearthed to indicate that 
they were used by the ancient Assyrians, and 
it is supposed that the finger ring was an 
ornament then unknown. Hindu tradition 
tells of the wearing of rings in very ancient 
times, and it is known that they were worn 
by the Egyptians as long ago as 2000 B. C. 
The earliest written records are in the book 
of Genesis. One describes Judah as giving 
his signet ring to Tamar as a pledge. An- 
other relates how Pharaoh removed his ring 
from his hand and placed it on that of 
Joseph. 

While various explanations have been given 
for the connection of the finger ring with 
marriage, the first use of rings for this pur- 
pose has been attributed by many leading 
authorities to the Jews. They appear to 
have used a ring in the marriage ceremony 
long prior to Christian times. 

In pagan times in Europe the ring was 
used also in other than the fashion followed 
later, but it was apparently associated with 
fidelity and with espousals. By a custom of 
the ancient Norse people, he who pledged 
an oath passed his hand through a silver 
ring that was sacred to that ceremony. In 
Iceland, the ancient ceremony of betrothal 
was accompanied by the bridegroom passing 
his four fingers and thumbs through a large 
ring, and in this manner receiving the hand 
of the bride. 

When the early Christian Church was 
established the finger ring was adopted for 
use at the marriage ceremony as a symbol 
of the authority bestowed upon the wife by 
the husband over the household and worldly 
goods with which he endowed her. In these 
ceremonies was begun the use of the plain 
circlet of gold. 

The custom of wearing the wedding ring 
on the third finger of the left hand was estab- 
lished at an early date. The reason for this 
was the ancient belief that a vein coming 
directly from the heart terminated at that 
finger, and the ring when worn there sym- 
bolized the visible and lasting token of a 





covenant which was not to be forgotten. 

Finger rings were worn at the very begin- 
ning of western civilization. This has been 
established by ancient rings found in various 
places. Very interesting rings have been un- 
earthed in England. One of the best known 
of these is the so-called Gimmel Ring, found 
in Surrey. This ring was constructed of 
two hoops. Through one of the hoops the 
lover put his finger and his lady inserted 
hers through the other. Thus they were 
symbolically yoked together, the yoke not 
worn by one but shared equally by each. 
This is a conception of the marriage relation 
that has always prevailed even in our own 
day. 

The custom of engraving inscriptions on 
the inner side of wedding rings has prevailed 
for centuries. One which it may be inter- 
esting to mention is the wedding ring of 
Martin Luther, which was engraved in Latin 
as follows: D. Martino Luthero, Catharinau 


* Boren 13 Juni 1525. 


During the 16th, 17th and 18th centuries 
it was the popular custom to inscribe what 
was known as a posy on the inner side of a 
wedding ring. 

Imagine what the modern women of today 
would say if given a wedding ring inscribed 
like this: “Since God hath wrought this 
choice in thee, so frame thyself to comfort 


me.” These rhymes seem absurd to us but 
they were the fashion of their time. It is 
even recorded that Dr. John Thomas, 


Bishop of London, in 1753, had his fourth 
wife’s ring inscribed with these words “If I 
survive, I’ll make them five.” History does 
not record whether or not the doughty doc- 
tor survived to marry a fifth wife. 

The puritans decried the wedding ring as 
of heathenish origin. This was doubtless 
due to the fact that rings were often used 
as charms. They did not succeed in abolish- 
ing it, however, even among their own peo- 
ple. In proof of this it is related that a 
prominent Puritan clergyman consented to 
the use of a wedding ring at the marriage 
of a daughter. When taxed with his de- 
linquency, he replied to the effect that the 
wedding ring was an established require- 
ment of a wedding ceremony and he did not 
propose to have his daughter come back on 
his hands by failure to observe the law. 

The materials from which wedding rings 
have been made are numerous. Wedding 
rings have been taken from a Syrian tomb 
that were made of agate as well as other 
mineral materials. The Roman groom pre- 
sented his bride with an iron ring, which 
seems to hint rather strongly of a badge of 
slavery. Until platinum became commercial- 
ly available and before white gold was dis- 
covered, yellow gold was for centuries the 
favored metal for wedding rings. 

Up to about 10 years ago the plain polished 
yellow gold band was the only ring used to 
solemnize the wedding ceremony. Then 
came the introduction of white gold and 
platinum wedding rings. These usually are 
beautifully hand carved, and the wedding 
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ring thus has become an article of adorn. 
ment as well as utility. 

Only through the use of platinum has it 
been possible to create the beautiful, dia- 
mond set wedding rings that have so quickly 
become the vogue in our day. A more 
colorful metal could not be used in this way 
without sacrifice of those essentials of quiet 
refinement and elegance which must always 
abide in the wedding ring. 

The popularity of the platinum and white 
gold wedding ring is evidence on every side 
and there are very few weddings now 
solemnized with a gold ring. In fact the 
old fashioned wedding ring usually indicates 
that the wearer has been married ten years 
or more and thus reveals her age. This js 
why so many thousands of women possessing 
yellow gold wedding rings are having them 
overlaid with a platinum or white gold shell, 
This process does not disturb the original 
inscription in the yellow gold ‘ring. Some 
women say that as a youth restorer it is 
far superior to cosmetics and also less 
expensive, 

Thus we have sketched the story of the 
wedding ring from those made of. stone 
and iron to the beautiful platinum and dia- 
mond rings of today. 

It is difficult to tell in ten minutes a story 
that is at least 4,000 years long. To me the 
most significant fact is the transition from 
gold to platinum as a wedding ring material. 

When we consider that this change has 
come within our own time, that it is proba- 
bly the greatest change which has been made 
in wedding rings for many centuries, you 
will understand what I mean. 

You may ask “Will gold wedding rings 
ever come back to occupy their former place 
in popular favor?” Without possessing the 
gift of prophesy I would say that platinum 
has doubtless come to stay as the dominant 
wedding ring material. 

My reason for this belief is that sentiment 
alone demands for wedding rings the best 
and most suitable precious metal obtainable. 
The ancients and our own forefathers used 
gold because it was the best metal they had. 
We use platinum for the same good reason, 
This means gold wedding rings probably will . 
become curios within a few generations. 








The jewelry business of N. C. Nelson & 
Co., at Concerd, N. H., Oct. 1, came under 
the ownership of Mervin E, Banks, mana- 
ger for the past 10 years, and an employe 
of the store for 26 years. Charles H. Sin- 
clair, who sold to Mr. Banks, retires from 
the jewelry business. He had owned the 
store since the death of the founder, his 
father-in-law, in 1909. The Nelson store 
is one of the oldest in Concord, having been 
established in 1872 by Mr. Nelson. The 
first space occupied was a portion of the 
factory of the William B. Durgin silver- 
ware concern. At that time Mr. Nelson did 
all the engraving for the silverware com- 
pany. Mr. Nelson next occupied a store of 
School St., and in 1896 moved to the present 
location at 27 N. Main St. Mr. Banks has 


heen engaged in the jewelry business 32 
vears, at first in Maine, then for two years 
with the Derby Co. in Concord, and finally 
with the Nelson company since 1899. He 
has been active in the New Hampshire 
Jewelers’ Association and has been its presi 
dent for two vears. 
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D. Priore, formerly located on Seneca St., 
has opened a watch repairing store at 25 N. 
Division St., near Washington St. 

Nathan Dreyfus, manufacturing jeweler, 
located in the Mutual Life building, an- 
nounced last week that he had purchased 
the business of the late Alphonse Weill and 
js continuing under his own name. 

Alvin A. Wilcox, who has conducted a 
watch repair business in the Market Arcade 
building for a number of years, will move 
this month into larger quarters at 65 Allen 
St, where he will carry a line of jewelry. 

Invitations have been issued for the wed- 
ding of Miss Grace Bradley, daughter of 
CC. Bradley, Batavia jeweler, to F. Newell 
Grinnell, of Chicago, the wedding to take 
place on Oct. 17 at the Bradley home in 
Batavia. 

Accused of obtaining a $125 diamond ring 
on false pretenses, George Stafford, of this 
city, waived examination when arraigned 
before City Court Judge Lamson on Oct. 2, 
and was held for the grand jury. Stafford 
was employed by a railroad. A representa- 
tive of the firm of Bush-Burnham Co., 
jewelers, 136 Exchange St., said he ap- 
proached Stafford and obtained his order 
for a diamond ring. In ordering the ring 
Stafford, it is alleged, signed himself 
“George Meyers.” The misrepresentation 
was not discovered until the real Meyers 
complained of being short in his pay. It 
was then discovered, it is alleged, that Staf- 
ford had bought the ring on the installment 
plan and directed payment be taken out of 
Meyers’ salary. 

Frank Medor, alias ‘MacKenzie,’ who 
gained considerable notoriety this Summer 
both as a golfer and a “rubber check” 
writer, was sentenced to three years in Au- 
burn prison by Justice Brown in criminal 
term of Supreme Court on Oct. 2. Medor 
was permitted to plead guilty to one specific 
charge, that of attempting to pass a worth- 
less check for $1,250 in payment for a ring 
purchased from Otto Jassoy, jeweler, 694 
Main St. When Jassoy discovered the at- 
tempt to defraud him he proceeded to the 
Country Club golf course, where he de- 
manded and obtained return of his ring from 
Medor. The latter had admitted previous 
conviction for a similar offense and 
served a term in San Quentin prison in 
California. 

Trial of Adolf E. Wilfert, under indict- 
ment on a charge of attempting to smuggle 
into this country diamonds appraised at 
$33,000, will be moved at the October crimi- 
nal term of Federal Court. which opens here 
on Oct. 14, according to United States At- 
forney Richard H. Templeton. Wilfert, 
‘mployed by a Toronto wholesale jeweler, 
was bound for Atlantic City to meet his em- 
ployer when taken from a Canadian Na- 
— train at the Suspension Bridge, 
a Falls, on Feb. 9 by customs’ of- 
ag ; Whose suspicions had been aroused 
*y Wilfert’s response to questions. A 
‘earch of Wilfert’s person revealed 26 pack- 
ages of loose diamonds. When arraigned 


before Federal Judge John R. Hazel here 


ve 30, WiHert entered a plea of not 
y, 


reserving the privilege of changing 
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his plea in the future. He was admitted 
to bail of $15,000. The alleged smuggler 
disclaimed intent to smuggle the gems, ex- 
plaining that he had them in his possession 
when he received a wire to join his em- 
ployer in Atlantic City, and in his haste to 
catch a train neglected to place the stones 
in the firm’s safe. When he discovered this 
neglect as he neared the Falls he feared 
the wrath of his employer, he declared, and 
determined not to declare the stones but to 
bring them back with him when he returned 
to Canada a few days later. Eugene L. 
Falk, of this city, will represent the defend- 
ant. It has been rumored that secret in- 
dictments have been returned in this case, 
involving several others, but that those 
named have kept beyond the reach of process 
servers. 
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Mr. and Mrs. Robert Carpenter and three 
children motored over the Mohawk Trail 
the last week-end. 

The inventory of the estate of the late 
Paul L. Pratt shows real estate to the value 
of $2,400 and a personal estate of $9,043. 

The North Attleboro Board of Trade will 
hold its first meeting of the season following 
the Summer recess, on Thursday, Oct. 8. 

The executive committee of the local chap- 
ter of the Red Cross has elected Howard 
Grant chairman for the annual roll call to 
be conducted next month. 

The Hoppin Hill dairy, owned by William 
Fisher, of this town, was awarded three 
ribbons at the Brockton Fair this week in 
the largest exhibit of Jersey cattle ever 
shown there. 

John T. Healy, who died last Friday at 
his home in Freeman St., was 68 years of 
age, and was born at Fall River, Mass. He 
lived the greater part of his life, however, 
in the Attleboros, and was associated with 
his son, Eugene Healy, in the manufactur- 
ing jewelry business under the firm name 
of J. T. Healy & Son. In addition to his 
son, he is survived by one daughter. 








Plainville, Mass. 


The Whiting & Davis Co. was repre- 
sented at the Brockton Fair, having had 
an exhibit of silver and gold mesh bags in 
the special display made by Gurney Bros., 
jewelers, of .122 Main St. The exhibit at- 
tracted much attention. 

The marriage of Miss Mary E. Cone, for 
several years a member of the office force of 
the J. F. Sturdy’s Sons Co., and Edward A. 
Richardson was announced Saturday, much 
to the surprise of their many friends, when 
it was stated that they had been married two 
months. The ceremony was performed at 
Lebanon Springs, N. Y., July 31, the wed- 
ding party being completed by Mr. and Mrs. 
T. Milo Miller, the bride’s twin sister, and 
her husband. The announcement was made 
in an unusual manner by Mrs. Richardson 
upon her last day at the office, as she simply 
handed each of her associates a gift to re- 
member her by and enclosed the announce- 
ment in an envelope. 
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C. W. Clifford, Bath, Me., was in town 
last week visiting the trade. 

George T. Springer, Portland, Me., has 
sold out to a representative of the Rumford 
Jewelry Co. 

Samuel Mushkin, 59 Stanwood St., and 
Rose Futransky, 43 Anderson St., have filed 
marriage intentions at city hall. 

Harry Chadwick, watchmaker, 21 Brom- 
field St., has given up business in this city 
and gone to Florida, where he will enter the 
trade. 

Mr. and Mrs. C. S. Bennett, Guilford, Me., 
came to Boston last week for the purpose of 
visiting their daughter, who is at Lascelle 
College. Other visitors included were 
Leonard Vancore, Coldbrook, N. H.; Joseph 
T. Geoffrion, Manchester, N. H.; Arthur 
Clem, Providence. 

Matches in the Boston Jewelers’ Bowling 
League Oct. 1 resulted in A. Stowell taking 
four points from Ripley Howland and M. S. 
Page four from E. B. Horn Co. The scores: 
Stwell 1,346, Ripley Howland 1,284; Lenox 
1,294, Smith Patterson 1,285; J. M. Kirby 
1,402, Hodgson Kennard 1,251; Shreve, 
Crump & Low 1,428, Alberts 1,303; M. S. 
Page 1,343, E. B. Horn 1,253; Thomas Long 
1,387, D. C. Percival 1,321; Bigelow Ken- 
nard 1,330, Harkins-Murphy 1,320. 

An attorney with offices in Tremont St. 
has been notified to appear before the Su- 
perior Criminal Court, East Cambridge, to 
be arraigned on an indictment charging him 
with being accessory after the fact to the 
burning of insured property with intent to 
defraud insurer, according to information 
from the office of District Attorney Read- 
ing. The indictment charges that Manual 
S. Monteiro, of Somerville set fire to his 
jewelry shop at 535 Cambridge St,, Cam- 
bridge, Jan. 20, with intent to defraud the 
insurer of his property and that knowing 
this the attorney acted for Monteiro in col- 
lecting the insurance on the burned property. 
The building in which the fire occurred is 
owned by Saul Rouffa. 

James Kingman, chairman of the conven- 
tion committee of the New England Jewelry 
Exposition, is working on plans for this 
phase. Among the speakers will be Philip 
Kind, of S. Kind Sons, Philadelphia, who 
will speak on retail merchandising, and a 
representative from the Prince School, Bos- 
ton, who will deliver an address on woman’s 
place in the retail jewelry store. The six 
States of New England will take part in 
the convention. The Governors of five of 
the States have notified Mr. Kingman that 
they will join in the program. The Boston 
Chamber of Commerce in its Current Af- 
fairs is to give much publicity to the expo- 
sition in a special number Oct. 19. The 
banquet is scheduled for Nov. 11 at the 
Copley Plaza, and the convention will be 
held on that day and Nov. 12. 








E. Lehne, who was in the retail jewelry 
business at Mechanicsburg, O., has bought 
an interest in the J. A. Argo retail jewelry 
business, 120 N. 3rd St., Columbus, O. The 
firm will be known as the Argo & Lehne 
Jewelry Co. 











Sumner B. Hunt, of Boston, was a busi- 
ness visitor in this city and vicinity the past 
week. 

Mr. and Mrs. Walter A. Griffith are 
spending a fottnight’s recreation at White- 
field, N. H. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., and family are at Whitefield, 
N. H., for a fortnight’s stay. 

J. J. Collins, of the publicity department 
of the Ostby & Barton Co., was in New 
York the past week on a business trip. 

Raymond E. Ostby, of the Ostby & Barton 
Co., and family have opened their town 
house after the Summer months at Bristol. 

Mr. and Mrs. William G. Thurber, who 
have spent this past Summer at their country 
home at Narragansett Pier, are again in 
town. 

Henry Edward Pitz has been granted a 
marriage license by the Providence City 
Registrar. The bride-to-be is Margaret T. 
Heath. 

J. Haskins left last week for an extended 
business trip through the middle west and 
south in the interests of the Providence 
Stock Co. 

Mrs. Ella J. Pollard has been appointed 
by the Probate Court of Cranston as execu- 
trix under the will of the late Thomas J. 
Pollard, of Pollard & Darling. 

Isidoro A. DiMeo and Frank Cantone 
have recently started in the manufacturing 
jewelry business at 19 Calender St., under 
the firm name of the D. & C. Jewelry Mfg. 
Co. 

L. J. Anshen, who recently disposed of his 
manufacturing jewelry business at 144 Pine 
St., has opened an office at Room 413 Turks 
Head building, this city, for the handling of 
diamonds. 

Benjamin Novgrad, formerly of Novgrad 
& Bojar, manufacturers, 100 Stewart St., 
has engaged in the manufacturing business 
for himself as B. Novgrad & Co., at 100 
Stewart St. 

Milton S. Rodenberg, of the M. S. Roden- 
berg Co. of this city, was among the pas- 
sengers on the steamer Leviathan sailing 
from New York on Saturday. He expects 
to be absent about a month, during which 
time he will visit London, Paris and Ger- 
many. 

Among the taxpayers of the town of 
North Kingstown assessed upon a valuation 
of $5,000 or more are the following: Wil- 
liam ‘C. Dart, $17,000; George N. Steere, 
$6,800; William H. Draper, $8,000; John A. 
Straight, $8,800, and William A. Viall, 
$13,000. 

The Kay Jewelry Co., to conduct a retail 
jewelry business at 238 Westminster St., was 
incorporated last Wednesday under the laws 
of Rhode Island with an authorized capital 
of $60,000. The incorporators are: Horace 
Dreyfoos, Frank T. Easton and Clifford A. 
Brownell. 

John S. Holbrook, Samuel M. Nicholson 
and Paul C. Nicholson are members of the 
board of directors of the Industrial Hold- 
ings Co. that was incorporated the past week 
under the laws of Rhode Island to conduct 
a realty business, especially in connection 
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with the razing of the Butler Exchange 
building and the erection of a new structure. 

Thomas McGrath, manufacturing jeweler 
at 9 Federal St., has commenced the erection 
of a two-story brick building for manufac- 
turing purposes at Bucklin, Hanover and 
Dexter Sts. It will be of mill construction 
throughout and will have a floor area of 100 
by 60 feet on each floor. 

Among those present at the complimentary 
banquet tendered former Governor Charles 
Dean Kimball by the First Light Infantry 
Veterans last Monday evening were Herbert 
S. Tanner, Gregor Krichbaum, Leo Krich- 
baum, Frank L. Barrows, Leo Kilkenney, 
William H. Mason, Edward Leneau, Charles 
Leneau, E. Merle Bixby, James Bradshaw 
and William H. Whipp. 

The Wells Findings Co., which will locate 
in this city and take over the business of the 
W. A. H. Wells Co., was granted a charter 
Saturday under the laws of Rhode Island. 
It will deal in jewelry and jewelers’ findings 
with an authorized capital of $20,000 and 
200 shares of common stock without par 
value. The incorporators are Philip C. Jos- 
lin, John A. Bennett and Ira Marcus. 


Augustus A. Greene of this city on Thurs- 
day filed a suit in Superior Court against 
Patrick H. Conley of this city, seeking to 
recover $8,000 in an action of assumpsit. In 
the plaintiff's declaration it is set forth that 
the defendant on Aug. 1, 1925, was indebted 
to the plaintiff to the amount of $6,669.12 
as balance alleged to be due on book account 
of $13,260 for work, labor, goods delivered ; 
also that Nov. 1, 1923, the defendant is said 
to have indorsed a promissory note of $4,000 
payable Jan. 15, 1925, also one of $5,000 
payable July 15, 1925, neither of which have 
been satisfied, according to the plaintiff. 

Walter J. Hearn, who was instantly killed 
in an automobile accident near Philadelphia 
last Monday night, was as a young man em: 
ployed in the factory office of the R. L. 
Moorehead Co., formerly manufacturing 
jewelers in this city. He was the only 
surviving son of John Hearn, formerly of 
the manufacturing jewelry concern of Hearn 
& Braitsch Co. He was in his 43rd year, 
and is survived by his father, widow and 
one child. He was a musician of high merit 
and was prominent in Masonic circles, hav- 
ing attained the 32nd degree, and for the 
past 13 years been first tenor in the principal 
Masonic quartet. 


During the past week the following 
jewelry buyers were registered at the local 
hotels: Mr. Dennis of Toronto; Mr. Hubbs 
of Winnipeg, Mr. Olson of Montreal’ and 
Mr. Reeves of New York city, all repre- 
senting T. Eaton & Co., Ltd., of Toronto, 
Ont.; Mr. Crowley of W. A. Greene & Co., 
Dallas, Tex.; A. G. Wilson of Bernard 
Hirsch Co., San Francisco; Messrs. Block 
and Oppenheimer of S. Kind & Sons, Phila- 
delphia; J. Michel of M. & J. Michel, Inc., 
New York city; Messrs. Kaskell and Wiener 
of Wiener Bros., New York -city; Max 
Singer of Singer Bros., New York city, 
and Mr. Wodiska, representing Charles A. 
Keene, New York city. 

While the manufacturing jewelers of this 
city and the Attleboros are showing but lit- 
tle interest in the proposed jewelry and sil- 
verware exhibited at the sesqui-centennial 
exposition at Philadelphia next year, there 
is apparently an increasing interest concern- 
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ing the first annual New England Jewelry 
Exposition that is to be held in Mechanies 
building, Boston, from Nov. 10 to 14, inely. 
sive. This is indicated by the announcemen 
made the past week by the General Manager 
Chester I. Campbell, who, by the way, is 4 
former Providence resident whose first em. 
ployment after leaving public schools in this 
city was as a clerk for his brother in the 
Campbell-Bixby Silverware Co., on Mathew. 
son St., Providence. Already a number of 
manufacturers of jewelry and allied products 
in this city and the Attleboros are favorably 
considering taking an active part in the ex. 
position, although as yet only a compara- 
tively few have signed up for space. The 
exposition has taken the fancy of all classes 
in the jewelry industry—manufacturers, 
wholesalers and jobbers who see in the pro- 
posed exhibit a big opportunity to stimulate 
and improve business in anticipation of a 
heavy Christmas holiday trade. The retail 
jewelers under the auspices of the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association are also planning to hold a two 
days’ convention in connection with the ex- 
‘position, and an interesting program will 
be presented. Speakers of authority from all 
parts of the country will be engaged to ad- 
dress the meetings of the convention, and 
every retailer who attends is assured of great 
benefits. Benefit to the retailer means a 
corresponding gain in business for both 
the manufacturer and the wholesaler. 
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TRADE CONDITIONS 


With the coming of rain, breaking the drouth 
and followed by cooler weather, retail trade condi- 
tions in Birmingham have improved considerably 
during the past week. Owing to the fact that cotton 
is being rapidly placed on the market now, putting 
into circulation much ready cash in the farming 
sections of the State, many people from nearby 
small towns are coming to Birmingham to shop. 
The retail jewelers are getting their share of this 
out-of-town trade. Industrial and building condi- 
ticns in Birmingham remain good, and with pros 
pects of remaining so all winter. The first nine 
menths of the present year have witnessed the 
biggest building boom Birmingham has ever seen, 
according to official figures. Birmingham jewelers 
are anticipating a good Fall and Winter business. 





The Moore Jewelry Co., 420 N. 19th St, 
which recently installed new fixtures in its 
store, are now having their store redoco- 
rated throughout. When completed this wil 
be one of the most attractive retail jewelry 
stores in Birmingham. 

P. H. Tyler, president of the Tyler 
Jewelry Co., Ensley, and president of the 
Merchants’ Association at that place, says 
that the Ensley Merchants’ Association will 
conduct one of the most extensive advertis- 
ing campaigns this Fall and Winter they 
have ever conducted. They will not only 
advertise their goods but will advertise 
Ensley as a manufacturing center as well. 








A concern in Bahia, Brazil, is desirous 
of purchasing imitation jewelry. The Bi 
reau of Foreign & Domestic Commerce at 
Washington, D. C., or any of its branches 
will give further information, if when writ 
ing, reference is made to File No. 16765. 
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W. C. Sherman has returned from a busi- 
ness trip for the S. O. Bigney Co. 

Ernest L. Gilmore, of E. D. Gilmore & 
Co, is on an extended western trip for the 


firm. 

The A. H. Babcock Co., who are now lo- 
cated at 94 West St., having recently re- 
moved thereto from 104 County St. 

Mr. and Mrs. David E. Makepeace left on 
Thursday for a fortnight’s automobile trip 
to Lake Placid and through the Adiron- 
dacks. 

William Gow, George E. Hartman and 
W. C. Thompson were the winners in the 
Highland Country Club golf tournament 
last Saturday. 

William Dunn has returned from an ex- 
tended western trip for C. O. Sweet & Son 
Co. and reports a more favorable condition 
of the market. 

Ralph R. Gunner, of the Gunner Mfg. 
Co, was elected noble grand for the coming 
year at the annual meeting and election of 
oficers of Orient Lodge, Independent Order 
of Odd Fellows, the past week. 

A gas explosion at the factory of Saart 
Bros. Co., 20 Forest St., called the fire de- 
partment shortly after 8 o’clock Saturday 
morning. There was little damage but con- 
siderable excitement was occasioned. 

Mr. and Mrs. George W. St. Armant, of 
Auburndale, Mass., have announced the en- 
gagement of their daughter, Miss Hope St. 
Armant, to Thomas S. Carpenter, Jr., son 
of Mr. and Mrs. Thomas S. Carpenter, of 
this city. 

J. L. Sweet was host to the Murray Men’s 
Club of the Universalist Church at Attle- 
boro on the occasion of the annual outing 
last Saturday at the Cowesset dairy farm. 
A chicken dinner was served, followed by a 
sports program and business meeting. 

Captains of teams for the drive of the 
Attleboro Community Chest that is being 
held this week include Lewis S. Chilson, 
J. L. Wiggmore, Frank J. Nerney, Leonard 
I, Lamb, Harold D. Baker, W. H. Blake, 
A. B. Cummings and Erwin V. Sweet. 

George Weimert, who is associated with 
the V. H. Blackinton Co., was united in 
marriage last Monday morning to Miss 
Ethel P. Smith. After a wedding breakfast 
at the home of the bride’s parents, Mr. and 
Mrs. Weinmert left on a honeymoon trip to 
New York city. ° 
Mr. and Mrs. Samuel M. Einstein enter- 
tamed a house party at their Summer place 
at Pocasset over the last week-end. Among 
the guests were Mr. and Mrs. Frank Moss- 
berg, Mr. and Mrs. Eben F. Wilde, Mr. and 
Mrs, John H. Vallette, Mr. and Mrs. Max 
Schweinshaut and Mr. and Mrs. Chester A. 
Vander Py. 

Mirmimichi Poultry Farm entries at 
Brockton Fair the past week made a total 
of 18 wins in three classes in which birds 
Were entered by William H. Saart, manu- 
facturing jeweler of this city, whose hobby 
8 the raising of poultry at his farm in Fox- 

To, near Lake Mirmimichi. His white 
Plymouth Rocks, white wyandottes and sin- 
sle comb Rhode Island reds carried off the 

rs, 

The following officers have been elected 
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and qualified by the Attleboro Savings Bank 
of Attleboro: President, Albert Totten; 
vice-presidents, George W. Cheever and 
Raymond M. Horton; treasurer, James E. 
Totten; clerk of corporation, Andrew Mor- 
ris; board of investment, Albert Totten, 
George W. Cheever, Edwin:F. Leach, Ray- 
mond M. Horton, Harold K. Richardson, 
Joseph B. Gerould and Theron S. Curtis. 

Col. Sidney O. Bigney, of the S. O. Big- 
ney Co. of this city, sailed from Boston on 
Thursday with the Ancient and Honorable 
Artillery Co., of which he is a member, on 
an expedition to Cuba, lasting 10 days. The 
Ancients arrived at Havana on Sunday, and 
their intinerary called for a review on Mon- 
day by the President of the island republic, 
and after sight-seeing tours to embark again 
on Wednesday so as to arrive in Boston 
next Sunday. 











Alfred Scarpiano, with a store at 1543 S. 
15th St., was a victim of thieves who raided 
his place last Wednesday night and got 
three gold watches, valued by him at $75. 


Frank Good, of the Keystone Watch 
Case Co., and John Hall and Frank John- 
son, of Joseph Fahys & Co., were among 
the visitors to the local trade during last 
week. 

Thieves who jimmied their way into the 
store of Herman Balling, Market and 40th 
Sts., Tuesday night, Sept. 21, escaped with 
watches, fountain pens and money, totalling 
$300. 

M. S. Sagorsky, who is touring the middle 
west for I. S. Sagorsky & Son, is sending 
back good reports. Lawson Jaffe, who has 
been added to the Sagorsky staff for Chi- 
cago and the west, with headquarters in the 
“Windy City,” reports good business. 

“Bill” Race, sales manager of the Inter- 
national Silver Co., gathered a large number 
of local jewelers at the Bellevue-Stratford 
Hotel one day last week and interested them 
in a film entitled, “1847.” “Hank” Tom- 
linson, Philadelphia representative of the 
company, assisted Mr. Race. 

Charles Kranich & Co., retailer at 2360 
W. Front St., has returned from a very 
enjoyable vacation trip to Havana and 
other places in Cuba and reports that it is 
the ideal way for a retail jeweler to rest up 
and return invigorated for the Fall business. 

George Hurlburt is taking over part of 
the route covered by Robert (“Bob”) Frain 
for H. O. Hurlburt & Sons. Mr. Frain 
is now at his home after several weeks in 
Jefferson hospital, and convalescing slowly 
from the effects of an operation for a serious 
stomach ailment. 

It is formally announced that the partner- 
ship between Abraham Morrison and Jacob 
Cutler, trading as Morrison & Cutler, manu- 
facturing jewelers, at 727 Sansom St., has 
been dissolved by mutual consent, Mr. 
Cutler retiring while Mr. Morrison has 
assumed all outstanding accounts and liabili- 
ties and will continue the business at the 
same address. 

Paul Dreher, Sansom St. lapidary, has 
obtained a concession from the Sesqui-Cen- 
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tennial management for a lapidary shop on 
the “Gladway,” which is to take the place 
of the Midway at previous expositions of 
the kind. He is the first local jeweler to 
obtain a concession. Now the entire con- 
cession scheme of the affair is under fire 
because of stock selling schemes by one of 
the concessionaires and it is uncertain what 
will be the result on those who have paid 
their money and obtained leave to display 
their wares. 

All Philadelphia hospitals were searched 
last week by the police in the expectation 
that one of the four bandits wounded in an 
attempted pawn shop robbery might have 
applied for treatment in one of the institu- 
tions. Hearing a crash of glass in the 
front window of the pawn shop of Abraham 
Waltzer, 248 N. 8th St., a policeman ran 
to the place and saw four men jump into 
an automobile and speed away. He fired 
several bullets and heard one of the men 
cry out: “He got me.” The policeman 
commandeered another machine and pursued 
the bandit car for several blocks but it was 
too speedy. 

Retail jewelers in Philadelphia are con- 
tinuing the good work of brightening up 
their stores by extensive alterations, new 
fronts, etc. Harry Wagenheim, 1937 W. 
Columbia Ave., and Rudolph Waters, at 
1509 on the same avenue, have put in new 
store fronts and otherwise improved their 
places of business, and Harry Passikow, 
3131 N. Front St., has joined the same class, 
after making extensive alterations to his 
place of business. Over in Camden F. L. 
Shaw is receiving many compliments on his 
remodeled store. 


Before starting next month on his career 
as a wholesale jeweler, Joseph S. Milner, 
well known retailer for many years at 1834 
S. 7th St., was married to Miss Lillian 
Orloffsky, daughter of Mrs. Nathan Or- 
loffsky, 512 Ritner St. The ceremony took 
place in the ballroom of the Ritz-Carlton 
Hotel last Wednesday evening, and was at- 
tended by a large number of jewelers, in- 
cluding. Mr. and Mrs. Max E. Gordon and 
Mr. Harry Gordon, Mr. and Mrs. Benjamin 
Abraham, Mr. and Mrs. S. Lashof, Harry 
Spivack, Samuel Spivack, Joseph and Jacob 
Kramer, Mr. and Mrs. M. Bogandoff, and 
Mr. and Mrs. Albert Goldberg. The happy 
couple are now on their wedding trip to 
Bermuda, and soon after their return Mr. 
Milner will embark in the wholesale busi- 
ness in his building on Sansom St. 

Sansom St. and the vicinity of the larger 
jewelry stores, wholesale and retail, were 
under heavy police guard last Friday and 
Saturday as a result of another mysterious 
underworld tip to Director of Public Safety 
Butler that a raid was to be made between 
sunrise Friday and sunset Saturday on 
either a bank or a jewelry store. General 
Butler promptly mobilized every available 
detective and policeman, and extra patrols 
were on duty all through the designated 
period. In addition to the regular detectives 
assigned to Sansom St., several plain clothes 
men were kept on duty and uniformed men 
were also conspicuous about the jewelry dis- 
trict. As another result of the “tip” Gen. 
Butler ordered a round-up of suspicious 
characters and more than 200 were taken 
to headquarters and kept for a day or two 
after being grilled. 
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The Weekly Market Place 











Picture, if you can, a mammoth market place wherein the buyers 
of jewelry throughout the country assemble every week to talk 
shop, to get the latest news of the trade, to examine new merchan- 


dise, to replenish their present stock. 


Imagine being offered a microphone for just two minutes to teil 





- these assembled merchants about some one new pattern or product 


of yours—and why they should buy it! Wouldn’t you jump 
at the opportunity ? 


There is such a national weekly market place. And the oppor- 
tunity is yours to address such an assemblage of merchants each 
and every week from now until the end of the Christmas buying 


season—the time of year when every jeweler must buy. 


That market place is The Jewelers’ Circular—the national 
jewelers’ weekly. It enables you to reach practically every out 
and out jeweler in the business—the men who insist on being up 
to the minute and don’t want to wait a month for information 


which is so vital to their business. 


If you have anything at all to tell the trade say it through The 
Jewelers’ Circular. Say it now. In no other way can you reach 


so many merchants so often and so economically. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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The Production and "THE reports that 


Consumption of have appeared 
from time to time in 
Platinum 


the American and 
European newspapers indicating that the 
Russian platinum industry was about to be 
“revived on a great scale,” appear to have 
been without foundation or at least little or 
nothing of such revival of platinum mining 
under the auspices of the Soviet Government 
seems to be known in Russia. A careful 
study of the reports that have been published 
in Russia on the platinum situation seem to 
indicate that there is little hope in that 
country of any great or extensive produc- 
tion of platinum from the Urals for some 
years to come and no one who seem to be 
familiar with the industry there seems to 
have any idea that there will be any revival 
of production to the pre-war standards, no 
matter how much attention is given to the 
subject by the Russian government or by 
the scientists or mining engineers. The be- 
lief in some quarters that Russian platinum 
mining was simply interrupted because of 
the Revolution, seems to have no basis in 
fact because, as pointed out by some of 
those familiar with the Russian situation 
today, the drop in the production of platinum 
in Russia antedates the World War and 
the industry was stagnant long before the 
Revolution. 

As indicated in the article in another 
column of this issue, Russian scientists and 
platinum experts even are beginning to look 
to South Africa now, to take the place of 
Russia in the production of platinum, as a 
result of the large discoveries of platinum 
in the Waterburg district of the Transvaal 
in 1923, and those in the Leydenberg district 
(about 150 miles north of Johannesburg and 
about 100 miles east of Waterburg) last 
year. Both these discoveries have been com- 
mented on in full in previous issues of THE 
JEWELERS’ CIRCULAR and although there is 
now no doubt that the platinum is there in 
large quantities and in the Leydenberg dis- 
trict under conditions similar to those in 
the Ural Mountains in Colombia, little or 
no platinum has yet found its way to the 
American market and the discoveries have 
had, as yet, no effect upon the price of 
platinum here or abroad. The American 
Trade Commissioner at Johannesburg some 
time ago stated that from indications at that 
time the first output of South African 
platinum would not materialize in the Ley- 
denberg district until about July or August 
of this year and even if his prediction has 
been fulfilled it would be some time yet 
before that platinum appeared in the metal 
markets of the world. 

As we have often pointed out, the 
platinum industries of the world have of 
recent years been consuming much: more 
than the supply of platinum metals mined 
and, in fact, for some years, we have been 
living on the reserves released by the various 
governments since the ending of the World 
War. While the total world production, 
and particularly that of Russia, has ma- 
terially increased since 1920, it has not 
begun to equal the amount needed by the 
jewelry, dental, and other trades. In 1921, 
there were mined 48,000 ounces; in 1922, 
a little over 69,000 ounces; in 1923, 81,745 
ounces, and last year (the greatest of all) 
104,500 ounces. Of the production last year 
(the largest amount) 51,300 ounces came 
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from Colombia, 40,000 ounces from Russia, 
9,100 from Canada, 3,500 from the United 
States and about 490 from Australia. When 
it is realized that last year in the United 
States alone nearly 163,000 ounces were 
consumed, it will be seen that even the in- 
crease over previous years does not make 
the amount adequate. In fact, the American 
jewelers alone used over 100,000 ounces in 
1924 and will use more than that during the 
coming year, and it is safe to say that the 
dental industry which used over 21,000 
ounces, the electrical industry that used 
nearly the same amount, and the chemical 
that used over 11,000 ounces, would have 
consumed much more of the platinum 
metals had the market prices been lower. 

It will be seen, therefore, that far from 
doing any harm to the platinum industries, 
the South African discoveries will come as 
a source of relief to all of them and no 
matter how great they may develop in the 
product mined, no serious harm can result 
even should the amount mined be so great 
as to cause a gradual reduction in price. 
There is no doubt that in the chemical, 
electrical and dental trades, a lowering of 
the price of the platinum metals would con- 
siderably add to their use and many jewelers 
and refiners feel that a decrease in platinum 
prices due to the increase of the metal, 
would have no disastrous effect in the jewelry 
lines, first, because it would come so grad- 
ually that it would prevent loss, and second, 
it would largely increase the use of plati- 
num in lines where white gold or platinum 
and white gold combinations must now be 
used, 

The fear expressed in some quarters that 
Russia and South Africa might turn out 
enormous quantities of platinum at the same 
time and thus demoralize the market is now 
seen to be absolutely baseless and is laughed 
at by those who have any knowledge of the 
situation as to platinum production. The 
fact is, we need far more platinunr in the 
jewelry and other industries using it, than 
the world can supply at present and it is 
a question, even with the new South African 
fields, whether the supply can meet the de- 
mand for a number of years to come. 





ANY members of 
the gem and 
sacnmnapllncan jewelry trade await 
Precious Stones With interest each year 
the reports on the production of precious 
stones, official and otherwise, that are com- 
piled for the mining industry and for the 
government bureaus, and among the most 
important of these reports, as far as the 
jewelry trade is concerned, is that prepared 
every year by Dr. George F. Kunz, the 
well known gem expert and vice-president 
of Tiffany & Co., for the work “Mineral 
Industry.” Through the courtesy of Dr. 
Kunz and the publishers of “Mineral In- 
dustry” (the McGraw-Hill Book Co.), we 
are again enabled to present to our readers 
this most important annual contribution to 
the literature on gems and the first instal- 
ment of Dr. Kunz’s chapter in Volume 
X XXIII of “Mineral Industry,” appears on 
another page of this issue. It will be con- 
tinued weekly until completed. 
The report this year, as in some years 
past, deals particularly with the subject of 
diamonds and, outside of statistical matter, 
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contains some general information of interest 
to the diamond trade that will set at res 
rumors as to the amount of Russian dig. 
monds released by the Soviet government 
that were available for the market. The 
discussion on the “Diamond Control Bij” 
of the government of the Union of Sonth 
Africa is also important as it gives some 
general facts as to the scope of the bill that 
are not entirely understood here. Equally 
important to the trade are the facts given 
about the present conditions in the diamond 
cutting industry not only in Amsterdam and 
Antwerp but in Hanau and in South Africa, 
On the subject of diamond mining, the report 
contains some new statistics as to the pro- 
ductions of the South African mines as wel] 
as of alluvial diamonds, detailed informa- 
tion as to the working of the DeBeers and 
Premier mines, and information about some 
of the smaller mines of South and South 
West Africa, as well as the mines in Congo 
and Angola. Dr. Kunz also touches at length 
on the industrial uses of diamonds, quoting 
from the article of Sydney H. Ball in the 
Engineering and Mining Journal, that has 
already been published in THE JEWeELEns’ 
CIRCULAR. 

Of the other precious stones treated, 
emeralds, rubies, sapphires, euclase and 
lapis lazuli are the only gems which are 
touched upon at all extensively. The in- 
formation given of the mining of these gems 
is distinctly important and is right up to 
the minute. As an example of this, it might 
be stated that the report, though writter 
some time ago, gives a summary of the 
work of the Burma Ruby Mines and the 
amount of the product of 1923-1924, as con- 
tained in the report of the directors of that 
company, which was submitted at the 37th 
general meeting held in London, Sept. 22, 
—just two weeks ago. 

Altogether Dr. Kunz’s report is a very 
valuable contribution to the literature and 
statistics of precious stones that should be 
in the hands of all importers and dealers 
in these gems, and we are glad to afford 
the space from week to week in order to 
give this to the trade in full. 
























































FrIGURES just re- 
Diamond Imports leased by _ the 
During July Bureau of Foreign 
and Domestic Com- 

merce show, among other things, the im- 
ports of diamonds during July and indicate 
that the total value of these gems brought 
into the country at that time amounted to 
approximately $4,000,000, of which the 
value of the cut stones is given as $3,314,310, 
and the amount of the rough and uncut, 
$683,261. While the figures, as usual dur- 
ing the Summer months, show ‘a drop from 
the earlier months of the year, they seem 
to indicate the same relative proportion of 
importations from different countries as t0 
the cut stones. Amsterdam still keeps the 
lead during the month with Netherland’s 
shipments of $1,711,848 against Belgium's 
$1,408,422. The shipments of cut stones 
from England, however, showed an increasé, 
totaling $103,746, while shipments from 
France amount to $43,320. The total was 
augmented by shipments from Italy ° 
$22,364, from Germany, $11,107, from Tur- 


(Continued on page 107) 
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Gustave Oberdorfer, wholesale jeweler, 
opened his new office at 21-23 Maiden Lane, 
Oct. 1. 

Jacob Schoen, importer of diamonds, 6 W. 
46th St., sailed last week on the Aquitamia 
for the European diamond markets. 

Robert S. Tipping, secretary of the 
Jewelry Craft Association, returned last 
week after sojourning for several weeks 
at the seashore. 

Albert Ramsey, of Albert Ramsey & Co., 
2 W. 47th St. sailed for Europe last 
Wednesday on the Agquitania and is ex- 
pected to be abroad about three weeks. 

Goldstein Bros., diamond importers, for- 
merly located on the first floor of the build- 
ing at 93 Nassau St., have moved to better 
quarters in suites 820 and 822 in the same 
building. 

James Rivieccio, formerly with Giusep 
D’Elia, has started in business on his own 
account, with offices at 353 Fifth Ave. Mr. 
Rivieccio will deal in jewelry novelties and 
necklaces. 

Joseph Weiss, importer and jobber of dia- 
monds, watches and jewelry, has moved his 
offices, which were located at 16 Maiden 
Lane and 72 Bowery, to new quarters at 
147 W. 33rd St. 


George Crystal has left for an extended 
trip throughout the west, carrying the line 
of the Momart Jewelry Co., Inc., manufac- 
turing jewelers, 106 Fulton St. It was also 
announced that Sidney Cohen is now repre- 
senting the firm in New York State. 

Lee Reichman, of Reichman Bros., 20 W. 
4th St., accompanied by Louis Nussbaum, 
a member of the same firm, will sail for 
Europe today (Wednesday) on the Beren- 
goria to visit the foreign diamond markets. 
This is Mr. Nussbaum’s maiden trip to the 
European markets. 


David Harris, western representative of 
the Hamilburg-Shaw Corp., manufacturers 
of white gold rings, 8-14 W. 30th St., has 
left for his Chicago office, after spending a 
few days at the New York office. Mr. Har- 
fis will stop off at Cincinnati and other 
points before reaching Chicago. 


Friends of Jack Hoffman, president of 
Hoffman Bros., Inc., 565 Fifth Ave., are 
congratulating him on his marriage last 
Thursday to Miss Millyan Hartfield, of Ana- 
heim, Cal. After a brief honeymoon, Mr. 
Hoffman, accompanied by his bride, will 
kave for an extensive trip through the mid- 
dle west. 

Stephen R. Hoffman, of the Hoffman 
Watch Co., 2 W. 46th St., sailed on the 
Aquitania, to visit the firm’s factory at 
Bienne, Switzerland. Mr. Hoffman expects 
to be in Bienne about six weeks and while 
there will put in operation several new 
methods to expedite shipments to the New 
York office, : 
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Morris Woronock, of Aisenstein-Woro- 
nock & Sons, Inc., 20 Eldridge St., returned 
recently on the George Washington, after a 
sojourn of more than two months in Europe. 
He was accompanied abroad by Mrs. Woro- 
nock and together they visited England, 
France, Germany, Switzerland, Italy’ and 
Czecho-Slovakia. 


Handy & Harman, one of the oldest bul- 
lion firms in the Wall St. district, has closed 
its species department and has discontinued 
trading in foreign paper currency and mis- 
cellaneous lots of specie, according to an 
announcement made last Saturday. The firm 
will still continue, however, to deal in gold, 
silver, platinum and other precious metals 
and will also do refining and handle sweeps. 

Maxwell Kramer, eastern representative 
for A. Hirsch & Co., Chicago, has returned 
from a three weeks’ trip in the interests of 
his firm, covering Washington, D. C.; Bal- 
timore, Wilmington, Atlantic City, Philadel- 
phia and surrounding territory, and reports 
good demand for merchandise. Mr. Kramer 
is now getting his lines ready, preparatory 
to taking a 10-day trip into New York State 
the early part of this month. 


Creditors of Michael J. Machat, doing 
business as the Lane Jewelry Shoppe, 33 
Maiden Lane, held a meeting last Thursday 
at the office of S. Howard Imbrey, 110 
William St. An offer of settlement was 
made on the basis of 20 cents on the dollar 
but refused by creditors who appointed a 
committee to investigate and report back at 
a later meeting. Mr. Machat was petitioned 
into bankruptcy in the United States Dis- 
trict Court, this city, on Saturday, Sept. 26. 

Plans were formulated at a luncheon 
meeting Monday for a dinner to be held 
by the National Jewelers Board of Trade 
on Monday evening, Oct. 26, at the Waldorf 
Astoria Hotel. Able speakers will discuss 
topics of timely and vital interest to mem- 
bers of the Board and members will be 
asked to discuss the questions presented from 
the floor. The committee, of which Julius 
Kaufman is chairman, was appointed by 
President Joseph L. Herzog following con- 
sideration by the directors of the idea of 
holding a dinner. The tickets will be $5 
each and the dinner is to be informal. 


Means of speedy communication are vital 
to the business world, and the recent in- 
stallation of Air Mail Service is the most 
useful and important measure of postal im- 
provement since the adoption of the railway 
postal car system in the ’60s. The effect of 
the new Air Mail routes upon the postal 
service of the country as a whole should 
therefore be clearly understood by the busi- 
ness world. Transmission of mails by air 
is effected in less than one-half the time re- 
quired by train. Air Mail letters dispatched 
from New York today about 9 p. M. are de- 
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livered at their address in Chicago by first 
carrier delivery tomorrow morning; or if 
forwarded from Chicago by train to other 
points, will move by the first morning train 
instead of by a late evening train. The de- 
livery of such letters in postal territory 
served from Chicago will thus be expedited 
by at least 12 hours and often much more. 
A similar gain in time is made with respect 
to other Air Mail stations where mails are 
transferred to railroads for distribution in 
adjacent territory. In many business trans- 
actions in the jewelry trade time is of much 
importance. The Air Mail Service is of 
great value in all such cases. It supplies a 
very desirable facility, especially beneficial 
to business men and should be used by them 
for letters, the speediest possible delivery of 
which is desired. In the case of such letters, 
the extra postage charge is negligible. 

Two pearl necklaces said to be valued at 
about $250,000 was the loot taken by a 
thief or thieves last Wednesday afternoon 
who entered the suite of Mrs. James P. 
Donahue in the Hotel Plaza, New York. 
Mrs. Donahue is the daughter of the late 
F. W. Woolworth, founder of the 5 and 10 
cent stores, and was heiress with another 
sister to a fortune of $50,000,000. The only 
description of the gems which could be ob- 
tained was that one necklace contained 52 
pearls, all graduated, while the other neck- 
lace was composed of 54 pearls, also grad- 
uated. Some of the reports place the value 
of these two necklaces as well as a diamond 
marquise ring which is also said to have 
been stolen, at more than $600,000. This 
amount, however, is said to be greatly ex- 
aggerated and from an authoritative source 
it was learned that the two necklaces are 
estimated to be worth about a quarter of a 
million dollars. The difficulty which the 
thieves will encounter in disposing of these 
necklaces or the pearls as separate units is 
a factor on which the police are pinning 
their hopes for the recovery of the ‘gems 
and the capture of the crooks. Pawnbrokers, 
second-hand dealers and members of the 
jewelry trade in general are being notified 
to be on the lookout for these necklaces and 
to communicate to the police any informa- 
tion which comes to their attention. The 
lack of a detailed description giving the 
weights, sizes and shapes of these pearls 
makes it rather difficult for jewelers to be 
able to identify them, but any such gems 
being offered by strangers should arouse the 
suspicion of anyone to whom pearls are 
offered. Both necklaces were made by 
Cartier, Inc. 

Mr. and Mrs. Paul Meodow, the former 
a diamond importer of this city, announced 
last week the engagement of their daughter, 
Molly Selma Meodow, to Benjamin Fialkow. 
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(Continued from page 105) 
—— 
fr, Fialkow is connected, with Mr. Meodow 
a business in the latter’s uptown office at 
1305 Fifth Ave. 

f, Sidney Hyman, wholesale dealer in 
jiamonds, watches and jewelry, formerly lo- 
ated at 182 Fulton St., has moved to new 
quarters at 15 Maiden Lane. 

E. M. Gattle & Co., for many years lo- 
ated at 630 Fifth Ave., have signed a lease 
or a large store space in the St. Regis Ho- 
i. where the ground floor is now being 
converted into shops. The lease taken gives 
he concern a corner store at 703 Fifth Ave., 
together with the mezzanine floor. The 
jase is for a term of 10 years, beginning 
next May. ; 

It is understood on good authority that 
indictments have been handed down quite 
recently against several persons in connec- 
tion with the gigantic failure of almost a 
yar ago of a New York jewelry concern 
which, at the time and even since, has at- 
tracted tremendous interest among the 
jewelry trade not only in this city but 
throughout the country. It is hoped that 
in the near future a more definite announce- 
ment may be made to the trade of these in- 
dictments but for certain obvious reasons, 
no more definite information can be given 
ott at this time. 

Just as THE JEWELERS’ CIRCULAR was 
going to press yesterday (Tuesday) after- 
noon it was learned that William Grubb, 
who several weeks ago was convicted of 
atticipating in the hold-up and robbery 
of the office of Sobel & Kaleko, 49 Maiden 
Lane, had been sentenced to serve 15 years 
in prison. Judgment was passed on Grubb 
by Judge Collins yesterday just before noon, 
in the Court of General Sessions. Grubb, 
it will be recalled, was identified as one of 
several bandits who invaded the Gobel & 
Kaleko office some months ago. After some 
excellent detective work in which the 
Jewelers Co-operative Bureau took part in 
conjunction with detectives of the Old Slip 
Station, Grubb was finally apprehended by 
Detective Fay. The prisoner was identified, 








| placed on trial and convicted, all within a 


few weeks, 


DEATH OF GEORGE STROBELL 


Former Member of Newark Jewelry Con- 
ern Dies in Russia from Heart Disease 


Newark, N. J., Oct. 5.—A report was 
received in this city Friday of the death of 
George H. Strobell, formerly a member of 
the jewelry firm of Strobell & Crane, Inc., 
3 E. Kinney St. He died at Archangel, 
Skoe, on the Black Sea in Russia. Last 
Thursday relatives here learned that Mr. 
‘trobell was ill and the next day they were 
informed by cablegram that he had died 
om heart disease and had been buried. 
Mr. Strobell sailed for Russia on July 10 
®™ a business trip, the purpose of which 
“a to instruct the peasants in the use of 
‘mrican agricultural implements. He was 
f many years a resident of this city and 
196 was a candidate for Mayor on the 
Socialist ticket. 
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George H. Strobell was born in Hanover, 
Germany, and was 70 years old. He came 
to this country as a boy with his parents 
and finally settled in this city. He received 
his education at the local public schools and 
later entered the jewelry trade as an ap- 
prentice with Field & Co., manufacturing 
jewelers on Mulberry St. ‘Later he estab- 
lished a partnership with Mr. Crane, with 
whom he had worked when connected with 
the Field concern. Mr. Strobell continued 
in this firm until about five years ago, when 
he sold out his interest. Just about the 
time Mr. Strobell retired from the jewelry 
business, he disposed of his home at 5 Lin- 
coln Park and moved to New York, where 
he took a more active interest in Socialist 
affairs. He resided at 358 W. 22nd St., in 
New York. 

Mr. Strobell’s first wife was Miss Susie J. 
McDermit, who died in 1912. Later he 
married Miss Carolina Lloyd, of Nutley, 
who is one of his survivors. He is also 


survived by three brothers and an adopted 
daughter. 











A. R. Schultz has moved to the second 
floor of the Godchaux building. 

Webb & Hagens have moved to the 
Balter building, Commercial Alley. 

Jacobs & Paillet are now located on the 
fifth floor of the Godchaux building. 

Wm. Pflauze has opened a jewelry and 
watch repair shop in Ponchatoula, La. 

H. B. Lyons, jeweler, af Natchez, Miss., 
is in New Orleans, on a Fall business trip. 

Miss E. R. Denekamp, local jeweler, is 
now located in the L. L. & Globe building, 
Carondelet St. 

E. A. Mugnier, Sr., formerly of W. H. 
Taylor & Co., has resigned from that firm, 
and will in the future, travel for himself. 

Mexia Bros., who sometime ago bought 
out the Audubon Jewelry Co., have moved 
to the Union Indemnity building, Baronne 
St. 


E. A. Barnett, Poydras St. jeweler, is 
now located in his new building, on the 
same street and block, but with much more 
space, and all new fixtures. 

Coleman E. Adler, one of the leading 
Canal St. jewelers, has renovated the in- 
terior of his already attractive store. Mr. 
Adler has a beautiful lighting system, and 
this with the other modern interior decora- 
tions, gives him one of the most attractive 
stores on Canal St. 








Minneapolis 





E. N. Nelson, of Minneapolis recently 
associated himself with S. H. Clausin & Co., 
wholesale jewelers, 13 S. 6th St. 

L. A. Nachtsheim, traveling salesman for 
Louis C. Gaus & Co., wholesale jewelers, 
100 N. 7th St., returned Sept. 21 from a 
trip through northern Minnesota. 

Out-of-town jewelers recently calling on 
the trade were: R. J. Reynolds, Grace- 
ville, Minn.; E. Mathis, Marshall, Minn., 
who has just sold his business, and who 
stopped with his wife in the city. 


Representatives of out-of-town jewelry 
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firms recently in the city were: M. S 
Brewster, of D. D. Brokaw & Son, New 
York; Mr. Straus, of Straus & Co., New 
York, and A. L. Vechte, of Larter & Co., 
New York. 








EDITORIALS 
(Continued from page 104) 











key, $5,120, from British South Africa, 
$5,898 and from Switzerland, $2,477. 

As far as the rough was concerned, the 
great bulk of it came from the London 
Syndicate, shipments from England being 
given as $479,998; we also received con- 
siderable rough from the cutting centers, 
Belgian shipments amounting to $51,830, and 
those from Netherlands, $39,707. But an 
unusual item in this table is the shipments 
of rough diamonds from Germany, the 
value of which is given as $82,796. 

Shipments direct from the diamond fields 
were comparatively small; from British 
South Africa we received rough work of 
$27,617 and from British Guiana but $1,311. 








THIEVES GET SAMPLE CASES 





Salesman for Philadelphia Concern Reports 
Loss of Jewelry Valued at $12,000 


PHILADELPHIA, Pa., Oct. 5.—Gem thieves, 
who specialize in trailing salesmen, stole 
three sample cases of jewelry valued at 
$12,000, from the automobile of Henry 
Gran, 4739 N. Hutchinson St., a salesman 
for Aisenstein & Gordon, jewelry manu- 
facturers, at 712 Sansom St. 

Gran went into the jewelry store of John 
B. Enright, 3020 Kensington Ave., at 4 
o'clock this afternoon. He left the three 
cases filled with diamond barpins, watch 
chains, cuff links and other articles in his 
automobile. When he returned to the car 
a half hour later he told police the cases 
were missing. They are insured. 








Spilling’s, located at 521 E. Broad St., 
Richmond, Va., since 1888, has moved to 513 
E. Grace St., but has not yet held its formal 
opening. This will probably be held within 
the next week or two, according to A. V. 
Spott, a member of the firm. The new store 
is one of a row of four recently erected on 
the south side of Grace St., between 5th and 
6th Sts., and has approximately one-third 
more floor space than the old store. In the 
extreme rear is a mezzanine floor which is 
to be used for office purposes. The rear 
section.is equipped with a skylight as well 
as large windows which provide ample light 
for that part of the store. Both the skylight 
and the windows are heavily barred as an 
extra safeguard against burglars. Mahogany 
wall cases occupy positions behind the show- 
cases in the front section. One of these has 
been in possession of the firm since it was 
founded by John J. Spilling, now dead. The 
huge safe in which the precious stones and 
the more valuable jewelry are kept at night 
used to be kept in the rear of the old store. 
In the new store it stands near the front 
just to the right of the entrance. Above it 
are two ornamental lights of the taper type 
which will illuminate it at night. The safe 
is to be mahoganized to make it accord with 
the wall cases and.other furnishings. 
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John Leith and Mrs. Leith, of Bay City, 
paid a visit to Detroit this week. 

It is reported that A. Senare, who has 
maintained a retail jewelry store at 9139 
Mack Ave., has decided to move farther out 
on that thoroughfare. 

Ben Luvin, Chicago, was in Detroit last 
week. He called on Detroit wholesalers 
where he purchased new merchandise for his 
retail store in that city. 

Morris Pearl has started a new retail 
jewelry store on Gration Ave., in the resi- 
dential section. His opening was well at- 
tended. The first sale he made, he states, 
was a $150 watch. 

Edward Berg, upstate salesman for the 
£. H. Pudrith Co., who arrived home last 
week for a few days at the home office, re- 
ports the retail jewelry business exceedingly 
active, particularly in the northern counties. 

Simmons & Clark, a new retail jewelry 
frm, recently organized in Detroit, expects 
to occupy its store in the Capital Theatre 
building about Nov. 1. Alterations are now 
in progress. The location is well adapted 
for this line of business. 

Louis Wasserman is now well settled in 
his new retail jewelry store on Joseph 
Campau Ave., in Hamtramck, one of the 
manufacturing suburbs of Detroit. His re- 
cent opening attracted large numbers of 
both old and new customers. 

E. F. Schneck who, for a number of years, 
maintained a retail jewelry store at 2222 
Gratiot Ave., is now well settled in his new 
store at 12727 Gratiot Ave., a growing 
residential section. He has considerably 
more floor space and is much better equipped 
than in the past. 


Henry St. Johns, Milford, Mich., who 
was in Detroit last week on a buying ex- 
pedition, has a prosperous retail business in 
one of the finest residential towns of the 
State. Max Mortens, of Charlevoix, also 
paid a visit to the Detroit wholesale and 
manufacturing establishments. 


C. Jacobs, Iron Mountain, was in Detroit 
this week buying new stock for the Fall and 
Winter trade. This section of Michigan has 
experienced wonderful growth during the 
lat two years due to the lumbering activi- 
ties on the part of the Ford interests. All 
lines of trade, particularly jewelry, is meet- 
mg with steady expansion in that section. 
Al. Kamberg, who recently disposed of 
his business in Cleveland and connected up 
with the E. H. Pudrith Co., wholesale 
jewelers in the Jewelers’ court, with Garner 
Sly, another city salesman of the Pudrith 
Co, has been covering the outlying section 
of the city. Both report that Detroit retail 
jewelers are preparing for an extensive Fall 
and Winter business. 

Roy T. Connolly, of Hugh Connolly & 
Son, retail jewelers, has been elected a 
director of the Detroit Retail Merchants’ 
Association. Harry Hogan who, for the 
last two years, has ably held the office of 
‘cretary, again has been elected to the 
‘ame position. It is through the efforts of 
Mt, Hogan and the Retail Merchants’ 
Association, that the campaign against auc- 
tion jewelers is being pushed so vigorously. 
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The battle has not yet been entirely won, 
but Mr. Hogan states there will be no let-up 
until a final decision is rendered as to the 
legality of such sales in downtown Detroit. 

According to a police report two thieves, 
disguised as hotel porters, recently stepped 
up to a large sedan parked in front of a 
Detroit hotel and removed a trunk from 
it. Then they calmly walked down an 
alley as if bearing it to the baggage room. 
The trunk, it is stated, belonged to Mrs. 
Margaret Block, wife of a Cleveland 
jeweler and contained gowns and costumes 
worth several hundred dollars. Mrs. Block 
was calling on her sister, and was in the 
hotel only a few minutes, she states. 
Numerous complaints are being made of 
thefts from automobiles and jewelry sales- 
men are warned to use caution when they 
leave grips in their cars. 

F. C. Arnold, salesman of the W. F. 
Broer Co., wholesale jewelers, has been en- 
gaged in a strenuous campaign in the out- 
lying sections of the city. He reports that 
retailers everywhere are making preparations 
for heavy holiday buying. Detroit manufac- 
turing plants have operated extensively all 
through the Summer and give promise of 
continued extensively all through the Sum- 
mer and give promise of continued pros- 
perity throughout the Winter. Employes 
of these concerns are among the best patrons 
of the retail jewelers. That is one reason 
so many of these stores are located in the 
vicinity of the large automobile plants. 
The jewelry industry in Detroit is among 
the first to feel any change in operations 
among these big plants. 

A new organization, the Retail Credit 
Jewelers’ Association, is being incorporated 
in Detroit. Among those active in it are 
such prominent retailers as Sol Sallan and 
Morris Friedberg, both of Detroit; Lew 
Kanter, Duluth, and others in the middle 
west. The Jacob Segal Co. diamond im- 
porters, in the Jewelers’ court, also is in- 
terested in the association and headquarters 
for the present will be in the office of this 
concern, 702 Jewelers’ court. With the 
establishment of headquarters in Detroit, it 
is planned later to open branches in Chi- 
cago, Kansas City, New Orleans, San Fran- 
cisco and Los Angeles. It is a move in the 
interest of retail credit jewelers who, like 
other concerns engaged in a credit business, 
are often subject to losses from patrons 
moving from one populous center to another. 
It is believed with branches in all the large 
cities of the country it will be much easier 
to trace patrons who, through forgetfulness 
or design, have established new residences 
and neglected to meet their obligations. 
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Pittsburgh police last week arrested three 
young men while they were in the rear of 
the jewelry store of H. O. Scott, 2807 Penn 
Ave., making, it is said, an attempt to rob 
the store. A lieutenant and a patrolman 
happened to be in the vicinity. When the 
youths saw the officers they ran. The police 
gave chase and arrested them. It is alleged 
that the men threw a set of burglar’s tools 
into a yard in Penn Ave., which the police 
found later. They also obtained some flash- 
lights, etc. The men claim that their homes 
are in Pittsburgh. The tools are being used 
as evidence against the young men, who for 
the present are being held for investigation. 
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TRADE CONDITIONS 
With the coming of Fall there is a feeling on the 
part of the retail jewelry dealers of Evansville 
and other towns in southern Indiana that business 
is going to show a marked improvement and that 
business during the balance of the year will be 
better than for the corresponding period of last 


year. General business conditions are much better 
than they were a month ago and collections are 
getting better right along. Dealers say that S 

tember brought in a nice volume of trade, but 
their opinion October is going to be a better tradi 
mcnth than September. Keports from rural co: 

munities are getting more encouraging and it 

pointed out that after the farmers sell their corn 
crop they are going to have more money, and that 
this will find its way into the regular channels of 
trade. j 





The pearl button factory at Rockport, 
Ind., is still being operated on steady time, 
and the company reports they have a good 
many shells on hand. 

Carl Stocking, who operates a jewelr 
and repair shop on Outer Division St., oe 
was at Rockport, Ind., a few days ago visit- 
ing relatives and friends. 

Several of the locai jewelers have been 
appointed on a committee of leading citizens 
here that are planning a mass meeting in 
the near future in the interest of a World 
Court. 

Heinzle & Nester, retail jewelers at Boon- 
ville, Ind., have installed a gift department 
in their store, and many novelties now are 
handled by this weil known firm, who are 
expecting a good business for the Christmas 
holidays. 

A pearl was found in the Wabash river, a 
few miles above Sullivan, by a mussel dig- © 
ger a few days ago that was sold to a 
jeweler for $150. Not so many pearls have 
been found in southern Indiana waters this 
year as last year. 

Herman Vollmer, well known’ retail 
jeweler at Princeton, Ind., was here last 
week attending a meeting of the Evansville 
Kiwanis Club. The meeting was held in 
honor of Robert W. Chambers, local mer- 
chant, who recently was elected lieutenant 
governor of this Kiwanis district. 

The local Chamber of Commerce is ar- 
ranging for a booster trip through southern 
Illinois in the near future and several cities 
and towns will be visited. Several of the 
local retail and wholesale jewelers will make 
the trip to help boost their business. It is 
expected that several similar trips will be 
planned a little later on. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., who was in the city a 
few days ago, reported the trade outlook in 
Boonville and vicinity better than it has been 
for some time past. With the farmers har- 
vesting their bumper crops, it is expected 
there will be a marked improvement in trade 
a little later on this season. 








J. Ralph Tobin, Springfield, 1ll., has pur- 
chased the Lutz store building, 204 S, 6th 
St., from Dr. E. A. Walsh and revenue 
stamps attached to the deed indicated a 
value of $87,500. The figure is said to be 
a record price for downtown realty. The 
building is 22 feet wide and three stories 
high. Mr. Tobin has not announced any 
plans for future use of the building. 
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JEWELERS’ BUILDING 


S. W. Corner Wacker Drive (So. Water St.) and North Wabash Ave. 
42 Stories High CHICAGO __ Light on Four Sides 


Ready for Occupancy May 1, 1926 
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Authorized Headquarters of the 
Wholesale Jewelers’ Trade by the 


Chicago Jewelers’ Association. 


The most modern and complete Jewel- 
ers’ Building ever erected, including 
vaults and protective service. 


Finished in bronze, marble and 
mahogany. 


Eleven large, high speed elevators— 
unexcelled service. All the latest mod- 
ern improvements and refinements. 
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Interior automobile parking service 
for patrons. 

















—Rental Agents— 
CLARK & TRAINER CALLISTUS S. ENNIS & Co. 
30 N. Michigan Avenue 112 W. Adams Street 


Central 0971 Randolph 3384 
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Chicago Notes 





B. O. Hess, of the Frank Krementz Co., 
left Thursday night for the northwest and 
west to visit the trade for three weeks. 

Leo Wechter, connected with the Illinois 
Watch Case Co., is spending this week call- 
ing on the trade in the Twin Cities and in 
Duluth. 

C. G. Pendell, advertising manager of the 
Towle Mfg. Co., spent a day in Chicago 
last week in conference with the Towle 
salesmen. 

George Simmons, representing C. Randall 
& Co., returned recently from the north- 
west, where he spent a couple of weeks call- 
ing on the trade. 

Walter C. Taylor, of the Elgin Ameri- 
can Mfg. Co., left last week on a business 
trip through the west, and expects to be 
gone for about two weeks. 

Henry Linnig, of Henry Linnig & Son, 
Peru, Ill., accompanied by his wife, spent 
the past week in Chicago attending the 
Knight Templars conclave. 

Harold Charmack, manager of the Chi- 
cago office of E. & J. Bass, Inc., Columbus 
Memorial building, left last week on a busi- 
ness trip through the southwest. 

D. A. Miller, who formerly was in the 
retail jewelry business at Duluth, Minn., 
accompanied by Mrs. Miller, was in Chi- 
cago last week visiting with old friends in 
the trade. 


Harold K. Green, of Williams & Green, 
returned to Chicago last week, after spend- 
ing many weeks calling on the trade in the 
middle west and visiting at the home office 
in Providence. 

Edward G. Spears, of the C. H. Knights- 
Thearle Co., left last week for a business 
trip through Illinois. Mr. Spears had been 
at the home office for a week getting his 
stock replenished. 

Oliver Artes, of the Keystone Watch Case 
Co, is back at his desk, after spending a 
month at his Summer home in Michigan. 
Mr. Artes was accompanied on this trip by 
his wife and family. 

“Teddy” Lampert, of M. J. Lampert & 
Sons, New York, was a caller in Chicago 
last week visiting the trade. Mr. Lampert 
is on his way home, after an extended busi- 
ness trip through the northwest. 

A. J. Alley and H. J. Kamphuis, con- 
nected with the retail jewelry store of 
Alexander C. Williamson, Fulton, I11., were 
visitors in Chicago last week, looking over 
the market for new Fall merchandise. 

Al Kramer, representing Dinhofer Bros., 
New York, and Klebanoff & Grossman, 


New York, left Sunday night for New 
York to visit these firms. Mr. Kramer ex- 
pects to be gone for a couple of weeks. 

Richard Seligman and Gene Seligman, of 
the Seligman Jewelry Co., Seattle, Wash., 
returned to their home last week, after 
spending a couple of weeks in Chicago vis- 
iting with their mother and attending a fam- 
ily reunion. 

William H. Joers, of Hayden W. Wheeler 
& Co. New York, stopped off in Chi- 
cago last week to visit with friends on his 
way to Kansas City, where he is also the 
head of the Hoefer Jewelry Co. of that 
place. 

Gus Weinfeld, of the Block-Weinfeld Co., 
left recently on a business trip through 
Illinois. B. J. Drack, of the same firm, also 
left on a trip through Michigan. Both Mr. 
Weinfeld and Mr. Drach will be gone for 
three weeks. 

E. J. MacDonald, H. O. Lindstrom and 
S. R. King, representatives for the C. H. 
Knights-Thearle Co., were in Chicago last 
week visiting at the home office and re- 
plenishing their stock before leaving on an- 
other swing around the circuit. 

H. E. Waldron, vice-president and sales 
manager of the W. A. Sheaffer Pen Co., 
will return this week from a two weeks’ 
business trip to New York and the east. 
Mr. Waldron, makes his headquarters at 
their Chicago office, located in the Republic 
building. 

Sympathy was extended by friends to 
Harry Atkinson last week on account of the 
death of his wife. Mrs. Atkinson died at 
her home in Winnetka on Tuesday evening 
of last week after a long illness. She was 
buried from her home on Friday. Mr. 
Atkinson is advertising manager for the 
Jones & Baumrucker Co. 

Max Cohen, manufacturers’ representa- 
tive, with offices on the 16th floor of the 
Heyworth building, will return to Chicago 
in about three weeks. Mr. Cohen has spent 
several weeks in New York and Provi- 
dence visiting the firms whom he represents, 
and en route home is stopping at the larger 
cities in the east to visit the trade. 

Oscar Lessing and Sidney H. Israel, of 
the Israel-Lessing Sales Co., 1202 Hey- 
worth building, returned last week from a 
trip through the middle west, and report en- 
couraging conditions. Leonard B. Levy, of 
the same firm, is making a two weeks’ busi- 
ness trip through the northwest, and 


Leonard Goodman is calling on the trade in 
the south and middle west. 

Announcement was received in Chicago 
last week that J. W. Duff, traveling repre- 
sentative for the C. H. Knights-Thearle 





Co., had joined the rank of the benedicts. 
Mr. Duff, who lives in St. Paul, was mar- 
ried to Miss Edith Babbridge, of Minne- 
apolis, on Saturday evening, Sept. 26. After 
returning from a short honeymoon trip 
through the northwest the couple will make 
their home in Minneapolis. 

P. H. Winterberg & Co. have again re- 
turned to the Heyworth building, where 
they have secured beautiful quarters in 
suite 1107. For many years this firm was 
located in the Heyworth building, and the 
first of this year moved to the Republic 
building. Their new quarters are consider- 
ably larger than those occupied in the Re- 
public building. They have two large dia- 
mond offices with north lights, a large busi- 
ness office, and reception room. Many beau- 
tiful baskets of flowers were sent by friends 
to celebrate the growing of this firm. 

The entire sixth floor of the new building 
occupied by the Hartman Furniture & Car- 
pet Co., located on the northwest corner 
of Adams and Wabash Ave., is being de- 
voted to beautiful jewelry, silverware and 
gift sections. This concern is putting in a 
complete line of diamonds, watches, clocks, 
jewelry, silverware, novelties and gifts. J. 
Dreyer, who has been placed in charge of 
the diamond and jewelry department is in 
New York and the east making purchases. 
This department will be open for business 
in about two weeks. Mr. Dreyer formerly 
had charge of the jewelry department of 
Hartman’s mail order business. J. G. Has- 
ler is the buyer of clocks, silverware, lamps, 
novelties and gifts. 

The Plaisance Hotel was the scene of a 
beautiful wedding party on Wednesday of 
last week, when Robert Ebann and Miss 
Frances Bernice Burns took their marriage 
vows. Mr. Ebann is the son of Mr. and 
Mrs. Carl K. Ebann, of the retail jewelry 
firm of Olsen & Ebann, and is in charge 
of the advertising department of this firm. 
Miss Frances Bernice Burns is the daughter 
of Mr. and Mrs. Jos. F. Burns, of 5459 
Potomac Ave., Chicago. For the past three 
years she was connected with the credit de- 
partment of Olsen & Ebann. Immediately 
following the reception the happy couple 
left on a 10-day honeymoon trip through 
Colorado, and when they return to Chicago 
will make their home at 5662 Washington 
Blvd. Mr. and Mrs. Robert Ebann have 
a host of friends in the jewelry trade, all 
of whom extend their best wishes for a 
happy wedded life. 

Milton Felsenthal, of Louis Manheimer 
& Son Co., Columbus Memorial building, 
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left last Wednesday evening for a two 
weeks’ business trip through the northwest. 

Henry E. Cohen, representative for the 
P. H. Winterberg Co., left last week on a 
three weeks’ business trip through Ohio and 
Indiana. 

Charles E. Green, in charge of the dia- 
mond department of Lebolt & Co., is spend- 
ing a couple of weeks at Pratt, Kans., visit- 
ing at the home of his sister. 

“Bill” Gullup, of the material department 
of the Keystone Watch Case Co.’s New 
York office, spent a few days in Chicago last 
week calling on the trade and visiting with 
old friends. 

Joe M. Kempner, of Little Rock, Ark., 
was a visitor in Chicago last week calling 
on his friends en route home from the east, 
where he had spent a couple of weeks look- 
ing over the markets. 

Charles A. Hubbard, auctioneer, with 
headquarters on the fifth floor of the Hey- 
worth building, is now conducting a sale for 
Knauf Bros., of Niles, Mich. Mr. Hubbard 
reports a successful sale to date. 

Morris Morwitz, Morris Silverberg and 
F. E. Kopso, representatives for the Stein 
& Ellbogen Co., have again left on extended 
trips through their respective territories, 
after spending a week in Chicago replenish- 
ing their stocks. 

K. Telander, watchmaker for the trade, 
located on Marion St., Oak Park, IIl., has 
discontinued business; and has left for Flor- 
ida, where he recently purchased a fruit 
farm. Mrs. Telander will leave shortly for 
Florida to join Mr. Telander. 

Retail jewelers visiting in Chicago during 
the past week, looking over Fall merchan- 
dise, included: A. E. Wuesteman, Cham- 
paign, Ill.; William Hoover, Gibson City, 
Ill.; Elisha L. Thayer, of the Elisha L. 
Thayer Co., Rockford, Ill, and J. Ralph 
Tobin, Springfield, III. 

Eberhardt, Allen & Macdonald is the name 
of a new real estate firm recently organized 
in Tampa, Fla. “Jim” Macdonald, of the 
Wolcott Mfg. Co., has resigned his position 
and is one of the partners in the new or- 
ganization. Mr. Murray, who was assistant 
to Mr. Macdonald, traveling through the 
State of Illinois, succeeds him. 

An announcement to the interest of the 
jewelry trade, made last week, was the sale 
of the wholesale business of the John V. 
Farwell Co. to the Carson, Pirie & Scott 
Co. This combination forms one of the 
largest wholesale dry goods concerns in the 
country, as the combined sales of the two 
houses are more than $200,000,000. 

On account of the numerous daring hold- 
ups in Chicago during the past year, the 
Stein & Ellbogen Co., for extra precaution, 
have installed an iron grating, with large 
teeth on the end, on the top of the partitions 
leading into the private diamond offices. 
They have also installed the tear-gas system 
in connection with their burglary alarm. If 
holdup men should attempt to enter their 
place, they surely would receive a royal wel- 


come. 
G. R. Strickland, who formerly was in 
business for himself in New London, Wis., 
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for many years, and for the past three years 
connected with H. C. Sarau, of West Palm 
Beach, Fla., arrived in Chicago last week. 
Mr. Strickland has many friends in Chi- 
cago, whom he is visiting, and in the mean- 
time is deciding whether he will remain here 
or return to West Palm Beach. 

John Willard Buffington, son of Mr. and 
Mrs. Walter J. Buffington, 15 years of age, 
a member of the lightweight team of the 
Hinsdale High School, was fatally injured 
one day last week while the team was at 
football practice on the school grounds. He 
was taken to the Hinsdale Sanitarium, where 
he died soon after arrival. The boy’s father, 
Walter J. Buffington, is vice-president and 
general manager of C. D. Peacock, Inc. 
Funeral services were held from his home, 
169 Walnut St., Hinsdale, Ill, Thursday, 
Oct. 1, at 2:30 Pp. M., and interment was at 
Bronswood. 

At a recent meeting of the Chicago Jewel- 
ry Manufacturers’ Association, the first meet- 
ing after the Summer months, two questions 
of vital interest to the trade were taken up 
and discussed. The first was the proposed 
platinum stamping law, and after a thorough 
discussion the association voted to endorse 
the bill as drawn, providing some clause is 
added that will protect the manufacturer 
who makes white or green gold jewelry with 
‘platinum top. The second matter to be dis- 
cussed was the crime situation and its effect 
on the trade. They pledged their support 
in this matter to the Good & Welfare Com- 
mittee of the Chicago Jewelers’ Association 
in the work they are doing along this line. 
The meeting was presided over by William 
J. Vossel, president, and representatives 
were present from practically every company 
represented in the organization. 

The Jewel Craft, incorporated under the 
laws of Illinois, is the name of a new manu- 
facturing concern that opened for business 
on Monday of this week. This firm occupies 
rooms 1107 and 1108 of the Mallers build- 
ing, 5 S. Wabash Ave. The officers of this 
firm are Louis Kohn, president; Otto F. 
Loveen, vice-president, and J. S. Solomon, 
secretary-treasurer. All of the partners 
were formerly with A. Quint & Co. for a 
number of years. This firm manufactures 
iridio-platinum and gold jewelry and are im- 
porters of diamonds, watches and pearls. 
They have installed the most modern equip- 
ment in the shop, and have beautiful ma- 
hogany fixtures in the office and display 
rooms. Louis Kohn will take care of the 
diamond department and will assist J. S. 
Solomon in calling on the trade. Otto E 
Loveen has charge of the shop. 








A clever combination of vanity and ciga- 
rette case, all in one compact unit and made 
entirely of Bakelite, is being introduced by 
the Embed Art Corporation, Perth Amboy. 
N. J. It is handsome in appearance and its 
new features of design make it a valuable 
addition to milady’s accoutrement. It takes 
the place of two articles and is in a form 
more convenient and pleasing than either. 
The new case is cylindrical in shape, hangs 
on a silk cord, and is further graced by a 
pendant tassel below. The interior is di- 
vided to give space for powder, puff, mir- 
ror and 10 cigarettes. The lipstick is con- 
cealed in the silken tassel. 
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G. F. Linder, Oakland, Ia., has returned 
from a pleasant vacation trip in Europe. 

A. E. Anderson, Broken Bow, Nebr., and 
E. E. Knerr, Stromsburg, Nebr., attended 
the radio show. 

E. H. McIntosh, David City, Nebr., has 
purchased the store and business of W. ¢. 
Buchta of that place. 

Fenton Fleming, Lincoln, Nebr., was in 
Omaha last week to attend a meeting of 
the officers of the Woodmen of the World 
Life Insurance Association, of which he js 
an officer. 


Fred Beauchamp, Rockwell City, Ia., was 
in Omaha last week attending the big radio 
exposition held at the Municipal Audi- 
torium. Mr. Beauchamp has sold a great 
many radio sets during the past year. 

T. L. Combs, Omaha, and Charles A. 
Tucker, Lincoln, have just returned from 
the convention of the American National 
Retail Jewelers’ Association held at Rich- 
mond, Va. Mr. Combs is a former presi- 
dent of the A. N. R. J. A., while Mr. 
Tucker is now president of the Nebraska 
Retail Jewelers’ Association. While at the 
convention Mr. Combs responded to the ad- 
dresses of welcome by the Governor of 
Virginia and the mayor of Richmond, and 
also responded to the address of the presi- 
dent of the association. He also served on 
the resolutions committee and was chairman 
of the nominating committee. Mr. Combs 
took the occasion while at Richmond to do 
some historic exploring and visited the 
noted newly-discovered secret tunnels of 
the Confederates around Petersburg and a 
lot of other scenes of note in connection 
with the old Civil War. He was also think- 
ing of window displays for the store while 
he spent the days in Dixie land, and 
brought back some nice cotton sprigs with 
the cotton bursting, and some peanut vines, 
with the roots dangling with peanuts, all 
of which are curiosities in this section. 

Ed B. Fanske, Pierce, Nebr., secretary 
of the Nebraska Retail Jewelers’ Associa- 
tion, was in Omaha last week attending the 
radio show. He also attended a meeting 
at Lincoln, where arrangements were made 
for next years’ State convention which will 
be held at Lincoln next February. State 
President C. A. Tucker, Lincoln, has just 
returned from the national convention at 
Richmond with some new ideas for the 
State convention. Secretary Fanske, while 
in Omaha, said that the repeal of the clause 
in the marriage law requiring couples to 
give 10 days’ notice of intent to marry be- 
fore license could be issued, has been very 
heneficial to the jewelers of the State, and 
that as a result Nebraska couples are beint 
married in their own State again, instead 0 
fleeing to neighboring States as they did 
for more than a year. As a result of these 
home marriages the sale by Nebraska 
jewelers of wedding rings, and other mer- 
chandise in the wedding gift line, has ma 
terially increased. The repeal of this 
clause in the marriage law was brought 
about by the united effort of the workers 
the Nebraska Retail Jewelers’ Associatio", 
and Mr. Fanske is proud of this work 


Wa 
L 








ran og «a ae cc ah 















ery 
and 
ing 


did 
1¢S¢ 
ska 


ma- 
this 
ight 
5 in 
tion, 
ork: 





October 7, 1925 


Mrs. Henry Young, wife of Henry Young, 
who operates a jewelry establishment on 
Oakland Ave., is passing two weeks visiting 
at the home of her parents in Butte, Mont. 

Gordon E. Warnke, of the E. H. Warnke 
& Co., prominent Milwaukee jewelry manu- 
facturers, is now traveling through southern 
Wisconsin and northern Illinois on his regu- 
lar Fall trip. 

C. L. Snoyenbos, retail jeweler at Mon- 
dovi, Wis. was a recent visitor at the 
Boszhardt-Possin Co., wholesale jewelers at 
Milwaukee. He was accompanied by Mrs. 
Snoyenbos and he made several purchases 
to replenish his stock for the Fall season. 

Ben Kedzy, who is well known in the 
jewelry trade in Milwaukee, where he has 
been a watchmaker, has opened a store at 
1145 Teutonia Ave., and it will be known 
as Bernard’s Jewelry Shop. The formal 
opening of the store will be held on Oct. 10. 

The regular monthly meeting of the Mil- 
waukee Jewelers’ Club will be held on Oct. 
13 at the Hotel Plaza and all jewelers in 
Milwaukee are requested to attend. Plans 
will be discussed at this meeting for the 
activities of the club during the Winter 
months. 

John Montgomery, president of the Re- 
liance Silver Co., wholesale jewelry house, 
is now in Jowa where he is calling on the 
jewelry trade. H. S. Paterson, representa- 
tive of the Reliance company, has com- 
pleted his trip through North Dakota and 
is now traveling through South Dakota. 

E. J. Metzke, prominent retail jeweler on 
North Ave., passed the last week-end at 
Kilbourn, Wis., where he purchased a Sum- 
mer home on the Wisconsin river. This is 
in the region of the beautiful Dalles of the 
Wisconsin river and is one of the most ideal 
locations for a Summer cottage in Wisconsin. 

A. F. Weckerle, the representative in Wis- 

consin for the O. H. Bingenheimer Co., 
wholesale Milwaukee jewelry house, is call- 
ing on the retail jewelers in the south- 
western portion of the State at the present 
time and is working towards Platteville. 
He reports that business has been good this 
Fall and that the retail jewelers in Wisconsin 
are expecting to enjoy a good business this 
season. 
; George Chatterton, prominent _ retail 
jeweler on Grand Ave., and a golf en- 
thusiast, donated a gold watch to be used 
a8 a prize in the Wisconsin public links 
tournament which was held recently at the 
Grant Park links and was won by Al Radtke, 
Mr. Chatterton is rated as one of the best 
golf players in Milwaukee and has been 
turning in a number of good scores during 
the past Summer. 

The Wisconsin Pearl Button Co., of La 
Crosse, Wis., was the first factory in that 
tity to have its products displayed in the 
lobby of the National Bank of La Crosse 
which has inaugurated this feature. The 
exhibit of the Wisconsin Pearl Button Com- 
pany showed a surprisingly large variety of 
beautiful buttons together with samples of 
mussel shells, of the river and ocean varie- 
lies from which pearl buttons are cut. 

June Tommins, the representative of the 
“vans Case Co., was in Milwaukee last 
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week on his regular trip through this terri- 
tory and called on the jewelry trade here. 
He was the guest over the week-end of 
Harold Lewis, treasurer of the David Gold- 
man, Inc., Grand Ave., here. Mr. Lewis 
had a few other guests and a delightful day 
was passed on the golf links of the White- 
water Country Club at Whitewater, Wis. 

Among the Wisconsin jewelers who were 
in Milwaukee last week calling on the whole- 
sale jewelry houses were Claude Bartholf, 
East Troy; J. O. Cox, Jefferson; B..B. 
Conrad, Janesville; Carl F. Tennie, Apple- 
ton; W. W. Graf, Elkhorn; Mr. Amidon, 
Hartford; J. J. Smith, Janesville; W. E. 
Trauger, Racine; F. P.. Hewes, Beloit; A. 
J. Boden, Clinton; L. Cohn, Racine; A. 
Jones, Waukesha; B. Panik, Cudahy, and 
M. Schneider, of Burlington. 

There are pearls of commercial value in 
Wisconsin and thousands of people are in 
this line of endeavor according to T. E. B. 
Pope, curator of lower zoology at the Mil- 
waukee public museum who spoke before the 
Co-operative Club of Milwaukee recently. 
In 1922 the government report showed that 
$10,000 worth of small pearls and “slugs” 
(uneven pearls) were taken from the Wis- 
consin side of the Mississippi river, and the 
Rock and St. Croix rivers, Mr. Pope de- 
clared. 


The World’s Series baseball games 
create the desire in everyone to attend these 
games each year but most people do not plan 
ahead for it when thinking of their vacation. 


This is not the case with T. H. Miller, fore- . 


man of the E. H. Warnke & Co., manufac- 
turing jewelers at Milwaukee. Mr. Miller 
is now taking his vacation and has driven 
to the east where he will visit Pittsburgh, 
Washington, and New York city and he will 
be present when the first ball is thrown in 
the contests to decide the winners of the 
champion flag for this season. 


A number of the members of the jewelry 
trade are oiling up their shotguns and sort- 
ing out their fishing tackle for the duck hunt- 
ing and Fall fishing season in Wisconsin. 
Fred J. Theleman, popular manufacturing 
jeweler in the Manhattan building, Milwau- 
kee is on a 10-day hunting and fishing trip 
at Lake Nemakahgin, in the northern part 
of Wisconsin. His friends expect to par- 
take of several duck and fish dinners upon 
his return to Milwaukee. He has had con- 
siderable success in former years and looks 
forward to getting more than the average 
share again this year. 


Retail jewelers in the down-town section 
of Milwaukee are interested in the proposal 
recently made to put a stop to all-day park- 
ing in the business section of the city. 
Archie Tegtmeyer, prominent retail jeweler, 
on Grand Ave., and an active member of 
the Grand Avenue Business Men’s Associa- 
tion will be one of the leaders in the dis- 
cussion of this movement at the meetings 
of the association during the next few weeks. 
Among the larger retail jewelry stores which 
will be affected by this ruling will be Mr. 
Tegtmeyer’s, Bunde & Upmeyer Co.; David 
Goldman, Inc., George Chatterton, Inc., Rank 
& Motteram Co.,- Louis Esser Co., and 
William Schwanke, Inc. 

The board of directors of the Wisconsin 
Retail Jewelers’ Association will hold its 
meeting at the offices of Henry Stecher, 
treasurer of the association, at Milwaukee, 
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on Oct. 14. H. F. Vanderbie, who was 
elected president for the ensuing year at the 
convention held in Eau Claire several weeks 
ago, will formalfy take over the duties of his 
office and will preside at the meeting. The 
regular quarterly meeting of the board of 
the National Jewelers Mutuat Fire. Insur- 
ance will also be held at the same time and 
William H. Upmeyer,- vice-president and 
treasurer of the Bunde & Upmeyer Co., re- 
tail jewelers at Milwaukee, and president 
of the National Jewelers Mutual Fire In- 
surance Co., will preside for this meeting. 








Pacific Coast Notes 


Thomas I. Wilson has started a jewelry 
and watch repair business in the Osterheut 
building on Johnson Ave., Orfino, Ida. 

A new store, next door to his former 
location in San Jose, Cal., is being opened 
by Dan Levin. It is in a new building and 
is*a very attractive establishment.: The 
store is on San Fernando St., near 2nd St. ° 

Carton Burnett, manager of Burnett 
Bros, jewelry store at Everett, Wash., re- 
cently announced that his firm would take 
over the entire store. Part of it has been 
occupied by a drug concern. The store will 
be remodelled and redecorated throughout 





and a larger line of high-class jewelry in- . 


stalled. The manager said they were sorry 
to lose good neighbors, but the firm felt 
that Everett should have a store, on a par 
with its others of the Burnett Bros. chain. 

An ordinance is sought, in Spokane, 
Wash., for regulating the sale of jewelry 
or its offering at public auction. The better 
Business Bureau and the Retail Trade 
Bureau are behind the movement. One of 
the provisions of the ordinance is that a 
jeweler must be in business in the city for 
at least six months and must file.an in- 
ventory of what he is going to sell, with 
the Council before the date of sale. He 
must also put up $2,500 indemnity bond as 
a guarantee of good faith to the purchaser. 
“Jewelry auctions have been in the past 
where articles sold were misrepresented, as 
to value,” Attorney Randall told the City 
Council. “These men got away with it and 
the public was the loser.” The matter has 
been referred to a legislative session of the 
council, to be held later. 








Jewelers’ Gold Bars Withdrawn and . 
Exchanged at New York 
Week Ended Oct. 3, 1925 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,132,628.70 
Gold bars paid depositors........... 58,359.83 


TOU occ eiNccr oe peiccdgass $1,190,988.53 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
BERR DE dcctecceciecsscmnmereeanas $375,114.87 
BE IIE. oie wie caine Samay eee 221,946.10 
GENE SOP ini sie wa sncepecseanmeammes 146,680.15 
OSES séidecascansvccnbetinawaeen 131,542.37 
Cy, CP CT 215,930.69 
Oaks 8 Gvcncssersenianseneearears 41,414.52 

ata. o's: ncaa ipenennenaames $1,132,628.70 








S. Partner has opened his new store at 
8 S. Ludlow St, Dayton, O., where he 
occupies a space which is 20 by 40 feet. 
The store has a double entrance. 
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Otto Burkland, well known jeweler of 
Moberly, Mo., was in the local wholesale 
trade during the week for a brief call. 

“Curly” Newland, of the Bolton Jewelry 
Co., Fulton, Mo., was in town during the 
past week with his wife on business and 
visited some of the local wholesale concerns. 

Linn Culbertson, secretary of the Hess & 
Culbertson Jewelry Co., Olive St., is back to 
work again, after having a two weeks’ vaca- 
tion which he spent touring with his wife to 
Ohio. 

Joseph Arnold, of the sales force of the 
Eisenstadt Mfg. Co., manufacturing jewelers, 
in the Star: building, is out making a special 
10-day trip through the trade in Ohio and 
Indiana. 

Al Fritz, who covers territory in Missouri 
and Arkansas for the Eisenstadt Mfg. Co., 
local -wholesalers and manufacturers of 
jewelry, is in from the territory to spend 
about 10 days at headquarters before finish- 
ing the trip. 

Rudy Husgon, who covers a portion of 
Ohio and Indiana for the Bauman-Massa 
Jewelry Co., local manufacturers, is in at 
headquarters for a stay of several weeks 
before resuming the road to complete the sea- 
son in his territory. 

A. F. Ejisenbeiss, diamond buyer for the 
Eisenstadt Mfg. Co., in the Star building, 
has returned from a buying trip to Europe, 
during which he spent considerable time in 
the diamond markets of Belgium and Hol- 
land. He has been away over two months. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., 9th and Olive Sts., 
has returned from a trip to Richmond, Va., 
to attend the annual convention of the Amer- 
ican National Retail Jewelers’ Association. 
This visit was followed by a short stay at 
some of the other eastern cities. 

Representatives of eastern jewelry manu- 
facturing concerns have been numerous in 
the local trade during the past fortnight. 
Callers on both the wholesalers and the re- 
tail branches of the trade have been in evi- 
dence showing their lines of novelties and 
soliciting a share of the current business. 

The annual Veiled Prophet festivities have 
contributed somewhat to the demand for arti- 
cles in the jewelry line, and most of the 
local downtown stores have been featuring 
the affair in their displays. The usual parade 
will be held one night and the following 
night the grand ball will be held at the Coli- 
seum, this being the premier event of the 
early Fall social season. 

J. H. Weiller, of the Bauman-Massa 
Jewelry Co., wholesalers, in the Commercial 
building, is back from a two weeks’ vacation, 
spent at home and taking short outings at 
nearby resorts. Charles Walzmiller, who 
travels in Arkansas for the company, is tak- 
ing a short vacation at some of the Ozark 
resorts, and will be back in his territory soon 
to complete his Fall season trip. 

Louis Wirth, formerly in the retail jewelry 
business on his own account in North St. 
Louis, is now manager in charge of the 
clock department of the store of the Hess & 
Culbertson Jewelry Co., at 9th and Olive 

Sts. He has had a long experience in the 
trade and is well qualified for the duties of 
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his new position. He succeeds Mr. Apple, 
who died several’ months ago, after having 
been with the store for a number of years 
past. 

Current business with the wholesale con- 
cerns here is uniformly reported good. Sales- 
men have been out for some time now, and 
have been booking a satisfactory business, 
according to reports, and indications are ex- 
cellent for a nice trade among the dealers 
when the season of holiday buying is on with 
them. Retail buyers are apparently feeling 
optimistic as to their future, judging from 
the way they are reported buying for the 
Christmas trade. 

Owing to the fact that the Benoist build- 
ing, at 9th and Pine Sts., is being razed to 
make way for a larger and newer office 
structure, the factory of the Hess & Cul- 
bertson Jewelry Co. has been moved to the 
Odd Fellows building, the same that is oc- 
cupied by the store. In the new location the 
service will be as efficient as ever. Under 
the new arrangement Emil Helmerich, fac- 
tory superintendent, will also act as assistant 
in the jewelry repair department operated in 
connection with the store. 

Jacob Engel, an itinerant vender of jewelry 
living at 2806 Keokuk St., was robbed one 
night last week of an assortment of rings 
valued at $500. Two -men visited his place 
as prospective purchasers, and after selectin; 
a ring, instead of pulling money out of their 
pockets, they drew guns and, grabbing a 
number of other rings, hastily decamped and 
drove away in an automobile that was await- 
ing them outside. No clue has been secured 
to the stolen articles nor the identity of the 
robbers. There was no insurance on the 
jewelry. 

Salesmen for the Eisenstadt Mfg. Co., in 
the Star building, are completing the first 
part of their Fall season road trips. About 
half of the members of the sales force were 
in last week to spend about 10 days at head- 
quarters, and are now out again to complete 
the road season, which will last until about 
Dec. 1. So far trade with the men, most 
of whom cover territory in the south and 
west, has been very good, and reports from 
the entire. sales force of the company indicate 
that the retail jewelry trade in their sections 
is in excellent shape and the dealers are 
planning for a big holiday season. 

Suit has been filed here in the Circuit 
Court by Frank Howard Niehaus to have the 
will of his father, Frank H. Niehaus, long 
a prominent jeweler here, declared invalid. 
The father died last July leaving an estate 
appraised at about $10,000. The son is to 
receive but $25 under the provisions of the 
will, the rest of the estate being bequeathed 
to the widow, Mrs. Lulu J. Niehaus, and 
stepmother of the plaintiff. In the complaint 
filed it is averred that the deceased was in- 
capable of making a will last May, when the 
present document was drawn, and that the 
deceased was unduly influenced so that the 
suit has been filed to have it set aside. The 
father was a retail jeweler here for many 
years. 

Samuel Pian was murdered in his jewelry 
store here in May, 1920, following an argu- 
ment with a customer over a job of watch 
repairing, and the murderer made good his 
escape, and has never been apprehended. Last 
week a person here was arrested for the 
crime following information given the police 
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that the accused’s mother had consulted her 
at the time as to what was best for her son 
to do to evade justice. She stated she ad- 
vised him to leave town, which he did, and 
on his return here recently she decided to 
report him, as her “conscience bothered her.” 
Employes of the store viewed the prisoner, 
but could not identify the suspect, so he was 
released after being detained, and the affair 
is still a dark mystery. 








Canada Notes 





T. K. Christensen has opened a jewelry 
store at Morse, Sask. 

A. J. Cherry, jeweler, of Regina, Sask, 
has discontinued business. 

Carl Thorlackson has started a watch re- 
pairing business in Winnipeg. 

C. H. Hepinstall, president of C. H. Hepin- 
stali & Sons, Ltd., St. Thomas, Ont., died 
recently. 

The death occurred on Sept. 27 of John 
F. Brownlee, of Toronto, after a long ill- 
ness. He had been in the employ of Ellis 
Bros, jewelers, as a traveler and was a 
member of the Masonic order. 

Amalgamated Jewelers, Ltd., of Toronto, 
have been incorporated to carry on business 
as wholesale, retail and manufacturing 
jewelers, with $50,000 capital stock, by Paul 
{. B. Hinds, Frank Birch, Frederick J. 
McEvay and W. A. Byers. 

G. R. Stevens, Canadian Trade Com- 
missioner to South Africa, reports concern- 
ing the diamond trade in 1924 as follows: 

“In comparison with the former year, a 
slight improvement was noted in the demand 
for diamonds. The average price per carat 
rose from £2 18s. to £3 4s. 10d. The much- 
advertised increases in production of alluvial 
diamonds in other parts of the world, notably 
in British Guiana and Angola, have in no 
degree affected the ability of the South 
African monopoly to control prices. Nor has 
the presence of two marketing syndicates 
instead of one materially affected the returns 
of this industry. Some 90 per cent of South 
African diamonds continues to be marketed 
in London, with small parcels going direct 
to Holland and Belgium. There has been a 
small expansion in the marketing of South 
African cut stones, which may flourish under 
Government benevolence, but there is no 
reason to foresee any particular increase in 
such industry in the near future.” The re- 
port was read with a great deal of interest 
by Canadian jewelers, who were pleased to 
note the slight increase in demand. 














L. A. Mahler, prominent Raleigh, N. C, 
merchant, of the firm of H. Mahler’s Sons, 
will retire from business, following the sale 
of his one-half interest in the firm to his 
brother, Fred W. Mahler, who owns the 
remaining half. The deed covering real 
estate alone gave the amount of the con- 
sideration for one-half interest in the store 
building on Fayetteville St. at about $35,000. 
This firm is one of the oldest firms im 
Raleigh, having been established by H. 
Mahler 67 years ago. Mr. Mahler died in 
1897 leaving the business to his two soms, 
who have managed it since that time. Other 
papers filed showed a much larger sum was 
transferred for the cne-half interest in the 
business. 
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The Enamel Products Co. has succeeded 
the Herff-Jones Co. in the Jackson building. 
The company manufactures jewelry. 

Jewelry valued at $350 was stolen re- 
cently from the display window of the Park 
Shop, a jewelry store at 156 W. Washing- 


ton St. The thieves threw a brick through 
the window. 

The jewelry business in Indianapolis and 
Indiana continues to show improvement. 
Local jobbers say many sections of the State 
where little business has been done for some 
years show more activity, and they are pre- 
dicting the holiday trade will be much 
heavier than usual. 

The proprietor of a jewelry store in this 
city was recently sentenced to 30 days on 
the Indiana State farm and fined $100 in 
city court when he was found guilty of oper- 
ating a “blind tiger.” The police lieutenant 
and his raiding squad testified they found a 
quantity of liquor when they raided the place 
some time ago. 

Ralph Roessler, Marion, Ind., jeweler, has 
returned home from the annual convention 
of the A. N. R. J. A. at Richmond, Va. 
Mr. Roessler said the convention was one 
of the most interesting he ever has attended. 
During his trip east he was in Washington 
and expects to get a hearing soon before 
the national Ways and Means Committee 
with regard to removing the luxury tax from 
jewelry. 

James English, Indianapolis, has been ar- 
rested by postal inspectors charged with a 
$10,000 mail robbery in which a registered 
mail sack containing jewelry was stolen 
from Toledo, O. Jewelry valued at ap- 
proximately $2,000 was found in English’s 
home, according to the police, and the man 
was wearing a diamond ring and a large 
diamond shirt stud believed to have been 
taken in the robbery. W. C. Ela, post office 
inspector at Indianapolis, was in charge of 
the arrest. He said in the house were found 
four platinum wedding rings, five white 
gold set rings, two other diamond rings and 
$1,000 in negotiable bonds. The robbery in 
Toledo took place Sept. 24 this year when 
the burglar reached through the window at 
the transfer desk in a railway station postal 
department and scooped up in his arms a 
large quantity of registered mail. English 
admitted being in Toledo for a few days, 
but said he stopped there en route to In- 
dianapolis from Detroit, and that he knew 
nothing of the robbery. Information from 
Louisville, Ky., was that English attempted 
to mail a large package at the post office 
there addressed to his sister in Atlanta, Ga. 
The package which contained his address had 
Jewelry valued at $6,000 in it. A fake tele- 
gram was delivered English at his home 
here, and when he signed for it the arrest 
was made. 

Indianapolis retailers and jewelry depart- 
ments in the larger stores are beginning to 

€ cognizance of the increasing demand for 
cameos, topaz and brooches of antique de- 
sign. It would appear these old pieces are 
ue for rejuvenation. Grandmother as a 
girl might have danced the lancers in a 
frock adorned by just such costume jewelry 
a the dealers now are displaying for Fall 
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wear. Topaz is especially lovely for wear 
with the leaf-toned frocks and hats. Its 
golden brown blends with the leaf colorings 
and with the antique finished gold in which it 
is set, and chains, brooches, pendants, brace- 
lets and hat ornaments are all adorned with 
the favored stone. Many of the necklaces 
are of the festoon type with a half dozen or 
more of the stones, and bracelets are in fili- 
gree effects set with square cut topaz. The 
only rival topaz appears to have is the cameo, 
which has returned to favor after an absence 
of a score of years. Cameos, too, show a 
touch of reddish brown in the background 
and most of them are effective in a setting 
of dull gold. There are cameo pins and 
cameo pendants, and smaller cameos are 
used as ornaments in the wide bracelets. The 
Greek maiden design is almost universally 
used. Local buyers say they expect this 
fashion to dominate the Fall costume jewelry 
market and likely to continue on into Winter. 
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Herbert Burdick, of 
Co., is back from a business trip to Chicago. 

Ben Glasser, of the Merit Co., who has 
been away on a business trip, is back again 
at the store. 

Brown Bros., who are located in the Co- 
lonial Arcade, are having some alterations 
made to their windows. 

Out-of-town retail jewelers who visited 
Cleveland last week included: E. B. Miller, 
Louisville; E. V. Bloom, Ashtabula, and 
Henry Ostermeier, Sebring. 

A building permit has been taken out by 
Rotbart Bros., credit jewelers, 2070 E. 9th 
St., near Prospect Ave., for a new store 
front to cost $5,000. 

Among those calling on the wholesale 
trade this week were: John Herschede, of 
the Herschede Hall Clock Co., Cincinnati; 
A. E. Hayward, of the Seth Thomas Clock 
Co.; George Fox, of the Fox Mfg. Co., and 
Louis Glick, of Hammel Riglander & Co. 

J. F. Schnauffer, retail jeweler of 4240 
Pearl Road, expects to move across the 
street within a week or so into a new store 
which has just been completed. He will 
have more show space than at present and 
will put in some new fixtures and increase 
his stock. 


Optometrists of Cleveland and Cuyahoga 
County and several adjoining counties will 
gather at the Hotel Winton on Wednesday 
evening, Oct. 7, to listen to an address by 
Thomas V. Hendricks entitled, “Education, 
Organization and Adequate Remuneration 
for Rendering Better Optical Service to the 
Public.” 

There were no exhibits of silver or other 
goods by jewelers at the Home Beautiful 
Exposition at the Public Hall last week, al- 
though it was an excellent opportunity to 
display silverware, etc. Thousands of 
Cleveland and out-of-town women attended. 
The exposition consisted of furniture and 
household appliances. 

The members of the Sales Club of the 
Webb C. Ball Co. and their wives held a 
most delightful dinner and theater party on 
the evening of Wednesday, Sept. 30. The 
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dinner was served at the Hollenden in the 
Crystal room, after which the party went to 
Keith’s Palace and spent a most enjoyable 
evening. The club was organized about six 
months ago for the purpose of promoting 
the interest of the firm and the employes. 
Meetings are held once a month at which 
sales problems and other matters of interest 
are discussed. The club has proved a very 
great success. The following are the of- 
ficers: President, Dr. R. A. Hayes; treas- 
urer, F. G. Story; secretary, Frank Dia- 
mond. 

The Cleveland Retail Credit. Stores As- 
sociation held its regular monthly meeting 
on Thursday evening, Oct. 1. The associa- 
tion has been meeting at the Regnatz, which 
is on the outskirts of the city, during the 
warm weather, but the meeting place has 
now been changed to the Hotel Cleveland, 
where meetings were formerly held. There 
were about 30 members present and after 
dinner was served the evening was devoted 
to routine business. There was no speaker. 
The association is steadily growing. Frank 
Porkony, whose jewelry store is on Broad- 
way, is a new member. He has gone into 
the credit business on a more extensive scale. 

The 24-Karat Club’s executive board held 
its first meeting at the Hotel Statler on 
Thursday evening, Oct. 1. President Hayes 
presided. Considerable business was trans- 
acted and several committees appointed. 
There will be another meeting of the board 
before the next general meeting in October 
to hear the reports of the special committees 
and take up unfinished business. The meet- 
ing was notable for the keen interest shown 
by the members and the amount of work ac- 
complished. The new board has representa- 
tives of the largest retail stores, credit 
stores, wholesalers and manufacturers upon 
it, and is the strongest line up since the 
club’s inception. At the next general -meet- 
ing which will be held this month a number 
of things vital to the trade will be presented 
to the membership for their approval. 








Business Troubles 


W. J. Brown Jewelry Co., Rawlins, Wyo., 
is offering creditors 25 cents on the dollar. 

An involuntary bankruptcy petition has 
been filed against the Nielson Jewelry Co., 
Los Angeles, Cal. 

The Hensley Clock & Silver Co., Kan- 
sas City, Mo., has made an assignment to 
F. S. Hudson for the benefit of creditors. 
The liabilities are placed at $5,000. 

The Star Jewelry Co., Newark, N. J., 
of which Irving Newman is the proprietor, is 
in financial trouble, and an involuntary peti- 
tion in bankruptcy has been filed against it. 











National recognition has again come to 
Dallas, Tex., through one of the city’s promi- 
nent merchants. The October number of 
Everybody's Magazine carries a beautifully 
illustrated story of the career of Arthur A. 
Everts, Dallas jeweler. How Mr. Everts 
began as apprentice to an engraver at the 
age of 16, when Dalias was a little city of 
12,000, and by patience and persistence 
traveled the road of success until today he 
is proprietor of his present establishment 
with an international reputation is graphical- 
ly told. 
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C. F. Lessassier, 2726 N. Main St., has 
returned from a two months’ trip to northern 
points, going as far as Vancouver, B. C. 

H, E. Jones, western representative of the 


Wadsworth Watchcase Co., with head- 
quarters in San Francisco, is in Los Angeles 
calling on the trade. 

William Lamb, with headquarters in Chi- 
cago, representing the George H. Fuller & 
Sons Co., Pawtucket, R. I., has been in Los 
Angeles and Hollywood calling on the trade. 

A. C, Bard, recently at 605 Title Guaran- 
tee building, has removed to the Union Oil 
building, on W. 7th St., where he is engaged 
in the loan business as manager of the 
Security Loan Co. 

Leonard C. Tucker, of Sierra Madre, and 
Hiram B. Clark, of this city, have organized 
the firm of Tucker & Clark and are doing 
a diamond brokers’ and jewelers’ business at 
202 Pacific Southwest Bank building, Pasa- 
dena. 

L. T. Cadwallader, until recently assistant 
manager of Feagans & Co. and for many 
years associated with that company as a 
salesman, has recently become affiliated with 
Roessel & Clark, diamond merchants, 1001 
Brack Shops, W. 7th St. 

Announcement of the marriage of Miss 
Gladys Griffin, of the optical department of 
the E. W. Reynolds Co., and Harold Devoe, 
of this city, Oct. 4, at Hercules, Cal., 
has been made. They will enjoy their 
honeymoon at San Francisco. 


F. L. Strickler, Inglewood, has returned 
after a two weeks’ trip to Salina, Kans., 
where he visited relatives, among whom was 
his brother, who has just returned from 
France. During Mr. Strickler’s absence his 
store has been in charge of S. J. Strickler. 

George Thoma, 318 S. Vendome St., has 
returned from a month’s trip to Jackson, 
Mich., made by automobile. He was but 12 
days on the road to Jackson. While there, 
however, he was taken ill at his old home 
and had to make the return trip by train. 
He has now completely recovered his health, 

The following out-of-town jewelers have 
been in this city recently: W. E. Christie, 
Elsinore; J. H. Blanchard, Ocean Park; 
Mrs. I. Macatee, Lankershim; George 
Burzell, Sawtelle; George Bowers and A. 
L. Palis, Upland; Barney Goodstein, San 
Bernardino; E. Moser and H. E. Wellman, 
Alhambra. 


The recording dynamometer constructed 
by Louis Levin and Joseph Culbertson for 
the Southern California Edison Co. has been 
installed and is in operation in the near-by 
mountains, where it is available for the 
company. The company reports that it is 
proving very satisfactory. It is noteworthy 
that the instrument is no larger than a 
16-size watch. 

Louis Levin has just completed a unique 
piece of work for a man in Bremerton, 
Wash. It consisted of reconstructing an 
ordinary watch so as to make it operate on 
the decimal system, dividing the entire day 
into 10-hour parts, the hour into 100 min- 
utes and each minute into 100 seconds. Of 
course the work involved much mathe- 
matical as well as mechanical talent. It in- 
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cluded also the designing and construction 
of a new dial. 

Joseph W. Culbertson, recently with 
Louis Levin, watchmaker, in the Jewelers 
building, has opened a retail jewelry store 
in Fullerton, a thriving town 25 miles 
south of Los Angeles. His home has been 
in Fullerton for a number of years, and he 
became tired of making the trip to this city 
every day. 

George. H. Godfrey, manufacturing 
jeweler in the Jewelers building, has just 
returned from a business trip to San Fran- 
cisco. He has recently added two men to 
his shop force and reports that his full com- 
plement of men is still engaged in the manu- 
facture of the ring which he invented and 
had patented. 

H. A. Saunders, who has been with the 
Ostby & Barton Co., Providence, R. I., for 
15 years, the last six years in charge of 
that company’s Cincinnati office, has just 
arrived in Los Angeles and is establishing 
himself in business here. He carries the 
lines of the A. L. Lindroth Co. O. M. 
Draper Corp., and Litmier & Sons. 

Dan Childs, representing the Payton & 
Kelly Co., Providence, R. I., Bates & Bacon, 
Attleboro, and J. P. Goldstein Co., Provi- 
dence, is here calling on the trade. | Jack 
Miller, representing the Kalisher Co., New 
York; August Swanson, San _ Francisco 
representative, and J, G. Grassick, Chicago 
representative of the Alvin Silver Co., are 
also in this city for a few days on business. 

William E. Phillips, 704 Title Guarantee 
building, has recently been made the agent 
here of the Helbein-Stone Co., New York. 
Mr. Phillips is making his first trip as the 
representative of this company and is ac- 
companied by Samuel J. Baril, of the 
Helbein-Stone Co. Mr. Phillips is well 
known to the jewelry trade on this Coast, 
having been engaged as a representative of 
several lines and having covered the Coast 
extensively. 











Sydney Weinshenk, of Mayer & Wein- 
shenk, who is in the Pacific northwest, ac- 
companied by his wife, is not planning to 
return tili early November. 

After visiting Coast headquarters of the 
Gorham Co. here, W. M. Kissman, who 
travels in southern California for the com- 
pany, has left for his territory. 

Evans Bros., late of Casper, Wyo., are 
opening a jewelry store in Klamath Falls, 
southern Oregon. They are buying much 
of their stock here, and have been visiting 
the local trade. 

A. W. Huggins, president of A. I. Hall 
& Son, and P. A. Rowe, with the firm, at- 
tended the luncheon where the aviators, who 
attempted the flight to Honolulu (T. H.), 
were the guests of honor. 

C. E. Fisher, of the W. B. Glidden Co., 
representatives of R. Wallace & Sons Mfg. 
Co., has just returned from a trip through 
his territory. Mr. Fisher reports that the 
outlook is most encouraging, especially in 
the San Joaquin Valley. 

Manufacturers’ travelers, in town are: 
William Roman, of Abraham & Roman, New 
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York; Dan @hild, of Payton & Kelly Co, 
Providence, R, I.; Jack L. Miller, of the 
Kalisher Mfg. Co. New York, and J. 
Weidig, of Joseph Fahys & Co., New York. 

A retail jeweler who has just been in 
here, buying, is H. A. Jepson, who is open. 
ing a store of his own in Petaluma, center 
of a prosperous chicken and farming in. 
dustry. He was formerly with Ben Levy, 
here, and later with J. D. Bennett, of San 
Rafael, in the Trans Bay region, 

Out of town jewelers visiting the trade 
include: W. J. Mellinger, Mellinger Bros, 
Auburn, Cal.; M. K. Giant, Jr., of M. K. 
Giant & Son, Vallejo; J. D. Bennett, San 
Rafael; Carl Noack, Sacramento; A, G, 
Prouty, Napa; A. C. Seiback, Pittsburg, 
Cal.; and J. W. Ware, San Diego, Cal. 

For the first time in three years, Pierre. 
pont B. Noyes, president of the Oneida 
Community, Ltd., is visiting the Pacific 
Coast. Mr. Noyes came via Portland and 
the northwest and spent five days here: 
Horace H. Allen, Pacific Coast manager for 
the company, has accompanied Mr. Noyes 
to southern California. 

Edward V. Saunders, western manager 
for the International Silver Co., is leaving 
in a few days for the south. J. D. Bridges, 
of the Los Angeles office of the company, is 
visiting here for a few days. Speaking of 
the Million Dollar Jewelry Show, of David- 
son & Licht, Oakland, Mr. Saunders said it 
ought to interest, not only dealers, but manu- 
facturers. The International Silver Co. has 
a very big display there, with several of the 
company’s people in attendance. The goods 
are on display, but nothing is sold. 

According to the Down Town Associa- 
tion, which is interested in regulating 
jewelry auction sales, so as to prevent the 
public from being duped, the Police Com- 
mission is again preparing to decide what 
action it can take. The activities of so- 
called “auctioneers” in this city have, it is 
stated, become an actual hardship on 
jewelers and other merchants who conduct 
their business according to legitimate 
methods. 

A. I, Hall & Son continue to make addi- 
tional room for their large clock display. 
A few days ago about 19 employes of the 
firm gave a shower luncheon to two of 
their members, Mrs. Bennett, who recently 
announced her marriage and her sister, Miss 
Havey, who has just confided her marriage 
engagement. <A_ delightful luncheon was 
served at Hotel Clift after which the party 
adjourned to the home of Miss Harriett 
Brown, Editor of Ye Hallson Herald, where 
the sisters were each given a “Shower,” 
with much jollification. 

Lieutenant R. T. Freng came in with his 
plane on the morning of Sept. 25 and called 
on the M. F. Deamont Co., diamond setters, 
704 Market St. where he was formerly 
employed. Deamont had just set a $5,000 
diamond for Burnett Bros., who wanted it 
in Hollywood for a customer by 5 that after- 
noon. M. F. Deamont, Lieut. Freng and 
Sidney Burnett drove to Crissy Field, the 
local aviation field, arriving there at 11: 
A. M. Freng’s plane was all ready to take 
the air, and with Sidney Burnett as pas 
senger, they started immediately, arriving a 
Griffith Field, Los Angeles, in time to givé 
the diamond to the purchaser in Hollywood, 
about 5 p. m. Lieut. Freng was a Wat 
aviator. 
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Roland Noterman, of Joseph Noterman & 
Co, has returned to Cincinnati after a trip 
through the south. 

A. S. Workum, president of A. S. Workum 
Co. Inc., diamond cutters, has returned to 
his office in the Schmidt building from a trip 
through Ohio. He reported that he found 
business in a flourishing condition. 

The Gruen Idle While Club, which is 
made up of members of the Gruen Guild, 
has resumed its activities over the Winter 
season, after being temporarily discontinued 
during the Summer. The entertainment 
committee of the club is scheduling a num- 
ber of events for the club. 

Visitors to Cincinnati during the week in- 
cluded: P. J. Murphy, Maysville, Ky.; Mr. 
and Mrs. H. G. Weesner, Muncie, Ind., and 
Mrs. Anna L. Cary, Lebanon, O. The lat- 
ter has been on a vacation and passed 
through the Cincinnati market to gather 
some ideas about Fall buying. 

Everett M. Peck, son of H. D. Peck, 
jeweler of Brownsville, Tenn., is making 
Cincinnati his home for a few months while 
studying music at the Cincinnati Conserva- 
tory. Mr. Peck is being looked after by 
members of the firm of Frohman & Co., with 
whom the jeweler does business. 

Jacob Litwin, of Litwin & Sons in this 
city, finds the diamond market taking on a 
great deal of activity in Antwerp at the 
present time. In letters sent to members of 
the firm, he says the diamond market is 
showing a brisk attitude. He is on his sec- 
ond trip to Europe in three months. 

The opening of the Gruen Bowling League 
at Cressler’s alleys, Montgomery Road, Fri- 
day evening, was marked with a great deal 
of enthusiasm. The Diamond team won 
three games from the Cubs; Silver proved 
more valuable than Gold to the tune of three 
games, while Bronze 1 beat Bronze 2, two 
games out of three. 


Carl Besse, who holds a junior certificate 
from the Horological Institute of America, 
has become identified with Edward Alich, 
jeweler at 1445 Freeman Ave., West End. 
Mr. Besse formerly was employed by the 
Oskamp Jewelry Co., in the Dixie Terminal 
building, and later with Breen & Jaccard, in 
the Union Central building. He is secre- 
tary of the Horological Association of 
Greater Cincinnati. 

The second of a three-game series between 
the Gruen Watches and Credit Men, lead- 
ets of the Saturday Afternoon Industrial 
League, was taken by the watchmakers, 7 to 
5, and makes a third or rubber game neces- 
sary. The Credit Men were victorious in 
the first game, but the guild players came 
right back and will make every effort to 
win the deciding game. They finished first 
in the league, with the Credit Men as run- 
ners-up, 

Some of the persons who are carrying the 
air name of Cincinnati back to their re- 
spective haunts, and also the impressions 
they gained at Time Hill, the home of the 
Gruen Watch Co. on McMillan St., include: 
Maurice Rothstein, of Lippman’s, Inc., 
Johnstown, Pa.: Dr. A. Levit, Charleston, 
W. Va.; T. L. Combs, of the T. L. Combs 
& Mazer Co., Omaha, Nebr.; C. J. Auger, 
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San Francisco, Cal.; Frank Meier, Louis 
Meier’s Sons, Detroit; J. H. Greer, Mitchell- 
Greer Co., Ft. Worth, Tex.; A. A. Hop- 
kins, New York city; V. O. Corrigan, V. 
A. Corrigan Co., Inc., Houston, Tex. 

Joseph Besse, watchmaker with Breen & 
Jaccard in the Union Central skyscraper, 
was attacked by a group of four men while 
on the way to work Tuesday morning. Mr. 
Besse was standing on a corner near his 
home in Bellevue, Ky., Tuesday, when an 
automobile drove up and one of a group of 
four men in the machine asked him where 
Bellevue was located. Mr. Besse told them 
they were in that town, and then one of the 
men in the back seat seized Mr. Besse’s cap. 
He leaped on the running board and was 
given.a blow in the face. The watchmaker 
returned the blow, and then all four men 
piled out of the car and attacked him. 
Street cars stopped and a number of pedes- 
trians ran to his rescue, with the result that 
the four men were haled into court. Their 
trial was continued when called Wednesday 
evening. At the time of their arrest the 
four men gave evidence of having been 
drinking. 








Atlanta, Ga. 


P. J. Eppenstein, of the Elgin-American 
Mfg. Co., Elgin, Ill., spent several days in 
Atlanta during the week calling on retail 
jewelers. 

Vernon Vaughan, of the Allied Jewelers, 
Incorporated, has returned to work after a 
two months’ vacation spent with his parents 
at Norfolk, Va. 

Heinrich Heinz, late with the John 
Scheer Co., Peachtree St., has resigned his 
position with that firm and gone to Mont- 
gomery, Ala., where he will be employed by 
Klein & Son, leading jewelers of that city. 

Richard James, for several years con- 
nected with the late Joe Clay in the jewelry 
business here, has accepted a position with 
J. Tom Smith, well-known retail jeweler of 
New Smyrna, Fla., and expects to leave for 
Florida very shortly. 

J. Tom Smith, of New Smyrna, Fla., with 
his wife, were recent visitors to Atlanta, Mr. 
Smith coming to the city on a short buying 
trip. He reports conditions in Florida as 
very good, and expects to do a larger busi- 
ness this year than ever. 

Lovic Ellis, for several years connected 
with E. M. Silverman, also with Allied 
Jewelers, Incorporated, has accepted a posi- 
tion with Jones & Fraser, prominent jewel- 
ers of Durham, N. C., and expects to leave 
for Durham in a few days to take up his 
new work. 

Fred L. Williams has just returned from 
a week’s tour of the Carolina mountains. 
Mr. Williams, accompanied by his son, Fred 
L., Jr., traversed all of the scenic highways 
around Cedar’s Head, Brevard and Asheville 
and established a reputation as a_ hill- 
climber by going over every road in the 
neighborhood that the natives declared im- 
passable. 











A new store has been opened under the 
management of Ernest Singer at Easton, 
Pa. The new store is one of a chain of 
shops conducted by Mr. Singer in Pennsyl- 
vania, New Jersey and West Virginia. 
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Salt Lake City 


Dr. Norman Parry, Chicago, son of the 
head of Parry & Parry, Ltd, Keith- 
Emporium building, is a local visitor. Dr. 
Parry formerly assisted at the Parry estab- 
lishment. 

The optical department of the jewelry 
store operated in Ogden by J. S. Lewis & 
Co. of that city is putting in some new 
equipment including chairs and ophthalmic 
instruments. 

Captain and Mrs. Decker, Provo, are local 
visitors. Captain Decker is the owner of a 
jewelry store in that city and a son of Ferra 
Decker, president of the Decker Jewelry 
Co. of this city. 

Harry L. Miller, an experienced watch- 
maker and formerly operator of a business 
of his own at Sugar House, Salt Lake City 
suburb, has started as a watchmaker in the 
office of the Hubbard-Denn Co., S. Main St. 

Raymond E. Boes, manager of the John 
F. Boes, 337 S. Main St., business, who has 
been in Jackson Hole, a Wyoming beauty 
spot, for the past month, is expected home 
before these lines appear in print. Mr. Boes 
has recovered from his recent injury. . 

The jewelry business is improving, thanks 
to the excellence of the industrial situation 
which is better right now than it has ever 
been since the founding of the State nearly 
80 years ago. The crops, manufacturing, 
the metal mining and smelting industry, 
livestock and the tourist business are all 
excellent. Merchants in many lines are 
looking for an unprecedented business from 
the farmers this Fall and Winter. 

Before these lines appear in print the city 
will be crowded with many thousands of 
visitors who will come from every section of 
the mountain country and from the Pacific 
Coast, the northwest, Canada and Mexico. 
The occasion is the great Mormon or -Latter- 
day Saint Church Conference, an institution 
much older than the State itself. These gath- 
erings bring the jewelers of the city consid- 
erable business in new goods and repairing 
jobs. Every merchant and business man is 
both directly and indirectly benefited. The 
crowds are so great that private families 
are solicited to aid the hotels in taking care 
of the visitors. At this writing the city 
already has a great many visitors from every 
section of the State and from surrounding 
territory on account of the State Fair, an 
annual event of much importance. 

John Pedroni, alias “John Leonatti,” the 
alleged swindler of jewelers in the west who 
is in the hands of the Ogden city police at 
this time, is giving the authorities not a lit- 
tle trouble. The other day he stripped his 
clothes off in his cell and burned them and 
had to go to court in an attire furnished by 
a deputy sheriff. When he appeared before 
the judge he refused to plead. For a week 
he refused to eat, but decided to break the 
fast. The man continually mumbles and 
shakes his head in a weird manner. Officers 
say he is “faking” insanity under the belief 
that if sent to the mental hospital he can 
make good his escape. The prison physicians 

concur in this belief. The man tried to rob 
Paul Stecker, local jeweler located on 24th 
St., by the use of a clever bank draft trick, 
but was thwarted by the Chief of Police, 
who overheard his conversation in the bank 
and followed him. 
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MAGNIFICENT 
NEW BOUDOIR CLOCKS 


With 12 DAY Movements 


oe mahogany, hand rubbed, with 
rich ebony colored panels to enhance 
the natural elegance of their ANTIQUE 
finish. A combination of greater beauty 
and accuracy which must be seen to be 
fully appreciated. 
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GOTHIC BOUDOIR 
HEIGHT, 7% inches. WIDTH, 7% inches. 
Hand Rubbed Antique Mahogany. Black 
Panels. Beautiful Gold Dial is 314 inches 

in Width. 


Jewelers’ Circular List $21.25 
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SQUARE BOUDOIR 
HEIGHT, 7% inches. WIDTH, 7% inches. 
Hand Rubbed Antique Mahogany, with 

Black Panel. Rich 3% inch Gold Dial. 


Jewelers’ Circular List $21.25 


Prices Subject to Jewelers’ Circular Discount 


Carried in Stock by Most Jobbers 
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OVAL BOUDOIR 
HEIGHT, 73% inches. WIDTH, 7% inches. 
Hand Rubbed Antique Mahogany, with 
Black Panels. Fancy Gold Dial, 334 inches 
in width. 


20 West 47th Street, New York City 
150 Post Street, San Francisco 


215 West Randolph Street, Chicago 
310 Spadina Ave., Toronto 


Jewelers’ Circular List $21.25 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweLers’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
























Watch Selling as Observed by a Customer 





Written Expressly for The Jewelers’ Circular 

















jt is a good many years since I received 
my first watch and though I carried that 
one watch most of the time up to a year ago, 
still | did have other watches of various 
sorts which filled in several interims and 
served their purpose in sports, army camp 
or social fields of activity. And I have 
observed and come in contact with several 
different jewelers’ watch selling methods. 

There was one jeweler whose store lI 
often visited, rather to talk than to buy, 
but that jeweler had an eye to business and 
he discovered that the watch I carried had 
served me for many years and was out of 
date as to style and only a 7-jeweled move- 
ment at that. He set about selling me a 
new watch. 

I hung back. J had several watches, 
none of which just fitted my everyday 
need, but I did not care to put up the price 
ef a good watch and so, in a sense, scrap 
all those I had, among them one handsome, 
solid gold, hunting case timepiece, once 
very valuable. 

“Bring in all those old watches,” said 
this jeweler, “Let’s see what kind of a 
deal we can fix up. I want you to have 
one of these new, thin s that have 
Just come.” 

I brought in my watches. 





All of them 


would run. None of them would keep ac- 
curate time. All were more or less out of 
date, 


“I can’t allow you much of anything tor 
the movements,” said the jeweler, “but that 
tase is solid gold, and that one is coin silver 
and altogether you can get nearly twenty 
dollars out of them. Now, you look around 
and dig up all the old gold and silver in the 
house and bring it in—anything you have no 
more use for, no matter how small, as long 
a it's sterling silver or solid gold. I’m 
going to make a deal with you somehow.” 

Well, I did as he told me, and before I 
got through I was the possessor of a fifty- 
dollar watch and had been obliged to put up 
bad fifteen dollars in money. The deal was 
4S good as a cash deal to the jeweler. 

P have seen that same man working with 
thers along the same line. Showing them 


Ow to get a new watch without paying 
much cash, 





There must be something of the trader 
about this man because I knew of an in- 
stance where he had recently sold a man a 
thirty-dollar watch, a nice up-to-date time- 
piece. And after the man had carried it 
six months it so happened that his friends 
presented him with a handsome testimonial 
gold watch that he felt he wanted to and 
must carry. He did not need two watches. 
He went to the jeweler from whom he had 
bought his thirty-dollar watch, but who had 
not made the sale of the gift watch. “Can 
you do anything with this watch I bought 
of you?” was the question asked. 

That question would be answered with 
rather an abrupt negative by many if not 
by most dealers, and under the circum- 
stances, perhaps with small blame. 

This jeweler was of a different type. 
“If you'll leave the watch here, I’ll see if 
I can sell it for you,” said he. “How 
much do you want to get out of it?” 

The watch was left three months and 
did not sell. “What will you allow me 
for it in trade?” asked the owner. “Twenty 
dollars,” replied the jeweler, and the deal 
was made. The jeweler had a watch he 
knew had had only six months of careful 
use. He had a customer for twenty dollars’ 
worth of merchandise, some of which, prob- 
ably most of which, would not have been 
bought for cash. He had made a friend 
‘or his store who would stand by him. 
He had a watch he could sell for twenty- 
five dollars. 

A woman bought a watch of the type 
to be worn on a chain about the neck. She 
later wanted it changed into a_ bracelet 
watch and the change was made and it 
proved unsatisfactory. The case was always 
flying open and the watch easily got dirty 
and would not keep time. After several 
overhaulings the owner wanted to know if 
the jeweler could not'do something to make 
it more satisfactory. She knew he was 
not really to blame, but there was some 
dissatisfaction and it needed correcting for 
the good of future relations. 

“Here is what we can do,” said the 
jeweler. “The movement in that watch is 
all right, and the bracelet is all right. I 
can get a different case, one made for such 





use, and change the movement into it and 
you will have a good watch that ought not 
to give you any trouble. It will cost you 
anywhere from five dollars up, according 
to the case you want.” 

And there was another customer made 
happy instead of left to go about complain- 
ing about a watch and telling where she 
had bought it and not taking the trouble 
to explain why it was unsatisfactory. 

I said I had a 7-jeweled watch I carried 
for a good many years. A jeweler in 
whose shop that watch had been repaired 
several times happened to know about what 
service it had given. I was entering his 
store one day when he was talking to a 
farmer about a watch he wanted the farmer 
to buy. The man was pleased with the 
watch shown him and the price was satis- 
factory, but he had an idea that he wanted 
a 17-jeweled movement and that nothing 
less would prove satisfactory. 

The farmer turned to go and the jeweler 
saw me and called me aside. “Let me take 
your watch a minute,” he said. I unfastened 
it and gave it to him and he followed the 
farmer out on the street and I saw him 
showing my watch and explaining the years 
of service it had given and showing that it 
was only a 7-jeweled movement. 

I couldn’t help chuckling a little to my- 
self when I saw the farmer turn around and 
come back in. I willingly gave my testimony 
about my old watch and it resulted in a 
sale, 

I know two jewelers in the same town, 
not a large town. They are both good 
fellows, both well liked, both carry about 
the same value of stock. One of them sells 
almost no watches. The other sells a great 
many. This difference is due, I believe, to 
the fact that one carries only a few num- 
bers in staple styles, while the other is con- 
tinually introducing new numbers, new pat- 
terns and styles. They come and go in his 
stock, and whether some are on memoran- 
dum or not, I have no way of knowing. 
But I know that you always find in one of 
those stores something new and nifty in 
watches, something you or your wife wishes 
to own. 

One jeweler sticks so closely to staples and 
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duplicates and reduplicates what he sells that 
people do not realize that he is getting in 
new goods. It all looks like the same old 
stock. The other jeweler varies his stock so 
that you always feel sure you are looking at 
something new that has just come in. And 
that is the secret of a great deal of the 
interest that may be aroused in a store, 
just that feeling that there is always some- 
thing there that is new and worth while. 

One of the best selling arguments I ever 
heard a jeweler give in favor of the cus- 
tomer buying a quality watch from him 
rather than buying from a catalog house to 
save a little money, was the following: 
“If you buy that mail order watch you are 
thinking of getting, you will get your 
money’s worth. Their price is low for 
that watch. But you know what it means 
to get service on a watch from a catalog 
house a thousand miles away, even if they 
are perfectly willing to give you service. 
Your watch travels back and forth. You 
try to explain to them in letters that you 
are not to blame for the watch getting out 
of order. All they know is the watch as 
they see it. All they do for you is what 
they are technically obligated to do. But if 
you buy this watch from me, you get every 
little thing about it taken care of for a year 
free, and if you meet with an accident, 
you know I will do everything I can to 
get you out of it with a minimum cost of 
repairs. Unless yours is an exceptional 
case, you will be better satisfied and better 
served to pay me a little more for this 
watch than you would have to pay to a 
catalog house.” 

That jeweler advertises: “If you see a 
watch advertised anywhere that suits you, 
come to me for my terms before you buy it.” 
All he wants is a chance to talk to a man 
before the man sends away for a watch at 
a cut price. When he gets the customer 
before him, he can outsell the mail order 
catalog every time.—F. Farr. 





A Display for Men 





HE fact that women seem to secure 
the bulk of the window displays that 
jewelers make has evidently given at least 
one jeweler an idea to play up to the men 
in a 100 per cent way. The Oskamp 
Jewelry Co., Cincinnati, O., has one part 
of its window devoted exclusively to a dis- 
play of the things that interest men. Re- 
cently the display included wrist watches, 
pen and pencil sets, lodge pins, watches, 
ash trays, cigarette boxes, cuff links, pocket 
flasks and other similar items. There wasn’t 
more than one or two of a kind, just 
enough to make a man stop and look 
around. Then to one side, but in a very 
prominent place, there was this attention 
attracting sign: 


**Hey There Man! 
Your Needs Will 
Always Be In This Window.” 








Kranich Bros. jewelers at 1125 11th 
Ave., Altoona, Pa., have completed the re- 
modeling and enlarging of their store. 
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October 


CTOBER takes its name from being 

originally the eighth month in the old 
Roman calendar, but through the vanity of 
emperors two months were inserted in the 
calendar, in their honor, hence the eighth 
month is now the tenth. The Saxons 
styled this month Wyn-Monath, or Wine 
Month. Among the Germans this month 
was called Winter-Fyllith, from the ap- 
proach of winter with the fall month of 
the year. 

H-A-L-L-O-W-E-’-E-N 

There is perhaps no night in the entire 
year which popular imagination has 
stamped with a more peculiar meaning than 
Hallowe’en. It is clearly a relic of pagan 
times since the Church shows no connection 
whatever between this and All-Saints Day, 
which follows it. 

The leading idea respecting Hallowe’en is 
that it is the time of all others when the 
supernatural influences prevail. It is sup- 
posed on this night that spirits visible and 
invisible walk abroad. Every different 
locality has a set of pranks and diversions 
for the night, the most universal being for 
the boys to dress up in girls’ clothes and 
the girls to don boys’ clothes and parade 
with lanterns made out of pumpkins hol- 
lowed out and a face cut in the side. 

In most places Hallowe’en is a time of 
festivities, and parties of all kinds are held 
on this date, which may really be said to 
be the beginning of the winter social season. 

Birthstone. 

Opal, symbolizing Hope. 

The Tourmaline is also suggested as a 
birthstone for this month. 


“October’s child is born for woe, 

And Life’s vicissitudes must know; 

But lay an Opal on her breast, 

And Hope will lull these woes to rest.” 
Flower. 

Hops; Cosmos; Dahlia. 


Symbols for October. 


PPO aC. a ae Agate 
(Conde Co Ee Jariel 
Special Apostle........... Simon (Zelotes) 
ME TR 5 ovo ieee sc ccc scescscseOnypee 
PSTN ROD oS vcs aig ccineewtanswis’s 3rown 


Anniversaries and Holidays. 

12. Columbus Day. 

12. North Carolina Day. 

31. Hallowe’en. 

States Admitted to the Union. 
31. Nevada, 1864. 
October Selling Note. 

The objective of retail selling in October 
is to get more new goods sold at a fair 
profit. Volume business is to be done on 


merchandise at regular prices, rather than 
on special sales and cut-price events. The 


Fall business should be at its peak during 
the month. New goods and new styles, 
combined with an appeal to their utility, and 
the comfort they will afford, will perhaps 
encourage the larger number of prospective 
customers to buy. 

The people have settled down to indoor 
living after their summer wanderings, and 
there are many needs arising through this 
change in the mode of living. These new 
living conditions will aid the jeweler to 
press his appeal for business in many lines, 
He should particularly give the following 
thoughts considerable attention and make 
his plans accordingly. 

October weddings are the natural out- 
come of the Summer acquaintances and 
friendships. 

Longer evenings at home will create 
many wants of the individual for articles 
that will provide comfort, as well as articles 
for the home that will give satisfaction and 
pleasure in addition to comfort. 

The social season will increase the de- 
mand for personal jewelry. It will also 
bring a demand for articles used in enter- 
taining. 

Winter reading will have its effect on 
the demand for book ends, desk sets, lamps, 
etc. 

Music and dancing will be more freely 
indulged in. 

Winter sports will become popular. 

Hunters will seek the paradise of the 
woods. 

Changes of this character have a bearing 
on the lines of merchandise that will be 
most in demand, and the jeweler should 
study out possibilities for getting his wares 
into the public’s hands at the proper time. 


Slogan for October. 

There’s more business to be had, and I'll 
get it. 

Symbols for October Displays. 

Hallowe’en—Witches, ghosts, black cats, 
owls, bats, Jack-o’-Lanterns and _ other 
wierd and ghostly effects. The colors for 
Hallowe’en are orange and black. 

—A striking window setting can be made 
of orange and black stripes about ten inches 
or so in width. A freize or border across 
the top of alternate squares of black and 
orange may be used, with black silhouette 
figures pasted on the orange squares. These 
figures may be cats, bats, owls, witch heads 
etc. Orange cut outs in imitation of pump 
kin Jack-o’-Lanterns may be pasted in the 
black squares. 

—The stripes should run up and down the 
back of the window, and where a black 
square appears in the border an orange 
stripe should lead from it, and a black 
stripe from the orange squares. 

—A ghost may be built in one corner of 
the window, a white sheet, or white crepe 

a 
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EXPENSES IN JEWELRY STORES TOO HIGH 


EWELRY stores which made the most 

profit in 1923 had expenses less than 33 
per cent, of sales. The average for all 
stores was 36.4 per cent. Jewelry stores 
can and must reduce expenses if the greatest 
amount of profit is to be obtained from the 
business. 

Right here let me call your attention to 
the fact that a good many jewelry store- 
keepers—we can’t call them merchants—are 
not figuring all of their expenses into their 
cost of doing business. 

At a meeting of Hardware Dealers 
recently, I mentioned that hardware ex- 
penses averaged about 27 per cent. Just 
then a dried-up old timer in the back row 
jumped up and asked me if I didn’t think 
8 per cent was a pretty good figure for 
the cost of running a hardware store. 

“It certainly would be,” I replied, and 
asked if he operated his store on an ex- 
pense of only 8 per cent. 

“Sure did,” he answered. 

| then turned to the crowd and said, 
“Gentlemen, we have among us a man we 
have been looking for. Here is a fellow 
who can show you how to cut the expenses 
of operating a hardware store.” Of course 
every one turned around to get a good look 
at him, 

I then addressed this question to the 
gentleman in the back row: “In your ex- 
penses did you include a salary for your- 
self?” His answer was, “No! What for?” 
“I would be laying around the house all the 
time anyhow.” 

“You are fortunate if you can afford to 
lie around the house, but I wonder if you 
are paying any rent?” 

“Why,” he said, “I own the building, 
why should I pay rent?” 

“How about depreciation on your fixtures, 
loss on bad debts, interest on investments? 
Do you make any record of them on your 
books ?” 

His answer was, “No, I didn’t.” 

Now, my jeweler friends, you have the 
reason why this gentleman could operate 
on an 8 per cent basis. He isn’t running 
his business for a profit, he is running his 
business for a pastime. I’d bet money that 
when you figured all the expenses that 
should go into his total cost, you would find 


ne he is actually running his business at 
a loss, 


You and I know that your most dangerous 
competitor is the fellow who doesn’t know 
what it costs him to do business. He is 
the fellow who prices his merchandise with- 
out regard to the cost. He is the fellow 
who cuts down your profit by making you 
sell your goods at prices which you know 
will not bring in a profit. He is the fellow 


you must educate to appreciate that it costs 
him something more to do business than 
what he pays for taxes and telephone. For 
your own good you must get behind any 
movement which will help this retailer to 
see his business in the right light. He 


must know what it costs him to do busi- 


ness and price his merchandise accordingly 
or he can’t get any net profit from it. In 
the meantime he will keep you from getting 
the profit you are entitled to. 

Our Merchants’ Service Bureau receives 
letters from retail jewelers every day, 
which indicate that they don’t know about 
some expenses which are eating big holes 
in the profits they should have from their 
business. 


MERCHANDISING IS BECOMING A MATTER OF 
ARITH METIC 


Successful merchants everywhere are 
beginning to realize that merchandising is 
becoming a matter of arithmetic. They 
know that to get proper control, they must 
have complete information and figures on 
their businesses. Do you know of any in- 
formation which you now get on your busi- 
ness which is not in the shape of figures? 
The more figures you can get the better 
qualified you will be to control and guide 
your business to the profits you are en- 
titled to. I’ve been “behind the scenes” 
of hundreds of jewelry stores but I can't 
name a. single jeweler who is in danger ot 
getting too many figures or too much in- 
formation on his business. Most of us 
console ourselves by saying that a lot of 
detail means a lot of red tape. Neces- 
sary detail and red tape are not synonymous, 
That is the trouble with the average 
jeweler today. He does not have enough 
detail to know what is going on in his 
store. 


THE SUCCESSFUL JEWELER OF THE FUTURE 
WILL BE A MERCHANDISER RATHER THAN 
AN ARTISAN 


By taking another look at the Harvard 
report we see that in 1924 over one-half 
of the jewelry stores that were keeping 
separate figures for the repairing and mer- 
chandising departments of their business, 
show a net loss on the Merchandise De- 
partment. To me it means that some 
jewelers are giving too much attention to the 
repairing end of their business. They are 
“artisans” rather than “merchandisers.” 
Some would rather stand behind the bench 
than the counter. 

There are some jewelers today who are 
making a great amount of money, but if you 
will look into their stores, you will not find 
them behind the repair bench. You will find 
them out in front, meeting the customers and 
managing the business on the profit end. Re- 
pairing is essential. but it should be main- 
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tained to give service and build good-will. 
The. real job of the jewelry store is not 
to repair jewelry but to sell it. 
Merchandise sales of jewelry have been 
dropping steadily during the past year and 
a half. The Retail. Ledger in a recent 
issue reports that merchandise sales of 
jewelry have fallen off 10 per cent. this 
year. Yet I have just come from some 
jewelry stores that are increasing sales 
by 10, 25, 50 and 100 per cent. These 
jewelers are making money. They also 
have real control over their business. 


RETAIL JEWELERS CAN INCREASE PROFITS 


The retail jewelers who will get the 
greatest amount of profit from their stores 
during the balance of this year will be 
those who do the following things: 

Get a faster stock-turn on all lines. 
Reduce expenses. 

Increase sales. 

Train their salespeople. 
Departmentize their stores. 


WP wWN 


FASTER STOCK-TURN 


Jewelers can get a faster stock-turn on 
their merchandise in only two ways: (1) 
By reducing stock and (2) by increasing 
sales. 

To decrease stock, jewelers must buy in 


smaller quantities. They must not be 
tempted by large discounts on quantity 
orders. Long terms have been the curse of 


the jewelry business. 

Jewelers must buy oftener. 
trips to the markets are advisable. 

No merchandise regardless of what it is 
should be permitted to lay in the store 
longer than one year. Beyond that period 
of time no profit can be obtained from 
the sale of that article. 

I was in a store in Georgia recently and 
saw a huge basket of Italian nut crackers 
upon the counter. They were made of 
wood and seemed to be quite an attractive 
novelty, but since the price tags looked old, 
and they were priced at 75c., marked down 
from $3.75, I asked the man in charge 
where he got hold of them. He said that 
he was off on a convention trip one time 
and saw them in another merchant’s store. 
It occurred to him that he ought to be able 
to sell a lot of them in his store. so he 
loaded up with six dozen. That was three 
years ago. Today there were five dozen 
left. 


He bought merchandise without trying to 
find out what his customers wanted. Don’t 
buy merchandise that you like, buy what 
your customers like. If your customers 
won’t buy it, of what good is the stock to 
vou? 

One of the first rules of successful mer- 
chandising is to find out what your cus- 
tomers want. This storekeeper didn’t try 
to find out whether his customers would be 
interested in Italian nut crackers or not. 
How much profit do you suppose he has 
made on those nut crackers? 

How many “nut crackers” have you in 
your store? When you go back to your 
business, go over your merchandise care- 
fully. Pull out the “nut crackers” and get 
rid of them. 

Make a complete rejuvenation of your 
store even though you have to take a loss 
on the dead merchandise. The loss must 


Frequent 
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HE Conklin Endura will 

play sweeter music made 
on your cash register than 
any other item that turns 
into dollars when you ring 
up the sale. 


A big line of the Conklin 
Enduras in red, black and 
mahogany, with the Conklin 
. pencils to match, will keep 
the Christmas chimes ringing 
in your salesroom. 


Have plenty of Conklins in 


stock. Order now. 

















THE CONKLIN PEN MFG. CO. 
TOLEDO, OHIO 










Concentrate on Conklin 
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be taken sometime. The sooner the better 
for you and for the store. 

One of the best ways to decrease the 
amount of stock on hand is to know how 
much money you have tied up in the various 
lines of merchandise at the end of each busi- 
ness day. The retail method of inventory 
makes the “needle stand out in the hay- 
stack.” I strongly urge your adoption of 
the retail method. It is the method depart- 
ment stores use to control their stores. The 
plan is making headway in every line of 
business. 

Very few department stores have failed. 
But all of you have heard of a lot of 
jewelry stores that have failed. In your 
experience you probably know of several 
within your own city. When a jewelry 
store fails nowadays, they hardly mention 
it in the local newspaper. But when a 
department store fails, every one hears it 
for a thousand miles around. 

The only way the small unit store can 
make successful headway against the keen 
competition of today is to adopt the plans 
and methods used by the well-organized 
department stores. 

Department stores have been successful 
in making profit more regularly and con- 
sistently than any other line of business. 
You will agree with me that in the well- 
organized department store there is real 
control. Every salesperson, every depart- 
ment and every piece of merchandise in the 
store must produce a profit or the reason 
therefor is known. A close daily check is 
kept on everything in the store. Super- 
vision, records and control are predominant 
causes for the success of this line of 
business. 

One of the biggest jewelers in the south 
told me that the small jeweler couldn’t 
possibly make a profit on diamonds. Since 
he told me that I have talked to several 
small jewelers who are making big profits 
on diamonds and they are doing it only 
because they are getting a fast stock-turn 
on that department. They are not selling 
any diamonds in 1925 that they bought in 
1921. Their stocks are small; they buy a 
little at a time. They are now buying 
diamonds to sell at prices which would 
mean huge losses to those dealers who still 
have some stock bought at 1920 prices. 

To effectively reduce stock, a jeweler 
must have the courage to go right through 
the store cutting out this and that extra 
article which he has been in the habit of 
carrying. Furthermore, he must hold a 
check rein on himself when he gives an 
order for more merchandise. Just one addi- 
tional article of each piece of merchandise 
in the store amounts to a tremendous sum 
of money, when totaled up. 


JEWELERS CAN REDUCE EXPENSES 


The following list of expenses will be 
automatically reduced by faster stock-turn: 


Per Cent. 

of Sales 
Interest, which now amounts to......... 4.6 
Taxes, which now amounts to.......... 1.0 
surance, which now amounts to....... 6 
Rent, which now amounts to........... 4.5 
eat and light, which now amounts to.. 
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All of these expenses are increased by a 
slow rate of stock-turn. 

In the above expenses you will notice that 
such items as depreciation on merchandise, 
mark-downs on slow moving stock, and 
handling charges, which are also incurred 
by a slow rate of stock-turn were not in- 
cluded. Unless a merchant is careful, all 
of these expenses tend to cut down his net 
profit. 

By following the Harvard Bureau’s ad- 
vice to increase average annual sales per 
employe, salary expense which now amounts 
to 17.1 per cent. of sales can be materially 
reduced. In fact the salary expense item 
presents one of the biggest opportunities to 
reduce expenses in a jewelry store. 

Mr. Lew Hahn, of the National Retail 
Dry Goods Association, said recently that 
the waste of employes’ time is one of the 
biggest losses in department stores. This 
same condition exists in the jewelry business. 

A recent survey shows that salespeople 
in stores spend only about 9 minutes out 
of every hour actually doing selling work. 
Yet they are hired to sell merchandise. 
The balance of time is spent in walking, 
loafing, useless talking, stock-keeping, 
cleaning, etc. 

Time of salespeople and management in 
jewelry stores costs about half of the total 
expense of running the business. If by in- 
creasing the selling ability of a salesperson, 
a merchant can reduce salary expense just 
1 per cent., this saving will be equal to a 
25 per cent. cut in the rent expense, or a 
50 per cent. cut in advertising. A _ real 
saving can be made in the salary account 
without making necessary any _ material 
cuts in the other expense items. 

A jeweler must get his expenses below 
33 per cent. of sales to make real money. 

By increasing the volume of sales per 
employe in jewelry stores, expenses will 
automatically be reduced. 

JEWELERS NEED MORE VOLUME OF SALES 

Volume can be increased in a jewelry 
store in only two ways: 

1. Getting more -customers. 

2. Selling more merchandise to each cus- 
tomer. 

The first of these methods, “getting more 
customers,” involves advertising. Jewelers 
must tell the people about the goods they 
carry. Use newspapers, direct mail, dis- 
plays and word-of-mouth advertising 
through salespeople to tell people why they 
should wear jewelry. Automobile companies 
tell the people why they should buy auto- 
mobiles—it’s up to the jewelers to tell the 


American Public why they should wear 
jewelry. And when advertising, don’t 
simply list the merchandise and name 
prices. Describe it. [Illustrate it. Tell 


how it can be used. Get a hold of a Mail- 
Order Catalog. You will find descriptions 
of jewelry in there that will amaze you. 

When you are telling people why they 
should wear jewelry, don’t forget that you, 
yourself first, must wear it. 

The second of the two ways to increase 
sales is to sell more to each customer. 
The average retail jeweler should be able 
to increase his sales 25 per cent. by train- 
ing his salespeople how to sell more mer- 
chandise. Some could double their sales. 
The opportunity is there. 

There are at least five ways to sell more 
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to each customer or to increase the average 
sale in a jewelry store. They are: 

1. Sell a larger quantity. 

2. Better quality. 

3. Associated articles. 

4. New goods. 

5. High-profit merchandise. 


I have been in some jewelry stores where 
it would not occur to a clerk when selling 
a watch to suggest a chain to go with it. 
The average salesperson doesn’t use his 
imagination. He isn’t awake to the possi- 
bilities of increasing sales because he 
doesn’t have the same interest in the busi- 
ness that you have. 

However you can get that interest if you 
will do this—instruct your salespeople 
through their pocketbooks about the mer- 
chandise they ought to sell. In other words, 
make it worthwhile for them to work harder. 
Don’t ask a salesman to sell more merchan- 
dise or work harder without making it 
worthwhile to him. Don’t forget that your 
clerk is working for two things—more 
money and promotion. Since you cannot 
promote him every week, why not offer 
more money for extra sales. 

Pay your salespeople for what they sell. 

In the Thomas Jewelry Store in Dayton 
the head clerk gets $40 a week. For this 
$40 Mr. Thomas expects him to sell $400 
worth of merchandise. On all sales above 
that amount, he gives the clerk 5 per cent. 
Mr. Thomas says that this clerk will aver- 
age $65 per week on his salary and bonus 
throughout the entire year. 

Does this plan give the clerk any in- 
centive to sell merchandise? Does it make 
him try harder to increase the business, and 
incidentally the profits of the firm? There 
is no other plan that will work as well. 
Are you using some such wage payment 
plan in your business? Are you making 
it worth while for your clerks to try to sell 
more merchandise? 

Give each salesperson a quota. A sales 
quota is the greatest stimulant known to sell- 
ing. Set up a mark for him to shoot at. 

Don’t forget that it’s better to give a 
bonus to your clerk than a rake-off to your 
customers. By that I mean don’t cut prices 
unnecessarily but give the clerk a little more 
money for selling the article. In that way 
you will please everybody. 

You can increase your volume of sales by 
getting your clerks to sell more goods. At 
the same time you will help the jewelry 
trade to recoup that 10 per cent. loss in sales 
from the first of the year. 


JEWELERS SHOULD TRAIN THEIR SALESPEOPLE 


The successful selling of jewelry requires 
expert salesmanship. “Ten cent store 
methods” of selling will not apply. Suc- 
cessful salesmanship in your store depends 
upon how well your salespeople are trained. 
Take your clerks into your confidence; give 
them some of the inside facts about your 
business. Whenever you have occasion to 
order merchandise from a salesman, be sure 
to let your salespeople hear the sales argu- 
ment the road salesman gives you. 

Get your salespeople together; take them 
out to lunch or dinner and then hold a meet- 
ing. Tell them about the opportunities 
there are in your business for earning more 
money and promotion. 

As a merchant you want more customers, 
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filled same day received. 
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AISENSTEIN-WORONOCK & SONS, Inc. 


New Numbers — 


Keep up-to-date by re- 
ceiving VALUE BELLS 
every month. It shows 
the latest merchandise at 
value giving prices. Is 
your name on our mailing 
list? If not, write us at 
once. 


New York, N. Y. 
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ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 
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To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


E wish to announce to 

the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 
Ring. 


New York City 
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242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
oumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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Garnet, Topaz, Tourmaline, 
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colors of Sapphires, 


Stones for the jeweler, such 
Carnelian, Bloodstone, 
stone, Malachite, 
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Material, in rough and 
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of every description at lowest wholesale prices. 


Elk called Fallow Deer, for small work. 
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precious and semi-precious stones. 
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Storekeeping Department. 








co-operation from your salespeople, and 
furthermore you want more profit. 

Your customers want courtesy, suggestions 
and quick service. Your clerk wants more 
money and promotion. The clerk occupies 
the key position between you and your cus- 
tomers. By training him you will make him 
qualified to handle every transaction to the 
satisfaction of every one concerned. 

The best way to combat competition is 
with better retail salesmanship. 

Don’t forget that customers prefer to 
trade in stores where they get the best serv- 
ice and salesmanship. They are more than 
willing to pay slightly higher prices for that 
privilege providing the prices are not un- 
reasonable. Stop cutting prices and exert 
your influence to make the salesmanship and 
service in your store the best in your 
vicinity. 

DEPARTMENTIZE YOUR STORE 

This leads me to the fifth and last thing 
jewelers need, that is the need for depart- 
ment information in jewelry stores. Har- 
vard recommends that jewelers should know 
their sales by lines of merchandise. Har- 
vard found that sales of the various kinds 
of merchandise in stores which depart- 
mentize their records were in about this pro- 
portion of the total sales: 





OMe eee Tee E Cee 23% 
Precious Stones ............. 23% 
Jewel Watches :............-. 16% 
py ea a 13% 
Toilet Goods and Novelties.... 5% 
eg eee Eee 4% 
I ils alts Bie arin ie 3% 
Cut Glass and China ........ 3% 
tier ATHCIGS: 2 <c65 cece eses 10% 

ED deen vkuecieaveneiake 100% 


Jewelers must realize that no department 
or line of merchandise in their stores has a 
right to exist unless it pays a profit in one 
way or another. In almost every undepart- 
mentized store in the country there is at 
least one or more unprofitable departments. 
To illustrate what several unprofitable de- 
partments can do to the profits of a jewelry 
business let us assume that a certain jeweler 
made only $2,000.00 profit from his business. 
This jeweler knew that he should have 
made more profit but he didn’t know just 
what was wrong. To find out he depart- 
mentized his store into these six depart- 
ments : 


Jewelry. 

Precious Stones. 

Watches and Clocks. 

Silverware. 

Novelties, 

Repair. 

The first six months after he depart- 
mentized he found that he was making profits 
at the rate of $1,000.00 per year on jewelry, 
$1,000.00 on watches, $1,000.00 on the Re- 
pair Department and $1,000.00 on novelties, 
but he also found that he was losing at the 
rate of $1,000.00 per year on precious stones 
and $1,000.00 on silverware. How much 
Profit would he make at the end of the year 
if he allowed conditions to go on as they 
were? Only $2,000.00! Yet he was mak- 
ing profits at the rate of $4,000.00 per year. 
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Through departmentizing he could easily 
see that he would not make any profit in his 
Precious Stones Department as long as it 
continued on the present basis. On looking 
into his records he found that.the inyestment 
in stock in that department-was.40e high and 
the margin was not sufficiéfit<to-eover the 
expense. He also found simitar—fthines in 
the Silverware Deere he 
knew what was happening he could change 
conditions in time. As a result he ended 
the year not with $2,000.00 profit but with 
$6,000.00 profit. 

A great many jewelers today do not know 
that the losses from one department eat up 
all the profit made by other departments and 
as a result they make no profit at all. 

In order to make more profit from the 
business the jeweler must find those depart- 
ments which make the most money and give 
them special preference. He must give his 
energies to selling the high profit merchan- 
dise. He must also stop the losses of un- 
profitable goods, 

Odd rings in some jewelry stores produce 
a high margin but do they produce a net 
profit? So many jewelers fool themselves 
by believing that high margin means high 
net profit, the two are not the same at all. 
The expenses must be charged to the de- 
partment before any net profit can be figured. 
The jeweler should locate those departments 
which do not carry a margin equal to the 
expense of doing business. He should then 
find out how much it costs to operate this 
department and price his merchandise ac- 
cordingly. He will never make any profit 
if he prices his merchandise on the basis of 
what the fellow down the street prices his. 
The expenses in your store govern your 
prices and your prices determine whether or 
not you will make a profit. 

A jeweler should know how much it costs 
to sell every article in his store. Correct 
pricing depends on complete and accurate 
records by departments. 

A stock-turn of 9/10 times per year might 
mean the following things, but unless the 
jeweler has department records he does not 
know the facts: 


That silverware turned once in...... 3 years 
That precious stones turned once in.. 1% years 
That watches turned once in........ 3 months 
That clocks turned once in.......... 4 ‘years 
That novelties turned once in....... 2 ~=years 
That cut glass andchinaturned oncein 1 year 
That stationery turned once in.... 2 years 
That other articles turned once in... 2 months 


Just think what it would mean to a 
jeweler to know that his silverware stock 
turned only once in three years. Don’t you 
suppose he would give some attention to this 
department right away? There are too 
many silent departments in some jewelry 
stores as well as silent salesmen. 

The modern farmer nowadays knows 
whether each division or department of his 
farm is producing a profit. He also knows 
whether every cow in the herd is producing 
a profit. Does the average jewelry mer- 
chant know as much about his departments 
and salespeople? 


ADVANTAGES OF DEPARTMENTIZING 


Departmentizing a jewelry store will do 
the following things: 
Increase stock-turn. 
Reduce expenses, 
Increase sales. 
Show-up old stocks. 
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Improve buying. 
Reduce investment per dollar of sales. 
Reveal shrinkages. 
Offer incentive to salespeople. 
Correct mark-up by lines. 

10. Increase profits, 

For genuine control in your business de- 
partmentize your store by lines of merchan- 
dise and salespeople. 


SOPNQAm 


FUTURE PROGRAM FOR JEWELERS 


Any retail jeweler can increase profits for 
the balance of this year and for the years 
to come if he will increase stock-turn, reduce 
expenses, increase sales, train his salespeo- 
ple, and departmentize his store. 

The jeweler in the future who will make 
the most money will know the facts. He 
will not guess. 


SOME HELPS YOU CAN HAVE 


For further suggestions on how to do each 
of these five things in your business please 
feel free to write to our Merchants’ Service 
Department for profitable ideas and plans 
used by successful jewelry merchants every- 
where. Every day we receive letters from 
hundreds of retail merchants asking us for 
information on their business problems. This 
personal consultation and information serv- 
ice on any of your business problems is open 
to you without charge or obiigation. Just 
address your letters to Merchants’ Service 
Bureau, The National Cash Register Com- 
pany, Dayton, Ohio. 

[THE END] 





A Thanksgiving Newspaper Advertis- 
ing Suggestion 





A TWO column wide newspaper adver- 
tisement—or even three column width, 
if possible—can be built up from the follow- 
ing copy thought and used to advantage by 
any New England jeweler and changed 
sufficiently to be of use to other jewelers. 
It is not so much the actual wording, itself, 
as the break in the way of copy conventions 
so demonstrated which permits the jeweler 
to come out in the spirit of a “builder of 
the day” rather than a salesman. 

The Traditions of Thanksgiving 

Thanksgiving in New England should 
be more than a day of personal joys. 
It is a day to commemorate ideals and 
to honor tradition, not for tradition’s 
sake alone, but for the history on which 
such traditions are founded. 

New England is largely responsible 
for Thanksgiving. New England should 
rejoice in the event. It is a day, not 
for solemnity, but for sincere commero- 
ration. 

Your table of Thanksgiving should 
abound, not necessarily in the most— 
but in the best. It is our privilege, not 
as salesmen, but as a profession respon- 
sible for the important facilities of the 
day to realize our part in adding to the 
perpetuation of the Thanksgiving din- 
ner in a constructive way.—C. T. H. 








“Who’s that man with the shabby coat?” 
“He’s an astronomer. He figures out the 

due time of an eclipse to the second.” 
“Who’s the fellow in the swell suit?” 
“He’s a bootlegger.” 
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ned | BELIEVE that direct-mail advertising 

is the salvation of the small town 
merchant,” said E. S, Charles, a clothier of 
Napoleon, Ohio. The reason he gave for 
this is that the small town newspaper cir- 
culation does not actually cover the retail 
merchant’s prospects. 

Whether he is right or not is hard to say. 
We do know that direct-mail campaigns have 
been very successful in building up business 
in the retail store, but then we also know 
that the newspaper advertising done by some 
retail merchants has been just as resultful. 

To get at the matter in a more specific 
way, we might say that the newspaper ad- 
vertisement is the best means of reaching the 
prospective customer through mass appeals, 
while the direct-mail campaign is better for 
class appeal. 

There are a great many retail jewelers 
who feel that they cannot get the maxi- 
mum results from newspaper advertising. 
Through peculiar conditions they cannot 
reach the people who are their prospective 
customers without an expenditure that is not 
justified except to a much larger number of 
readers, who will not likely be interested in 
their propasition at all. 

The whole question of advertising re- 
solves itself down to the sole question: 
“How can I advertise to the people who are 
most likely to respond profitably to it?” In 
some cases the answer is newspapers, while 
in others it is direct mail. Perhaps there are 
other forms of advertising that in particular 
cases is better than either. It is a matter of 
local conditions. 

Still, there is another phase of the matter. 
Jewelers who have been spending the bulk 
of their appropriations in either of these 
ways without getting results, will do well to 
“switch,” and test out for themselves which 
is the better way for them. Some jewelers 
will find that they can write better direct- 
mail advertising than newspaper copy, and 
vice versa. 

There is one thing sure, the newspaper 
will reach the largest number of persons 
with the jeweler’s advertising, but the direct- 
mail campaign will reach the particular peo- 
ple the jewelers wants to reach—provided he 
has the proper list to work on. 

A direct-mail campaign depends very 
largely on the lists of prospects used. If 
the jeweler selects all names promiscuously 
and sends the same direct-mail message to 
everyone alike, it is just duplicating what 
the newspaper does. If he has selected lists 


and uses them properly, it actually becomes 
personal solicitation for business. 

The mailing list enables the jeweler to se- 
lect those people whom he wants as cus- 
tomers. and to whom he makes his proposi- 
He need not spend any time on people 


tion. 


who are uninterested in his jewelry wares. 

Obtaining and keeping a list alive is no 
easy matter. It is a matter of constant at- 
tention. In fact, the direct-mail campaign 
of advertising entails a vast amount of actual 
labor. Unless the jeweler is prepared to give 
this time, either himself, or by proxy, he 
had better not attempt to get business in 
this way. It cannot be done without con- 
stant attention and careful planning. 

A jeweler may compile a live list today, 
a list that is 100 per cent. perfect, but a 


on a direct-mail campaign, not for the “old- 
timer.” 

Classifications by occupations are good be- 
cause it enables the jeweler to address each 
prospective customer in the language of his 
profession or trade. Classifications by in- 
comes is another good division of lists, 
There is no use in advertising thousand-dol- 
lar diamonds to the hundred-dollar customer 
—not often. 

Where to get names for the list is a prob- 
lem that has been answered many times. 
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month from this date it will have lost some 
of its percentage of perfection. A mere list 
of names and addresses is not sufficient to 
make a direct-mail campaign successful, but 
it is a good starting point. 

Just how the mailing list should be classi- 
lied is hard to say. Every jeweler will find 
it advisable to divide his lists into many sub- 
classifications, and the more accurately this 
is done, the more effective he can make his 
direct-mail advertising. One classification 
should prevail through all lists, however, as 
follows: 


List of active customers. 
List of prospective customers. 
List of inactive customers. 


All classes may be sub-divided into many 
other divisions, such as: 


Silverware prospects. 
Diamond prospects. 
Watch prospects, etc. 


Very often in this classification the same 
name will be on a number of lists. Filing 
systems have been devised so that the same 
card list may be used for all. But this is 
a matter of system, and need not be dis- 
cussed here, as this is intended for the eye 
and mind of the jeweler who is starting out 





Just a few sources may be mentioned to get 
the jeweler started with: His business rec- 
ords should supply a good list, his charge 
accounts, records of C. O. D.’s, repair 
tickets, and any list of cash customers avail- 
able are the best possible names to have on 
his list. Tax lists, directors, telephone di- 
rectories, marriage records, building permits, 
club, lodge, church and other rosters, and 
similar sources are good. The daily news- 
paper will provide a large number of names 
of prospects in the course of a few months. 
Salesmen can collect names and addresses of 
every person entering the store, whether 
purchases have been made or not. 

Those persons who did not find what they 
wanted when they called should be treated 
to personal attention by the jeweler. He 
might write something like this to them: 


DreaR MADAM: 

It has been reported to the office that 
you were in today looking for ......-- , 
which you did not find (or, which was 
not satisfactory). 

As we depend upon our service to the 
customer for our business, I will be 
pleased to personally look after the pur- 
chase of the article you desire, if you 
will allow me to do so. 
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If jou have not found what you 
wanted, please call me up and let me do 
this service for you. With our facilities 
[ may be able to secure just what you 
want in less time and with less trouble 
to you. 

In any event, I wish to express my 
regrets that you were not able to find 
your needs supplied from our stocks to- 
day. 

I am adding your name to our mail- 
ing list so that you may be kept in- 
formed of new offerings that might in- 
terest you from time to time. Our ob- 
ject in doing so is to serve you better. 


Sincerely yours, 


GreorcE Brown, 
for Brown & CUMMINGS. 


While this is not necessarily a part of a 
direct-mail’ advertising campaign, the letter 
is one of the best pieces of literature the 
jeweler can send out. It shows the cus- 
tomer the wish to be of service and in many 
cases the jeweler will be given an oppor- 
tunity to make good. 

There are two kinds of advertising copy 
used in direct-mail advertising campaigns: 
Institutional copy and merchandising copy. 
Institutional copy is written with the aim to 
develop confidence in the store, to build up 
good-will and otherwise to elevate the busi- 
ness in the esteem of the public. Merchan- 
dising copy is purely an appeal for business. 
It is salesmanship on paper and is intended 
purely for the purpose of building up trade 
in a specified article, line or department. 
Merchandising copy deals with the exploita- 
tion of merchandise and is concerned with 
the immediate task of selling goods—with 
making direct sales. 

A direct-mail advertising campaign should 
not be commenced unless the jeweler intends 
to carry it through. Spasmodic advertising 
of any kind is practically wasted effort. It 
is the cumulative effect of continuous effort 
that builds up good business. It cannot be 
done in a day, nor in a year. 

The best kind of copy for letters is the 
personal message. The jeweler should not 
write in a stilted style, but should word his 
message in the same words he would use if 
addressing the customer in the store. 

Besides letters the direct-mail campaign 
may include leaflets, booklets, special lists, 
advertisements of sale events, newspaper re- 
Prints, clippings, etc. Then there is that 
great mass of dealer helps that the manu- 
facturer supplies the jeweler. Much of this 
can be used satisfactorily, although lots of 
the dealer helps prove to be manufacturer 
helps, with just enough retailer help to make 
the matter tantalizing. It does not pay to 
expend too much effort on advertising mer- 
chandise that can be purchased in every 
store in town. Nationally advertised goods 
are good lines to handle and advertise, ex- 
cept where every jeweler and many other 
Stores handle the same lines and perhaps use 
every opportunity to cut each other’s throats 
with price reductions. Where lines are con- 
fined, they should be advertised freely in re- 
turn for the privilege of handling them ex- 
clusively, 


The copy in the following letters will sug- 
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gest ways of writing letters that will serve 
the jeweler well: 


Diamonds 
Dear FrRienp: 

Can you tell what a diamond is 
worth? 

The prices paid for diamonds do not 
always determine their quality. It 
should, of course, but does it? 

A perfect diamond always has a defi- 
nite market value. Imperfections can 
only be found by expert critical exami- 
nation under a powerful microscope. 

It is very important when purchas- 
ing diamonds to be sure that the stones 
selected are perfect—to the expert eye 
as well as to the keenest eye of the cus- 
tomer. You can be sure of perfection 
if you purchase your diamonds here, 
because only absolutely perfect dia- 
monds are handled by Brown Bros. 

Besides buying with absolute confi- 
dence from us you are assured of a 
very large selection. Just now our 
stock of stones is unusually large and 
we would like to show you some of 
them and point out to you the real 
beauties of our diamond jewelry. 

Sincerely, 





Special Offerings 


Dear FRIEND: , 

You ONLY are entitled to these Spe- 
cial Prices: 

The enclosed list shows specials for 
November. The Mustard or Relish Jar 
is of the old Dutch Silver design, much 
more attractive than the cut would in- 
dicate. It is glass lined and of a rea- 
sonable size. The regular price is 
$2.75—to you $1.63. 

(With this letter a sheet of illus- 
trated articles is to be enclosed, with 
the special prices indicated—the letter 
should then describe each in turn.) 

Remember, these articles are bought 
in large quantities at special prices to 
us, and we pass them on to you at just 
about cost. We appreciate your pat- 
ronage and want you to visit us fre- 
quently. This is our reason for these 
specials. The prices do not represent 
their values. They are not “cheap,” 
but special items specially priced to you. 

The sale on these articles ends Dec. 1, 
or when our supply is exhausted, if be- 
fore that. Last month many were dis- 
appointed. If you want one of these 
specials, you should plan to come at 
once. 

Cordially, 


Sterling Silver 


Dear FRIEND: 

You probably will be purchasing wed- 
ding gifts for some of your dear friends 
or relatives this Fall. 

May we suggest sterling silver as a 
gift bespeaking your best wishes to the 
bride. You know every bride counts 
her silver amongst her most treasured 
gifts. 

Whatever the degree of kinship or 
friendship you bear to the happy bride, 
you can solve the gift question with 
sterling silverware. Such a gift will 
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be substantial, but not necessarily cost- 
ly. Whether it be a chest of flat silver 
or an individual piece, you will have the 
feeling that you have expressed your 
feelings towards the bride in a very 
satisfactory way. 

(Mention special patterns here.) 

Good silverware is indispensable in 
the home of culture and refinement, but 
the feature of vital importance to you 
is that it is always acceptable. 

If you will come in some time for a 
few moments we will gladly show you 
the beautiful designs and superior quali- 
ties of our offerings at this time. May 
we expect you? 

Sincerely, 








When the jeweler decides to use direct-. 
mail as a means of getting more business, - 


he will find it to his advantage to procure 
proper equipment for turning out his adver- 
tising literature. This, of course, will in- 
clude a duplicating system of some kind, and 
an addressing machine to match up the type 
of his duplicating system. A few dollars 
extra spent for quality at first will save 
many dollars later on when the campaign 
is at its height. 





Kay’s Full Stocking Klub for 


Christmas 





a || HAT Makes the Public Buy?” is the 
keynote for the sales policy of the 
Kay Jewelry Co. and the management in- 
variably endeavors to find the answer to this 
question before releasing a single newspaper 
ad. The result is that people do buy—and 
their advertising pays, for underneath the 
changing forms of the jewelry business 
always stand the fixed motives of men and 
women. Analyzing these motives ard cater- 
ing to the bargaining proclivities of the 
human race, has enabled this store to get 
more than its share of business. 

Starting “Kay’s Full Stocking Klub” for 
Christmas is, therefore, only another link 
in the chain of business-building which this 
progressive Washington store has developed 
recently to promote the buying of diamond 
rings and the sale of more watches. 

“Free Coupon Pays Your First Dues— 
Join Today!” is the headliner which com- 
pels attention, and “Cut This Out” in the 
form of a coupon, with name and address, 
was the method of securing action—and it 
did. 

The weekly dues are one dollar until 
Christmas, when the members can select rings 
or watches, or it is optional whether they 
prefer the pleasure of wearing them im- 
mediately. 

The club members are urged to make 
their selections from fresh assortments and 
either hold them or wear them immediately. 

Thus by offering something to the public, 
the lack of which many prospects have felt 
and which on its face does not appear to be 
much of an extra expense, this jewelry store 
has succeeded in selling many diamond rings 
and gold watches which might not otherwise 
have been moved to advantage, for this type 
of advertising appeals to the individuals who 
cannot pay large cash sums to possess the 
articles which they cover.—F. E. K. 
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Autnmor’s Notge—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Sept. 2) 


Question.—Having the above dimensions 
at hand, how shall we proceed to determine 
the correct shape of tooth for the hour 
wheel? 

ANswer.—The first thing to do will be 
to set down in proper order the dimensions 
obtained by the use of the various formulae. 
As 0215 represents the whole depth of 
space to be cut, or, in other words, the 
total length of the tooth, then we shall de- 
duct this amount from the outside diameter 
of the hour wheel. This calculation is as 
follows: 

4125 
0215 


3910 


The difference, .3910, is the whole depth 
of space circle, 

Our next step will be to set down the 
Various dimensions as follows: 


Outside re 4125 
itch diameter .................. 400 
Whole depth of space circle...... 3910 





With the above dimensions at hand we 
shall proceed to make a drawing showing 
the correct form of tooth for the hour 
wheel. The student can obtain a better 
understanding of the subject, by making the 
first drawing on an enlarged scale. 

By multiplying each dimension by 10, this 
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will be very simple. Our needs for drawing 
above will be very simple. We shall require 
a piece of hard, white cardboard, an ac- 
curate rule, a straight edge and a pair of 
dividers. Later on we shall describe some 
other drawings that will require more 
instruments, but these will answer the pur- 
pose at present. Now, take our first dimen- 
sion, the outside circle, which we will raise 
10 times and call 4.125. We can set the 
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dividers at the radius of 4.125, which is 
2.0625. Then we shall draw this circle on 
the cardboard, also a straight line, inter- 
secting the center. Then we shall take the 
radius of 4.00, which is 2.00, and draw the 
next circle. Likewise, the radius of 3.910, 
which is 1.955, and draw the remaining 
circle. The three circles may be designated, 
respectively: the outside circle, the pitch 
circle and the whole depth of space circle. 


As the hour wheel requires 40 teeth, we 
shall use a pair of sharp-pointed dividers 
and stake off exactly on the pitch circle, 
40 divisions. Great care must be used to 
make these divisions come out even if we 
wish accurate results, 

Question.—How shall we proceed to de- 
velop the proper curve for the face of a 
wheel tooth? 

ANSWER.—The proper curve for the face 
of a wheel tooth is developed by rolling 
one circle upon the periphery of another 
circle. The circle which is rolled upon the 
outside is called the generating circle. We 
may perform a simple experiment . which 
will demonstrate the development of a 
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tooth curve by means of a generating circle. 
A piece of white paper is placed on the 
drawing board and a straight edge fastened 
to it. Now we shall take a small wooden 
wheel and cut a notch in the edge. If we 
place the point of a pencil in this notch 
and roll the wheel along the straight edge 
we will develop the curve as shown in 
Fig, 97. This curve is called a cycloid. 
Now, instead of rolling this wheel along 
the straight edge, suppose we roll it along 
the arc of a circle; in this case the curve 
will be called an epicycloid. It is obvious 
that by varying the diameter of the wooden 
wheel we may vary the dimensions of the 
cycloid curve as developed in Fig. 97. Also 
the dimensions of the epicycloid curve may 
be altered to suit the case at hand, by vary- 
ing the dimensions of the generating circle 
and the circle upon which it is rolled. 

The above remarks and the simple ex- 
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ample as shown in Fig, 97 may appear unim- 
portant to the student, but we strongly ad- 
yise that they represent the fundamentals 
of all tooth curves as applied to watch 
trains. A first class watchmaker should 
be able to cut any wheel or pinion for a 
watch and in order to properly perform 
such work, he should thoroughly understand 
the fundamental rules applying to correct 
tooth design. 

Question.—How shall we proceed to form 
the proper curve for the tooth of the hour 
wheel / 

ANsWER.—As we have mentioned pre- 
viously in this article, the epicycloidal tooth 
js used in all watch trains. In an epicy- 
cloidal tooth the curve from the pitch circle 
to the outside circle of the wheel is termed 
the epicycloidal curve. The method to be 
followed in producing this curve may be 
readily understood by referring to Fig. 98. 
An epicycloidal curve is developed by roll- 
ing one circle, termed the generating 
circle, upon the outside of another circle, 
which represents the primitive diameter or 
pitch diameter of the wheel, a fixed point 
on the outside of the generating circle 
will describe a curve which is called an 
epicycloidal curve. When the generating 
circle is rolled upon the inside of the 
primitive circle—that is, from the pitch 
circle toward the center—the curve de- 
veloped is called a hypocloidal curve. 
Either of these curves may be developed 
by a point located on the periphery of the 
generating circle. This point is tangential 
with the pitch circle of the wheel when the 
center of the generating circle is at C. 
While it is being rolled to the position 
with its center at D, the point A will have 
described the curve marked  epicycloid. 
Now, if we place a point at E, and move 
the generating circle back to its original 
position, we will describe a similar curve, 
and the two curves thus developed will 
terminate at B, and the space between the 
points A, B and E represents the addendum 
of a wheel tooth. If we wish to develop 
the addendum for a wheel tooth the 
generating circle should be half the diameter 
of the pitch circle of the pinion which 
meshes into the wheel. If we wish to de- 
velop the flank of a wheel tooth, the gene- 
rating circle should be half the pitch diam- 
eter of the wheel. As the hypocycloid thus 
developed is a radial line, it is unnecessary 
to develop it by means of a generating 
circle, as a line drawn from the pitch circle 
to the center of the wheel would include 
the flank, which is that part of the tooth 
which extends from the pitch circle to the 
base of the tooth. 

As previously described, we made a 
drawing of the three circles representing 
the following hour wheel calculations: 


Outside diameter ................ 4125 
Pitch diameter .................- .400 
Whole depth of space circle....... 3910 


_We raised each of these dimensions 10 
times in order to make a drawing on an 
enlarged scale, which gave us circles re- 
spectively of 4.125, 4.00 and 3.910. As the 
generating circle should be half the diameter 
of the pitch circle of the minute pinion, 
we find by referring to the answer to the 
last installment that this dimension is 


given as .050, which we raise 10 times and 
obtain .500. 





THE JEWELERS’ 





Now if we take a piece of sheet brass 
about .010 in thickness and turn up a disc 
exactly 4.00 in diameter (which may be 
readily done by cementing it to a cement 
plate in the lathe) we will have a disc 
representing the pitch diameter of the hour 
wheel as in the drawing. Before removing 
the disc from the cement plate, we shall 
drill a hole exactly in the center to take an 
ordinary pin. Then we shall turn up 
another disc .500 in diameter which is the 
diameter of the generating circle. 

Next we will place the larger disc on 
our drawing so that it exactly coincides 
with the pitch diameter circle. We will 
secure it in this position with a pin through 
the center hole. In the disc representing 
the generating circle, we will cut a notch 
just deep enough to allow the point of a 
pencil to touch the paper and also be within 
the circle. 

We have previously divided the pitch 
circle into 40 divisions. Each of these 
divisions is the proper space to form our 
tooth curves. 

Referring to Fig. 99 we will place the 
generating circle in contact with the pitch 
circle, and with the pencil point in the 
notch we will roll the generating circle 
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on the pitch circle and describe an epi- 
cycloidal curve from A. to B. Then we 
will place the notch at C and describe a 
curve from C to B. We will also make 
similar curves from D to E and from F 
to E. This will give us the addendum of 
two teeth with the intervening space, this 
space, in conjunction with the whole depth 
of tooth space being essential in determining 
a fly cutter of suitable form for cutting the 
teeth in the hour wheel. 

Our next step will be to remove the brass 
disc: from the drawing, and with the straight 
edge we will draw lines from the center to 
A, C, D and F, respectively. These lines 
should exactly intersect the center and 
should also join perfectly with the epicy- 
cloidal curves at A, C, D and F. 

Figure 100 shows the two teeth which 
are the result of our calculations. We 
shall also draw a circle which will include 
within its circumference, the epicycloidal 
curve we have developed. The diameter of 
this circle when measured accurately will 
be .47124. As it is also raised 10 times it 
will conform with the other dimensions 
pertaining to the tooth. The space between 
the two teeth represents the proper shape 
to make our fly cutter. The dimensions 
we have calculated, together with the 
diameter of the circle embracing the epicy- 
cloidal curve will enable us to make a fly 
cutter of proper shape to cut the teeth in 
the hour wheel. This will be described in 
the next installment. 

(To be continued) 


CIRCULAR 





133 






A Town Clock Made By Hand 
Furry years ago J. Barborka, a Bohemian 
jeweler, operating a small repair shop 
in Iowa City, la., undertook the job of mak- 
ing a clock to be placed in the tower of the 
Catholic Church then being erected in the 
Bohemian settlement of Spillyille, Ia. It 
was a tremendous task with the meager 
facilities at his command, and nearly all the 
work had to be done by hand. 
Recently Joseph Barborka, a son of the 
lowa City clock maker, visited Spillville and 




















HAND-MADE TOWER 


OLD CLOCK 
inspected the clock. He found the clock had 
been constantly in good running order, keep- 
ing perfect time, and during the 50 years of 
use had required no major repairs except the 
replacement of the weight cords. 

The son, although a small boy at the time 
his father made the clock, had a hand in the 
job. His work was the polishing of the 
wheels and other working parts. This was 
done under the exacting supervision of the 
father who gave much thought to the time 
and labor of making the clock. 





An international wireless exhibition is be- 
ing held at Geneva in the electoral palace, 
and one of the features is a specially made 
eight day chonometer, fitted on a stand to 
the desk with its listening in apparatus. 
The watch is fixed in the same way, at 
the same angle as a chronometer on board 
ship, and according to the exhibitor some- 
thing especially made for the purpose is re- 
quired. ‘This watch is quite unaffected by 
all the vibrations, sparks and machinery going 
full speed in the exhibition. The wireless set 
clock or watch it is believed will be in de- 
mand in the near future. The Italian sec- 
tion, with its armoured wireless car, for 
transmission of messages and for listening 
in, was also fitted with a special chronometer, 
made for business and not beauty. 
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—That satisfying sound— 
which announces a perfect 


union between watch glass and 
watch bezel, is as much part of 
every Crown metrically meas- 
ured watch glass as an un- 
blemished surface. You can’t 
see it—but it’s there—built 
in—the hidden feature of an 
edge that conforms, in every 
detail, with modern bezel 
requirements. 


Listen to it! 








CROWN WATCH GLASSES 


Sussfeld, Lorsch & Schimmel 
NEW YORK CITY 


Wholesale Distributors 
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|Answers are also solicited from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4025.—Silver Oxidizing.— 
Please tell me the proper ingredients for 
oxidizing silver articles—H. P. E. 

ANSWER.—Silver articles may be easily 
oxidized by immersing in the following dip: 


Ammonium carbonate......... 12 grams 
Potassium sulphide ........... 6 grams 
PE stisb agickhinercneseee 1,000 cc. 


The dip should be heated to 80° C, The 
articles should be chemically clean and then 
immersed in the dip from five to thirty 
secohds, until a uniform blue-black appears. 
Rinse in cold water, then in hot water and 
dry them quickly. Dry scratch-brushing 
with a fine wire brass scratch brush will 
improve the luster. The articles should 
be lacquered to preserve the_ finish. 

A one per cent. solution of barium sul- 
phide acts more slowly and produces a more 
permanent finish, but it is not used to any 
great extent. 


Question No. 4026.—Timing.—Pleasv 
answer in your next Work Shop Notes 
issue, how to time a watch to time—I mean 
the quickest way to time it to time.—B. B. 


ANsweR.—Your question is not stated 
very lucidly and it is rather a difficult 
matter to understand just what you desire, 
but we shall give you two opinions and 
trust that one of them will suit your re- 
quirements. 

We will assume that you have fitted a 
new hairspring and wish to rate the watch 
in the shortest possible time. Of course 
you understand that, in order to do good 
rating or regulating, you must have an 
accurate time-piece of some kind to use in 
making your comparisons. A first class 
seconds regulator, chronometer or even a 
fine watch that has been closely timed will 
answer the purpose. After fitting the hair- 


spring which seems most nearly correct, ° 


the watch should be set and run for an 
hour and the time carefully noted. At the 
end of the hour run, if the watch shows a 
gaining rate of from five to ten seconds, 
then you may use suitable timing washers 
placed on balance screws diametrically 
opposite. If the watch shows a losing rate 
of five to ten seconds, then you may remove 
from the underside of the balance screws, 
an amount of metal that you judge is equal 
to the thickness of the timing washers that 
you would use to correct the gaining rate. 
_ Either of these alterations should result 
ma closer rate for the watch and the 
actual result may be determined by making 
another run of one hour and comparing 
with the regulator. 

If the test was started with the movement 
regulator in the center of the index (which 





is essential) and the result of the second 
hour’s run was within one or two seconds, 
then you should be able to regulate the 
watch to time by means of its regulator. 
However, it is not advisable to regulate 
the watch each hour except in the pre- 
liminary operations of bringing the time 
within the limits of the movement regulator 
by means of adding or removing weight 
from the balance. 

Timing screws are supplied by most of 
the American manufacturers for their move- 
ments and these timing screws will correct 
ratings that are beyond the limits of timing 
washers. Timing washers should be used 
judiciously; it is not wise to use several 
pairs of timing washers. This is unneces- 
sary and it is practically botch work to 
load a balance with many timing washers. 
A rate that is excessively fast or slow 
should be corrected with timing screws and 
the final result obtained with a pair of 
light timing washers. This may readily be 
done by using proper judgment in the 
selection of timing screws and timing 
washers, 


As to our second opinion, we will assume 
that the watch has simply been cleaned 
and put in first class order and simply re- 
quires regulating to obtain a suitable rate. 
In this case, you simply make your correc- 
tions for rate by moving the regulator for 
a slow or fast rate, 

It should be thoroughly understood that 
we do not recommend regulating a watch 
every hour, but this is followed in each of 
the above methods simply to bring the 
watch to time within the limits of the 
regulator. The final rating to time should 
be done by hanging the watch pendant up 
and moving the regulator every 24 hours. 


Question No. 4027.—Testing White 
Gold and Platinum.—J would like to 
know by acid test the difference between 
white gold and platinum. I can detect 14K 
white gold with naked eye, but a good 18K 
or 20K in some articles are hard to dis- 
tinguish from platinum. By _ rubbing 
platinum and white gold on stone, both 
marks remain with the nitric acid. Is there 
an acid that will absorb the white gold as 
silver is absorbed?—E. A. Z. 


ANSWER.—With suitable experience it is 
possible to easily distinguish between 
platinum metals and any white gold of any 
karat. But if platinum is alloyed with any 
other metal or metals other than its own 
group, it is rather a difficult matter to de- 
termine this simply by eye. 

The late Julius Wodiska invented a 
mixture of acids to be used for testing 
platinum and its imitations. This mixture 
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is the most reliable that has come to -our 
notice. 
Mr. Wodiska’s formula is as follows: 


C. P. hydrochloric acid.... 1% oz. Troy 
Cc. Py altele etil...ccasievis ¥% oz. Troy 
Potassium nitrate (powder) 1/20 oz. Troy 


To insure complete absorption of the 
potassium nitrate the mixture should he 
allowed to stand about three hours, bottle 
uncorked. This mixture is best contained 
in a regular acid bottle with ground glass 
stopper. 

To test the metal, it should be previously 
cleaned with emery paper, then a drop of 
acid is applied to this clean surface. If 
the metal is not pure platinum the acid will 
change color from gray to dark red or 
brown. Pure platinum will absolutely 
resist the attack and will show no sign. 
If it is adulterated, the first sign will be 
the appearance of minute bubbles on the 
surface, giving evidence of the presence of 
some foreign metal or metals which are 
beginning to yield to the attack. 

In case of testing metal in finished work 
the common testing stone of the jewelry 
trade comes into operation. It would be 
well always to have on hand a piece of 
pure platinum to employ as a testing pin, 
the same as the testing pins of different 
qualities of gold that are in use in the 
trade. By rubbing the metal on the testing 
stone (the same as in a gold test), a certain 
amount of metal is deposited on the stone. 
If the metal is pure platinum, the streak 
after the acid is applied will remain intact. 
[f the metal is a composition or a sub- 
stitute, the streak will completely disappear 
from the stone. If the metal is platinum 
but adulterated the streak of the deposited 
metal will become less. In all cases, cover 
the streak or metal well with acid and give 
it a few moments time to act. 

Question No. 4028.—Brightener for 
Silver Plating. Solution—What can ] 
add to silver plating solution that will make 
it plate bright. I would like something that 
will plate an article bright so it will not 
require buffing.—K. L. 

ANSWER.—Mix 45 grams carbon bisul- 
phide; 1,000 cc. regular silver bath. Shake 
thoroughly and allow to stand twenty-four 
hours before using. Some platers advise 
adding an equal volume of ether to the 
carbon bisulphide. 

For use, add 0.7 cc. of the above mixture 
to each liter of the silver plating solution. 
This may best be done by putting the 
proper amount of brightener in a large 
bottle, adding a liter or two of the silver 
solution and shaking until a uniform solu- 
tion is obtained. This is to be thoroughly 
stirred into the bath in the plating tank. 
Larger amounts of brightener give a dull 
deposit, and an excess spoils the deposit. 

The above brightener is suitable for light 
deposits only where a good appearance is 
desired and the wearing qualities are a 
second consideration. It does away with 
buffing to a great extent, as the article may 
be rinsed clean, dried and it will present 
a fairly good appearance. For heavy de- 
posit that are expected to give good wear- 
ing qualities, it is always best to use the 
regular plating solution. 
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The KENDRICK & DAVIS CO. 


MANUFACTURERS 
LEBANON, N. H. 


A LMOST fifty years ago, when only the 

most progressive watchmakers* had 
begun using Foot wheels, the Kendrick & 
Davis Company began making a mark for 
imitators to shoot at. 


The trade, always quick to recognize real 
workmanship, soon knew that K & D pro- 


. ducts could be depended on—that every tool 


offered was a first-class job from handle to 
tip. 

Apprentices were advised accordingly. 
Some tutors made it part of the first lesson, 
others prescribed it after the inexperienced 
beginner had been stuck with a substitute, 
but sooner or later practically every young 
hopeful was admonished to “use only 
genuine K & D tools.” 


Maybe you’re a “chip of the old block”— 
that is, your father also was a watchmaker 
and you learned the lore of your art from 
him. If that’s the case it’s very likely that 
sometime during your course, the one from 
whom you inherited your talent disclosed to 
you the key letters of tool satisfaction— 


K & D. 


And, if you ever compared the best of the 
various imitations with a genuine Inverto 
Staking Tool, or if you ever judged by the 
K & D standard, one of those “just as good” 
screwdrivers—then you know Father was 
right. 


*To-day they use K & D Special Lathe Motors. 


WATCHMAKER’S 


TOOLS 


SUSSFELD, LORSCH & SCHIMMEL 


WHOLESALE DISTRIBUTORS 
NEW YORK, N. Y. 
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How Enameling Is Done 





(From the Brass World) 
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AS a matter of record, the art of enamel- 
ing has been practiced from earliest 
times; so far back in history that its origin 
is unknown. Many of the early examples 
which may be seen in the British Museum 
date as far back as the tenth century B. C. 
Many fine examples done by the ye hanes 
Greeks and Romans may be seen, also very 
fine pieces by the Chinese, who excelled in 
the art of cloisonne, a kind of enameling of 
which we will speak later. 

In very early times the Chinese had al- 
ready attained to a high degree of per fec- 
tion in the arts of decoration; but they did 
not go beyond that point, and for many 
centuries their system of ornamentation 
shows no progress at all, without mention- 
ing that their modern productions are just 
imitations of ancient subjects often intended 
to deceive. 

Most remarkable however are their 
enameled vases. They are generally 
hounded with borders, among which con- 
ventionally treated plants take the lead. 
Next in line come geometrical patterns very 
intricate in design, as may be seen in the 
vases done in the process known as email 
cloisonne (enamel-filled work). The pro- 
cess of making cloisonne work is as follows: 

After the intended design has been traced 
upon the metal ground intended to be 
enameled, the separate figures of the design 
are bordered by thin flat wire soldered to 
the plate or vase, the cloisons so formed are 
then filled in with the enamel, which is 
ground in water to a paste. The whole is 
then fired in a furnace or enameling oven, 
and when cool the surface is polished off 
with pumice and water and then polished. 
The art of enameling was introduced into 
Europe by Theophano, a Byzantine princess 
who, when she married Otho II, brought 
with her enamelers from the east. 

Towards the end of the fifteenth century 
the art was revived at Limoges, which was 
4 Roman colony known for the quality of 
its work in metals. 


KINDS OF ENAMELS 


There are three kinds of enamel, trans- 
Parent, translucent, opaque. The transpar- 
tnt reflects the color and surface of the 
metal. The opaque gives color on the sur- 
face only, while the translucent admits the 
light partially, 

Enamel is composed of metal oxides com- 
bined with a flux and partakes of the nature 
of glass, the flux being composed of silica 
(powdered flint). However it does not pay 
0 try and make it as it can be bought ready 
made for very little. The best hard enamels 
come from France. 

The enamel when bought looks like pieces 
of glass, and must be broken up into small 
Pieces like fine sand and then ground in an 
agate mortar, using an agate pestle. The 
best way to break up the enamel is to wrap 
itn a heavy cloth and then hit it with a 

mmer, after which it is mixed with water 
and ground in the mortar until it is a fine 


paste.. While doing this the water is poured 
off and the enamel rinsed several times until 
all of the milky substance disappears; this 
is important, as lack of care in washing the 
enamel often results in failure in its employ- 
ment. 

After the enamel is finely ground and 
washed it should be put into little china 


BENDING WIRE FOR CLOISONNE 
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ELECTRIC FURNACE 
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SUITABLE ORNAMENT FOR 
ENAMEL 


MAKING CLOISONNE 


saucers or cups sold for this purpose, with 
protecting covers to keep out the dust. 

If the enamel is to be applied to copper, 
a coating of flux must be applied and fired 
on before applying the color. This is not 
necessary on gold or silver. The enamel 
while wet is applied with a spatula if in 
large quantities; if small, then use a piece 
of peg wood or even a camel’s-hair brush. 


APPLICATIONS 


In applying enamel to a metal the first 
consideration must be what is the kind of 
metal article that is to receive it. Opaque 


enamel can be melted on every karat of 
If an 
it must be 


gold and silver more than 333 fine. 
article is to be soft soldered 
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enameled first, as the heat of soldering 
would be so much less than that required to 
fuse the enamel that it would come apart in 
the oven. 

All metal used for enamel must be free 
from blow holes, pores and impurities. Sil- 
ver to be enameled should be either rolled 
or hammered hard, and should also be 
slightly thicker than any other metal so 
used, as it buckles more easily owing to the 
heat. 

This is important, as most enamels re- 
quire a great degree of heat to make a 
clean bright flow, which is necessary to 
good work. The correct heat is usually 800 
to 900 degrees. The solder used has to 
stand this temperature. In applying trans- 
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WORK 


parent enamel the background is sometimes 
ornamented by either etching or engraving 
some kind of a design on the background, 
this shows through the enamel, and if the 
enamel has been flowed on in a cleanly way 
a very pretty effect is a result. 

In the enameling of cloisonne care must 
be used in not flowing too much solder on 
the joints, hence after finishing the soldering 
it must be carefully examined to see that 
just sufficient solder is in place to hold and 
that there is no surplus. 

l'urthermore, always look to see that the 
work is of even depth all over. This is 
important, as an even thickness of enamel 
is easier to fuse than one that is uneven, 
especially when it is a matter of cooling 
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Save Health! Save Gold! Save Time! Save Money! | 


Protect your Health from Polishing Dust—Be more comfortable at your work and you will do more, 


Use the World’s Most 
Efficient 
LEIMAN BROS. 


Polishing 
Dust 


Collector 


Patented 

A powerful, easy run- 
ning noiseless machine 
with ball bearing support 
for the suction fan— 
powerful suction of air at 
each dust hood draws 
away the dust from the 
work; small floor space; 
little power;  electric- 
lighted dust hoods. Self- 
contained complete, set 
up and ready to run. 

GET ONE TODAY! 
and begin saving money 
from the gold dust that 
is now entering your 
lungs. 


LEIMAN BROS. ° 
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COST averages only a 
few cents a day. You 
can easily afford one. 

Compact, strong and 
reliable—only 2x4 feet 
floor space. Some mod- 
els larger, some smaller. 

You doubtless already 
know that the world’s 
worst scourge among 
civilized people has to do 
with lung affection. You 
help it along when you 
breathe metal laden dust. 
This machine will breathe 
in all the dust and save 
your health—Act today! 








THEY SAY: 
“Best investment I ever 
made.” 
“We always recommend it to 
our friends,” ‘“‘doubles our re- 


turns from the refiner.” 
‘‘Make a dustless shop pos- 
sible.’’ 
“Get one if you can possibly 
do ” 
didn’t 


“ 


so. 
ou’ll be sorry you 
get it years ago—I am.’ 
*10c saved from each watch 
case polished.” 


P.A. Lispenard Street, New York City 


Makers of good machinery for 35 years 
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SERVICE 


Is Represented in 
Our Check 
‘e) 
We Reclaim Every 
Grain of Value 
O 
Ask Any Old Time 
Jeweler 
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St. 


Refining Plant 
t@y te tale 


317-319 E 
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CHICAGO 


Sales Office 
5 So. Wabash Ave. 
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Workshop Notes Department 


after firing. An uneven surface is liable to 
crack, 

Another point to remember is that you 
cannot grind the enamel too fine, as the 
finer it is ground the easier it will be to 
handle, especially in fine work such as is 
found in jewelry. 

Use a piece of clean white blotter on 
which to dry the tools, also to take up any 
surplus moisture in the enamel. 

In champleve enameling the design is cut 
or sunk into the metal, a partition of metal 
being left between to separate the colors. 
These designs may either be etched in with 
acid or cut with the graving tool, after 
which the enamel is applied as before and 
fired. 

Another way of doing enamel work is 
called painted. This method is done on the 
surface without any cloisonne or incision. 
The plate is shaped or slightly curved like 
a lens or watch glass, to strengthen it, so 
as to counterbalance the contraction of the 
enamel on the face of the metal. The back 
of the plate is also given a coat of enamel, 
both being baked on at the same time. 

To make the enamel on the back stay put 
while working on the face, add a drop or 
two of gum tragacanth. Mix this thorough- 
ly with the enamel before applying; the 
gum will burn out when the plate is fired. 

The first coat of enamel may be one of 
flux, or a coat of opaque white may be 
applied upon which you may afterwards put 
the color. In painting the enamel on, it is 
done in a similar manner to china painting 
or water color, one color being mixed with 
another to get the required tint or shade. 
For painted enamel work use only the finest 
sable hair brushes. 





FIRING OPERATION 


Now comes the firing. This is the most 
important part of the work, and to do it 
correctly requires great skill and a good 
kiln, that is for large pieces, though small 
articles can and are done daily by jewelers 
with a common blow pipe or torch. Before 
firing, the piece should be laid aside in a 
warm place until all the water has dried 
out, otherwise steam is liable to be generated 
when the heat is applied, and the work will 
be then ruined. 

Kilns may be bought ready made for the 
purpose, either heated with gas or elec- 
tricity. 

The moisture being all dried out, the 
piece is now ready to fire. It must now 
be handled very carefully as the enamel at 
this stage is a dry powder and is liable to 
spill out if you do not exercise caution. 
The work is placed on a small tray made 
of sheet iron; this facilitates its handling. 
The kiln is then warmed up and the work 
very gently pushed in, holding it a minute 
at the entrance to warm up slightly before 
submitting it to the extreme heat. The 
work while in the oven can be watched 
through a panel of mica let into the door. 
The moment the enamel is seen to flow 
turn off the heat and allow the kiln to cool 
slowly, then withdraw the metal about a 
minute after turning off heat. But, and 


here I say a big but, do not lay the article 
on a cold place or the enamel may crack 
If the enamel has sunk too much 


and chip. 
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it may be cleaned and recharged with fresh 
enamel and again fired, 

Now comes the last part of the process, 
cleaning off the surface. This is done by 
rubbing with pumice stone and water, after 
which Scotch stone is used, and water, 
finishing with flour of pumice. Some 
enamelers then wash off the work and place 
it in the oven again and remelt the enamel 
to a glossy surface, while others polish on a 
buff with tripoli or rottonstone and oil. 

The beauty of enamel work lies in its 
color, and any illustrations I may give will 
be lifeless for want of the color; however 
some idea of designs suitable for this class, 
of work may be gathered from them. 

There is still another way of enameling 
for a cheaper class of work, such as brass 


HARG ENAMEL. 


PESTLE 3 MORTAR. 
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antique lacquer, which gives an antique 
finish on brass, copper or bronze. This 
lacquer is applied with a brush in the same 
manner as ordinary lacquer, but it is not 
suitable for highly polished surfaces. Such 
surfaces may be first dulled by acid dipping. 
For dead dipping use one part of a concen- 
trated solution of potassium bichromate, two 
parts hydrochloric acid; the longer the 
brass is left in this mixture the deader it 
looks on surface. 

Metal coloring is essentially associated 
with art, and no workman can beautify a 
metal without he possesses some. artistic 
skill, It has unfortunately for us become 
the idea among many manufacturers that 
bronzing is a very simple mechanical opera- 
tion, and that it can be left to an ordinary 
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DEVICES FOR PREPARING AND APPLYING THE ENAMEL 


photo frames, desk sets, trinket boxes, etc. 
This class of work is best enameled by 
painting in with a good enamel paint. We 
find that for this purpose there can be had 
two ready prepared paints. The one is 
named enamelet and the other is a lacquer 
that lacquer makers advertising in Brass 
World can supply. 


METHOD OF APPLYING THESE ENAMELS AND 
LACQUERS 


The work being etched, it must first be 
thoroughly cleaned. This is best done by 
washing in hot water, using soap and a stiff 
brush, after which it should be well swilled 
and dried in hot sawdust. It is now ready 
to apply the enamel paint or lacquer; and 
right here I wish I could show you in 
actual color some of the beautiful effects 
that can be had with these colors, also with 
the lacquers, some of which are translucent 
and allow the metal to shine through. Very 
beautiful effects can be had with the verde 


mechanic to accomplish. Such is not the 
fact. We do not sufficiently realize how 
beautiful a common metal can be made to 
appear with little expense as regards ma- 
terial if only it is tastefully and suitably 
colored; therefore the suitable coloring of 
metal is not a matter of subordinate impor- 
tance as one can easily see. 

Now while dead-dipping is used, where 
antique finish is wanted, a good bright dip 
is also found pleasing; this is obtained by 
dipping in nitric acid 7 parts to 1 of water. 

The work is attached to a wire to keep 
the hands out of the acid. Immediately 
after dipping plunge the work into cold 
water; if this mixture does not make it 
bright enough, add more acid. 

Chemical metal coloring is also employed 
in the decorating of metals. These colors 
are usually formed by the combination of 
oxygen and sulphur compounds, as in the 
tarnish seen on copper and brass after ex- 
posure to the air. Copper articles may be 
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HOovER & STRONG. INC. 


—Netallurgists 


QOrrice ann Works, 119 West Tupper STREEt 
BUFFALO, N.Y. U.S.A. 





‘CoLunTary letters of 
commendation for work well 
done—are almost daily re- 
ceived by Hoover. 


Which is to say, that Hoover 
REFINING and _ Hoover 
PRODUCTS are a bit more sat- 
isfactory than the customer ex- 
pected. 


We believe we can serve you. 
May we send you Price List No. 
725, showing our complete serv- 
ice? 
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HANDY @ HARMAN 


Fulton @ Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF THESE THREE PLANTS 











The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 


and Engraving. It was designed and built 
for this purpose only. 


Bradley Horological: 
Wide Open all the Year Round 


Plenty of room, a corps of instructors, each an expert 
in his line. 

Individual instruction, forty-four hour week, lists of 
work that cover all the ground that one shall ever need 
in order to become a top notcher in either Watchwork, 
Jewelry or Engraving with the resultant pay envelope 
increasing your salary one to two hundred per cent. 

Think it over, get in touch with this department of 
this celebrated school and let us help you out. 

Get our latest catalogue. Should you not have the 
necessary capital to carry you through, start a fund to 
take you over the top. We will help you. 

If you cannot arrange to join in the next six or eight 
weeks, figure to start immediately after the holidays. 

Address 


BRADLEY HOROLOGICAL, Peoria, Ill. 


Grab a piece of paper and send in your application 
right now. 











T. B. HAGSTOZ @ SON 
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Refiners and Assayers 


709 Sansom St., Philadelphia 
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LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y. 











GOLD SILVER NICKEL COPPER 
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CINCINNATI PLATING & REPAIR CO. 
133 W. Central Parkway, Cincinnati, Ohio 
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colored easily and rapidly by heating with 
certain chemicals, such as iron oxide. They 
may also be bronzed quickly by immersion 
in certain alkaline solutions, also acid and 
neutral, as copper sulphate, copper nitrate, 


Cc. 

“The English method of bronzing copper 
is to make a paste of red oxide of iron of 
the consistency of cream. Paint this all 
over the article with a brush. Then heat 
over a fire, or better still in a muffle, until 
the paste is dry. This dry powder is then 
brushed off with a soft brush. 

Brass may be given a good black color 
by use of the following: make an acid solu- 
tion of pure silver by dissolving it in nitric 
acid, paint the article with this, then allow 
to dry, after which paint with a solution of 
liver of sulphur; heat, and- polish with an 
oily rag, then wash clean and if desired it 
may be lacquered. 


THE PURPOSE OF LACQUERS 


Transparent lacquers are used for coating 
finished metal articles to keep them from 
tarnishing, while at the same time they im- 
prove the luster. Articles coated with a 
quality lacquer may be readily cleansed by 
wiping with a damp rag or duster; thus 
flyspecks and dust may be removed without 
injuring the article. Dip lacquers are used 
where speed and circumstances permit as in 
quantities of small articles. Use a tin lined 
tank, enameled iron tank, glass jar or porce- 
lain pot. Do not use zine galvanized iron 
or copper tanks as they will discolor the 
work and spoil the lacquer. When not in 
use keep the receptacle covered to keep out 
the dust; prepare the work very carefully, 
seeing that there is no dirt on it, wire it 
and dip; dry by hanging the work up by its 
wire to an iron rod in a room free from 
dust at a temperature of 100 degrees F. 

Following are three finishes that are 
highly recommended for brass. The first 
may be made by mixing together red sul- 
phide of antimony with strong ammonia to 
the thickness of thick cream; apply to the 
article with a brush, allow to dry, then 
brush off and polish with an oily cloth, 

Another good finish is made as follows: 
Dissolve a half ounce of hyposulphite of 
soda in one pint of water, then add a half 
ounce of acetate of lead previously dissolved 
ina half pint of water. When this solution 
is heated to about 200 degrees F. it decom- 
poses slowly and precipitates sulphide of 
lead in bronze flakes. If the articles to be 
cglored are placed in this solution while this 
is going on they will receive a deposit of 
the sulphide of lead, and according to the 
time of immersion the color will change 
from gold to copper, then to carmine, red, 
blue. When the required color has been 
obtained remove and swill and dry; rubbing 
with a cloth will finish it. The finished 
effect may be somewhat improved by light- 
ly buffing on a lathe by means of a soft 
calico buff, 

Another good finish may be made by dis- 
solving carbonate of copper in ammonia, 
full strength. Heat this solution to about 
200 degrees F. Dip the articles and they 
will assume a beautiful blue black color. 

Articles colored in these mixtures may be 
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greatly improved by the application of a 
coat of lacquer. 

The application of a brass scratch brush 
before lacquering will give some novel 
effects. 





Jeweler’s Merchandising Calendar 





(Continued from page 120) 








paper giving the ghostly effect. A pumpkin 
Jack-o’-Lantern may be used for the ghost’s 
head. A fool’s cap decorated with Hallow- 
e’en symbols may be set on the pumpkin 
head. 

—A witch, dressed in black robes, may 
be posed as if stirring a magic brew in an 
iron pot suspended from a tripod of rustic 
poles. An imitation fire may be built under 
the pot. Charred sticks and colored tissue 
paper may be made to represent the fire, 
but a lighted red lamp may also be used for 
effect at night. 

—Show cards may be made of orange 
cardboard and illustrated with black sil- 
houette figures sold for table decorations at 
Hallowe’en. Black cards and orange cut- 
outs may also be used. 

October Weddings — Brides, wedding 
scenes, hearts, cupids, doves, orange blos- 
soms, bride’s bouquet, etc. 

—A wedding window is always attractive. 
By using dolls for the characters a wedding 
may be shown in progress. The interior of 
the church should be shown decorated with 
flowers, the minister at the altar, the bride 
and groom and attendants may all be shown. 

—A picture of a bride may be framed and 
hung in the rear of the window. From 
the frame a wedding veil may be draped 
down and over the floor. A bridal bouquet, 
orange blossoms and other flowers may be 
worked into the setting. 

—Doll bride and groom may be posed 
kneeling on a silk cushion, as if at the altar. 

Columbus Day—Pictures of Columbus, of 
his caravels and of his time, of Ferdinand 
and Isabella of Spain, of his landing on 
America’s shores, etc. 

Hunter's Paradise—Woods scenes, camp 
scenes, stuffed animals, trophies, guns, fish- 
ing tackle, etc. 

—The floor of the window can be covered 
with dried leaves. The back and sides may 
be lined with brush cut from the woods. A 
stone or two may be shown. A camp-fire 
scene may be depicted. As the proper mer- 
chandise to display in such an environment, 
it is suggested that vacuum bottles, com- 
passes, field glasses, cigar lighters, cigarette 
cases, lunch sets, spirit lamps and similar 
lines carried in stock be shown. 

Autumn—Autumn has come with all its 
glories of rich browns, orange and red. It 
is suggested that a window in which the 
beautiful frosted leaves of various trees be 
installed with bitter-sweet berries and other 
attractive foliage that can be gathered in 
the woods. 

Appropriate Selling Events. 

Birthstone Campaign. 

Wedding Gifts. 

Fashion Jewelry. 

Columbus Day—Emblematic Jewelry. 

Hunter’s requisites. 

Loving cups and trophies for Fall Sport- 
ing Events. 


CIRCULAR 


Silverware Sales. 

Glassware and China. 

Table appointments of every description. 

Bric-a-Brac, vases, urns and other home 
decoratives. 

Lamps, Candlesticks, etc. 

Library Sets, book ends, etc. 

Jewelry for Men. 

Electric Grills, Coffee Percolators, Spirit 
Lamp Tea Service, Casseroles and other 
cooking Utensils, etc. 

Hallowe’en Festival—Favors, Prizes, etc. 

“Lay-Aways” for Christmas. 

Christmas Clubs. 


Suggestions for Using the Calendar. 


The calendar of sentiments and symbols 
is given for the purpose of reminding the 
jeweler of these things which have a great 
bearing on the purchase of many articles. 
The general knowledge of the thoughts of 
the public will make it easier to effect sales 
when customers are at the counter. 

The symbols for window decorations are 
offered with a belief that the jeweler can 
use some of the ideas to advantage. The 
standardization of window displays does not 
work to the advantage of all jewelers alike. 
People like to see things dramatized and the 
introduction of symbols of various events 
in displays will make them attractive and 
gain a great deal of publicity for the 
jeweler. 

In the Appropriate Selling Events list it 
has been the aim of the compiler to suggest 
lines of merchandise that should be pushed 
more particularly during October. Most of 
the items in the list will suggest the appro- 
priateness of the line for October selling. 

The changes’ in the living conditions 
caused by a return to the home and a more 
or less indoor regimen for the coming 
months has a greater effect on business than 
is realized. Naturally the height of the 
entertaining season will bring a greater de- 
mand for those articles used in entertaining, 
hence the suggestion that silver, glassware 
and china .be included in the items to be 
pushed. 

The library and living rooms of our 
homes will be used more now than during 
the past months. Reading lamps, writing 
materials, desk sets, book ends and similar 
things, as well as vases, candlesticks, ash 
trays, smokers sets and a host of other lines 
will immediately come to the mind as par- 
ticularly in need at the moment. 

Department stores and _ housefurnishing 
houses will be pushing housefurnishing 
goods. Here again is an opportunity for 
the jeweler. Such lines as he carries as can 
be included in such a category should be 
segregated in the store and featured as 
household necessities. Better Homes’ Sales 
and similar events will be prominent in the 
advertising of other merchants. Why can- 
not the jeweler get into the running as 
well? 

It is not too early to get after the early 
returns from Christmas business, whether 
it is from “Lay-Aways,” Christmas Clubs 
or actual sales. The people can be cozxed 
to purchase Christmas gifts now, but it will 
take a little effort. It the proposition is 
attractive the sales will be easily made. 








Keep your selling calendars on file. You 


will find them very valuable. 
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LEES & SANDERS. 


Detroit customer writes: “We are greatly pleased that 
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our confidence in you has been so well repaid.” 


SWEEP SMELTERS. 


BIRMINGHAM, Enc. 








OLD GOLD and SWEEPINGS 

















We place at your service our years of experience in refining precious metals. 





Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. 





BRIDGEBURG, ONTARIO. 





























AS IT REACHED US 








INCOMPARABLE WATCH CASE 


& Such as is here depict- 

@ edin genuine photo- 

graphic reproductions 

of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the eperese work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and es ote solicit work refused by other 
firms because of the culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 





goose that laid the golden e e expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed tobe right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. ¥ be rk. / 


=> BECKER-HECKMAN CO. Gor 





ou’ll be glad to know us. 


CHICAGQO 
803 Heyworth Bldg. 


— 





AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 











nd for prices on special wo 
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F. W. DERBYSHIRE 


Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


Waltham, Mass., U. S. A- 




















The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Sept. 29, 1925 


1555,095. SAFETY CATCH FOR PIN STEMS. 
FrepericK A. BaLiou, Jy, Providence, R. L., 
assignor to B. A. Ballou & Co., Inc., Provi- 
dence, R. I. Filed April 26, 1924. Serial 
709,312. 4 Claims. 

A safety catch for pin stems, comprising a body 
portion slotted to receive the pin stem, a guard 
fiveted to said body in line with said slot having 





a hook-shaped retaining arm, and an operating arm 
with a cam-shaped working edge, said edge being 
st at an angle to said hook arm. to be positioned 
diagonally across said slot when the hook arm is 
moved to unlocked pcsition, whereby an entering 
movement of the pin stem moves the cam arm to 
close the hook arm. 

1,555,118. VANITY CASE. Witiiam C. Hierino, 
Newark, N. J., assignor to J. E, Mergott Co., 
Newark, N. J. Filed Oct. 15, 1924. Serial 
743,687. 6 Claims. ‘ 

A vanity case comprising a container and lid, a 
spring wire partially enclosed in the rim of the 
container, means to confine the wire therein, a 
hezel secured in the lid, hinge connections between 








said bezel and said wire, a powder-compact holder, 
yieldable inturned clips formed on said wire to 
retain said holder in said container, means on sai 
bezel to held a mirror against the lid, means con- 
nected to the bezel for engaging a powder puff 
over the mirror, and a snap catch for retaining 
the lid when in a closed position. 


155,586. HOLDER FOR SILVERWARE. 
Witttaat A. Kinsman and Harotp E. Nock, 
Newburyport, Mass., assignors to Towle Mfg. 
Co., Newburyport, Mass. Filed Oct. 2, 1922. 
Serial 591,728. 4 Claims. 

A holder for flat silverware comprising a_base- 
board of light material to promote portability, 
igid supporting means for the silverware arranged 
and secured: in such position cn said board as to 





facilitate a unitary display of knives and the 
> ae forks and spoons for a number of persons, 
supperting means for the knives comprising 
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a block having slots in its upper surface into which 

the knife blades are set, said slots being cut 

oblique to said upper surface and to the surface 
of the base-board to hold the knives and their 
handles in a tilted relation to the base-board, and 

a handle rest for said knives located wholly below 

said handles to permit an unobstructed view of 

the ornamental features thereof. 

1,555,595. BEZEL FOR CLOCKS. Ericu Mater, 
Schwenningen, Germany, assignor to Kienzle 
Uhreufabriken A. G., Schwenningen-on-the- 
Neckar, Wurttemberg, Germany. Filed May 
14, 1924. Serial 713.250. 11 Claims, 

In combination, a bezel ring provided in its 
inner face with a seat, and a shoulder forward 










of the seat; a crystal in said ring against said 

shoulder; and a Iccking ring disposed in said seat 

and provided with intramarginal spring members 

holding said crystal against said shoulder. 

1,555,764. BELT BUCKLE. Revsen Store, Mount 
Vernen, N. Y. Filed Aug. 31, 1923. Serial 
660,388. 1 Claim. 

A buckle, comprising a member having in its 
outer face a circular depression provided in its 
bottom with a substantially T-shaped slot and an 
opening at the peripheral face of the depression, the 





member being provided with a strap-attaching loop, 

and a second member having a circular head defined 

by a flange of a size to fit snugly in the depression 
of the first member, said. member being provided 

with a strap-attaching loop connected thereto by a 

neck and on the under face of the flange of its 

head at the periphery thereof with a resilient catch 
for engaging the opening of the first member to 
lock the said members together. 

1,555,774. CHUCK ENGRAVING BLOCK. Artnur 
S. Tuompson, Ontario, Calif. Filed Dec. 4, 
1924. Serial 753,878. 6 Claims. 

In a chuck of the character described, the com- 
bination of a support, a two-part parallel adjustable 
base, a pair of jaws movable in the arc of a circle 








on said base, guiding means for the jaws arranged 
in the base and the forward portion of said jaws 
and consisting of a right angled shaped bar, and a 
filling piece adapted to engage and be fitted between 


said jaws. 
DESIGNS 


68,288. RING OR SIMILAR ARTICLE OF MAN- 
UFACTURE. Davin Baskin, Brooklyn, N. Y. 





Filed July 25, 1925. 
patent 3% years. 


Serial 14,220. Term of 


68,289. BRACELET. Lampert Bemetmans, New 


SSS ILS SES 


York. Filed July 21, 1922. Serial 3,164. Term 
of patent 3% years. 
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68,3066. CHARM OR SIMILAR ARTICLE. 
ALFRED Green, Seattle, Wash., assignor to Jos. 


off 
i) 


Mayer Inc., Seattle, Wash. Filed April 3, 


1923. Serial 5,684. Term of patent 3% years. 


68,315. SPOON OR SIMILAR ARTICLE. Frep- 
ERICK W. Koonz, Greenfield, Mass., assignor 










to Rogers, Lunt & Bowen Co., Greenfield, 
Mess. Filed April 3, 1925. Serial 12,997. 
Term of patent 14 years. 

68,335. FINGER’ RING. Jack Martin, New 
York, assignor to The Guarantee Finding Co., 





Inc., Newark, N. J. Filed June 13, 1925. 
Serial 13,774. Term of patent 3% years. 
68,361. BRACELET LINK. Louis E. Vatcovurt, 

Pawtucket, R. I., assignor to Louis Stern Co., 





Providence, R. I. Filed July 9, 1925. Serial 


*14,038. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Mark Registrations Granted Sept. 15, 
1925 


203,808. PEARLS AND PEARL NECKLACES. 
Coun & RosSenBerGeR, Inc., New York. 
Filed June 6, 1925. Serial 215,402. PUB- 
LISHED JULY 14, 1925. 


203,937. WATCHES, WATCH MOVEMENTS, 
WATCHCASES, CLOCKS, AND PARTS 
THEREOF. Horrman Bros., Inc., New 
York. 

Filed April 15, 1925. 
LISHED JULY 14, 1925. 
203,945. COLLAR BUTTONS, CUFF LINKS, 

STUDS, VEST BUTTONS, COAT BUT- 
TONS, DRAWER BUTTONS, TIE CLIPS, 
COLLAR PINS, SCARF PINS, BELT 
CHAINS, BROOCHES, HANDY PINS, BAR 
PINS, NECKLACE CLASPS, POCKET- 
KNIVES, BRACEDETS, LINGERIE 
CLASPS, ALL BEING MADE OF ROLLED 
GOLD PLATE. Krementz & Co., Newark, 
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D. Krasik. Monessen, has returned from 


a visit to Battle Creek, Mich., where he 
went for the benefit of his health, which 
has been greatly improved because of the 
trip. 

D. Lardner, of D. Lardner & Son, Butler, 
arrived home recently from a trip to Mon- 
tana. Shortly after his arrival, Mr. Lard- 
ner became ill and has been confined to his 
home. 

Mrs. B. E. Brown, Monessen, Pa., has 
greatly enlarged her store, by tearing out a 
partition, thus making the selling space 40 
feet longer than it was. The room has 
otherwise been improved. 

D. H. DeNardo, Braddock, and the mem- 
bers of his family, have returned from a 
trip to Europe, their sight seeing having 
taken them to Rome and Paris. Mr. De- 
Nardo and his family were gone for about 
two months. 

Fire Prevention Week is being observed 
in Pittsburgh this week by the members of 
the Pittsburgh Association of Credit Men 
and businesses houses generally. Everybody 
was urged to clean up their premises in an 
effort to reduce the tremendous fire losses. 

Harry E. Wilson, credit manager for the 
Kaufmann & Baer Co. was last week re- 
elected president of the Retail Credit Men’s 
Association. A big program is being ar- 
ranged by this organization in the observ- 
ance of “Pay Your Bills Promptly” week, 
which is to be staged here from Oct. 25 to 
Oct. 31. 

Abe I. DeRoy, of S. H. DeRoy & Co., 
has just returned from an extended Euro- 
pean trip. Mr. DeRoy spent most of his 
time in Amsterdam and Antwerp, the re- 
mainder of the trip including most of the 
principal cities in Europe. He was accom- 
panied through the entire trip by his son, 
Dr. Mayer S. DeRoy. 

Jewelers will be requested to participate 
in the drive for memberships and contribu- 
tions, to help sustain the Pittsburgh Chapter 
of the American Red Cross in its work 
among disabled World War veterans and 
their dependents and other activities. It 
is likely that some of the jewelers will make 
special window displays. 

Columbus Day, Oct. 12, promises to be a 
memorial one in the history of the Sam F. 
Sipe house, that day having been set for the 
formal opening of the firm’s new establish- 
ment. It is expected that a wide circle of 
friends and customers of the establishment 
will avail themselves of the opportunity to 
be present to inspect a very large stock of 
merchandise, which will be on exhibition 
at that time. 

Much disappointment was expressed here 
last week, because of the failure of some 
of the wholesale houses to obtain tickets to 
take care of requests of out-of-town cus- 
tomers who desired to witness the world 
baseball series here between the Pittsburgh 
and Washington Clubs. Although checks 
were sent early, in fact as soon as announce- 
ment was made that the tickets were on 
sale, many were returned, with the result 
that explanatiors have been difficult. The 
club management announced nearly a week 
ago that it simply could not comply with 





THE JEWELERS’ 





requests; that seats were sold out and it 
was useless to send in checks seeking tickets. 
In any event, the town is expected to be 
over run with members of the trade to see 
the game, but those who did not obtain 
tickets will have to go early to obtain unre- 
served seats. The series opens today. 











Amos L. Butler has gone to Richmond, 
Va., and Nashville, Tenn., on a_ business 
trip. 

John Gregory, with Worthington & Ray- 
mond, New York, was a recent visitor to 
Lancaster. 

Allen A. Dove, of the traveling sales 
force of Saul L. Solomon, returned last 
week from a month’s western trip and has 
now gone on a visit to the southern trade. 

The J. F. Apple Co. has furnished the 
gold, silver and bronze medals for the an- 
nual big county field meet on Oct. 18 at the 
First State Normal School at Millersville, 
Lancaster county. 

Frank C. Brisbane, employed years ago 
before the Hamilton company took over the 
local watch factory, is in Lancaster visiting 
relatives, after an. absence of 20) years. 
After leaving Lancaster he opened a repair 
shop in Denver, Colo., and later engaged in 
the jewelry business in San Francisco. 

A. W. Moyer, president of the Non- 
Retailing Co., and wife have gone to the 
Pequa Club house on the Susquehanna 
river at York Furnace, where the former 
will take a further rest cure after his long 
illness. F. A. Wheeler, of the traveling 
sales force of this company, has returned 
from a two weeks’ tour of their southern 
trade. 

Lancaster county’s agricultural fair was 
held during four days of last week, and 
while it brought many visitors here the 
business people, the jewelers in particular, 
say it brought them but little trade. The 
out-of-town people went directly to the fair 
grounds, and when they left, started for 
home late in the afternoon, without visiting 
the stores. A fair may advertise a place, 
but it doesn’t bring trade, is the verdict of 
the business people. 

C. D. Hamric, Lexington, Va., son of a 
retired jeweler of that place, has entered 
the Bowman Technical School as a student. 
Two of his brothers were students there 
years ago. William K. Metzger, of Steel- 
ton, Pa., a former employe of the Ideal 
Jewelry & Optical Co., Steelton, has fin- 
ished a course at the Bowman School and 
returned to the company named. Charles FE. 
Smith, of the Ideal company, and Mrs. Mil- 
dred Miller, Sharon, Pa., were visitors to 
the school last week. 








Walter M. Rosenthal, Pacific Coast rep- 
resentative of Bernard Rice’s Sons, Inc., 
manufacturers of silver-plated ware, 325 
Fifth Ave., New York, has arrived with his 
wife in Los Angeles where he is making his 
home. His Fall line of silver-plated ware 
is now on display in room 709 Sun building, 
which will be his headquarters. 


CIRCULAR 


October 7, 1935 


Allentown, Pa. 





The Kaplan Jewelry Co., Inc., 424 North. 


ampton St., Easton, is disposing of its Stock 


at auction. 

Oct. 1 marked the 60th anniversary of the 
founding of the jewelry business of E, Ke. 
ler & Sons, 711 Hamilton St. 

Ira H. Landes and James Westerman, of 
the Allentown Jewelers’ Supply Co., recently 
motored to New York on a business trip, 

The Lipkin Furniture Co., 452 Main §t, 
sethlehem, has added a line of jewelry to its 
present stock, which they will likewise self 
on the installment plan. 

Herbert Freed, the lens 
jewelry repairman for Robert J. Beitel, 
Catasauqua, just returned from a pleasure 
trip spent in Washington, D. C. 

Henry Hoffner, manager of Geary’; 
jewelry store, 415 Wyandotte St., Bethle- 
hem, is in the Easton Hospital convalescent 
after an operation for appendicitis. 

A. C. Fellencer and Charles Fellencer, of 
the jewelry jobbing firm of A. C. Fellencer 
& Sons, are calling on the trade in the west- 
ern part of the State and West Virginia. 

C. C. Vogt, the jeweler, has had a 32-foot 
painted sign placed at the east end of the 
Hamilton St. bridge, advertising the fact that 
his is the “Write” shop to buy pens and pen- 
cils and to have them repaired. 

The following traveling men were among 
those calling on the trade in this locality: 
Sol. Sickles, M. Sickles & Sons; Charles 
S. Foose, Non-Retailing Co.; John Nixson, 
Cambridge Glass Co.; Miss Lillian Corbett, 
Moore Pen Co.; Ralph E. Bouchard, F. H. 
Noble & Co., Inc.; Charles A. Parker, Bates 
& Bacon. 

Thé following jewelers from outlying dis- 
tricts have been among those calling on 
jewelry jobbers in town, preparatory to buy- 
ing their Fall and holiday stocks of jewelry, 
clocks and silverware: Ray C. Sheckler, 
Northampton; Fred W. Rex, Lehighton; 
Clarence S. Weiler, Mauch Chunk; H. H. 
Greiner, Earl H. Gier, and W. W. C. Geary, 
sethlehem; E. F. Sterner, Kutztown; Harry 
C. Sheckler, Catasauqua; J. C. Holtzman, 
Pennsburg, and Ralph E. Saeger, Nazareth. 

The annual Window Shopping night, 
sponsored by the Allentown Morning Call, 
was staged by local merchants Thursday 
evening, Oct. 1, and proved to be a genuine 
success. Practically every store window 
along Hamilton St. was included in the dis- 
play, the jewelers vieing with each other im 
their efforts to make this event a success. 
Cut flowers, beautiful drapes and_ throws, 
shining silverware and exquisite creations 
in platinum and diamonds added much to 
the general effect in the windows of the lead- 
ing jewelry stores. Crowds of pedestrians 
thronged this thoroughfare from 7 to Il 
o’clock, and merchants in general were af- 
forded an unusual opportunity of display- 
ing Fall and Winter styles both in wearables 
and jewelry. 








Leo Shaughnessey, for many years ass0- 
ciated with the retail jewelry business ™ 
Springfield, I1l., has become associated with 
the Roland department store jewelry depatt- 
ment as manager. Several changes in the 
department are to be made and the 
stock will be extended and some [ines- 
added. 
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